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NOW MEETING AT NIAGARA 


MONTHLY PAYMENT BUSINESS 





Detroit Conference Holds Its Annual 
Convention and Discusses Many 
Important Questions 





(Papers read at the convention can 
be found on pages 19-20.) 





(From a Staff Correspondent) 

Clifton Hotel, Niagara Falls, Ont., 
Sept. 15—The twenty-third convention 
of the Detroit Conference opened here 
this morning. Routine business only 
was taken up. The president’s address 
and the report of the executive com- 
mittee were read, and on motion com- 
mittees were appointed to lead in the 
discussion of the suggestions in each, 
the discussion being set for tomorrow 
morning. A special report of the execu- 
tive committee showed that ten new 
members were admitted during the 
year. This brought the membership up 
to forty-six, and during the meeting 
five others were admitted. These were 
the German American of Philadelphia. 
Southern Mutual Aid of Birmingham, 
Alabama; Southern Mutual Aid of Pen- 
sacola, Fla., Continental of Atlanta, and 
the Columbus Casualty of Columbus, 
Ohio. There was a loss of two mem- 
bers, due to reinsurance, during the 
year, but they reinsured in conference 
companies. The gain in membership 
was the largest of any year in the his- 
tory of the conference. 

Treasurer Stevens Met With Accident 

The report of Treasurer D. E. Stev- 
ens was read by the secretary. Mr. 
Stevens had been in ill health for some 
time, and recently suffered a severe ac- 
cident, so that he was unable to be 
present and will be incapacitated in- 
definitely. On motion the president was 
directed to send him a telegram of 
greetings and sympathy. The report 
showed a balance on hand of $1,148, 
which is less than at the beginning of 
the year, although receipts were helped 
out by voluntary contributions of the 
members. 

During the year it became apparent 
that the dues were insufficient. The 
executive committee therefore author- 
ized Chairman Boyer to: solicit contri- 
butions from members equal to the an- 
nual dues. The convention took up the 
matter, and increased the dues to the 
following schedule: Companies writing 
less than $25,000 annually in industrial 
premiums, $10; $25,000 to $50,000, $15; 
$50,000 to $100,000, $25; $100,000 to 
$200,000, $40; and over $200,000, $50. 

Legislation and Classification 

The committee on legislation re- 
ported that it met with little success in 
stemming the tide of new legislation. 
It succeeded in having only one bill 
Passed which it desired, which was a 
bill relating to embezzlement of pre- 
miums by agents. 

The report of Chairman Jones, of the 
committee on classification and new 
manual showed that no companies dur- 
ing the year had furnished their ex- 
Perience for the use of the committee, 
which had only the experience of half 
4 dozen companies previously con- 
tributed to work on. The report ex- 
pressed doubts as to whether the com- 
panies wanted a standard manual or 

(CONTINUED ON PAGE 22) 





The National Association of Credit Men, in one of its “Burning Subject” 
pamphlets, lays down a standard for the guidance of its members in reference 
to fire insurance as follows: 


“The points to consider in order to determine how sure is the guarantee against fire for 
which you are paying your good money are much the same as one follows in investigating a con- 
cern or individual to whom he is to extend credit. 

“1. What is the net surplus above capital and all other liabilities? 

“9. Has it (the insurance company) a record of paying it debts (losses) promptly and 

without unjust deductions? 

“3. Are the men who manage its affairs men of character and high standing in the com- 

munity, upholding the principles of busi which assurea long and honorable existence? 





The Aetna Insurance Company of Hartford, with an honorable record of 
ninety years, complies with these requirements to as great an extent as any 
Insurance Company in existence. 


THOS. E. GALLAGHER, General Agent 
L. O. KOHTZ, Ass’t General Agent 


159 LA SALLE ST. 
CHICAGO 








German American 
Insurance 


New Pork 
ORGANIZED IN 1872 
STATEMENT, JANUARY 1, 1909 


CAPITAL 
$1,500,000 
RESERVE FOR ALL OTHER LIABILITIES 


72G& 


NET SURPLUS 


5,467,353 


ASSETS 
14,797,077 


WESTERN DEPARTMENT 
AMERICAN TRUST BUILDING 
CHICAGO 
WALTER H. SAGE, MANAGER 
JOHN C. INGRAM, - Ass’T MANAGER 
WILLIAM L. LERCH, 20 Ass’T MANAGER 











ial jeD W: ©: SKILTON, President 
4 , Vice President 
anaes oe ‘THOMAS ©. TEMPLE, Secretary 


Surplus to Policy-holders, $4,169,174.58. Total Losses paid, $63,546,039.49 


Cash Capital, Two Million Dollars 


- $3,967,497.71 


JOHN B. KNOX, Secretary 


Re-insurance Reserve, 


Reserve for Outstanding Losses, 450,440.38 
Reserve for all other Claims, - 247,159.23 
NET SURPLUS, - 2,169,174.68 


Total Assets, $8,834,271.90 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets - CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and tewns 











WESTERN UNION CONVENES 


BARNES OF KANSAS VISITOR 





Man from West Defends His Course 
Regarding Rates and Dares 
Attack on Law 


Hotel Frontenac, Thousand Islands, 
New York, Sept. 15—(Special)—Insur 
ance Superintendent Barnes of Kansas 
walked into the lions’ den _ today, 
cracked his whip, put the animals 
through their paces and came out smil- 
ing. In other words, Mr. Barnes at 
tended a session of the members of the 
Western Union, defended his rate regu- 
lation law and the recent reduction, 
dared them to attack it, and materially 
strengthened his position by his cour- 
age, candor and evident desire to be 
fair. 

Mr. Barnes, with his wife, is on a va- 
cation trip down the St. Lawrence. He 
had decided to avoid Frontenae during 
the union meeting, for fear his pres- 
ence might be misconstrued, but the 
shortcomings of a near-by hotel forced 
him to the island this morning. He 
was asked if he would meet the man- 
agers and talk things over with them 
and readily consented. 

Meet in Mass Convention 


To keep the record clear, the West- 
ern Union formally adjourned and re- 
convened as a mass meeting of insur 
ance men. President Lenehan retired, 
and J. M. DcCamn of Cincinnati was 
elected chairman. A committee com- 
posed of President Lenehan, A. J. Hard- 
ing and P. D. McGregor was appointed 
to escort Mr. Barnes to the hall, and 
Thomas Bates, counsel for the com- 
panies, made the formal introduction. 
Mr. Barnes explained his presence, and 
suggested that from what he had heard 
it would be proper to invite all gentle- 
men wearing guns to step forward and 
denosit them on the table before the 
proceedings began. 

Tells Companies Where They Get Off 

He declared that the justification of 
his reduction was the fact that the com 
panies had voluntarily been cutting 
rates to favored policyholders by a per- 
centase more than twice as much as he 
now insisted should go to all alike. If 
they could do that voluntarily before 
the law was passed, thev could do it 
now under compulsion, and in a fairer 
manner. He warned the companies that 
he was fortified with ample evidence, 
and that if they attacked the reduction 
in the courts he could show any tribu- 
nal that they had voluntarily cut rates 
from 35 to 50 percent and that their 
own actions had justified even more 
than he had done. He also hinted that 
if his method were attacked he could 
secure the same end under his discre- 
tionary power which the courts have 
held could not be enjoined, mandamused 
or controlled. It tue couspanies wanted 
a fight they could be accommodated, 
but they would be firhting a law which 
was protecting them against admitted 
evils which they had shown themselves 
unable to control, 

Plans no More Reductions 

In response to questions he said that 
the list of exempted special hazards is- 
sued by the Shawnee Fire would ve 
certified as the official list, that no other 
reductions were in contemplation if ex- 

(CONTINUED ON PAGE 23) 
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ILLINOIS AGENTS ENTHUSED 


—_— 


FINE MEETING AT CHAMPAIGN 





State Association is Reinvigorated and 
Intends to be a Factor in the 
Business 





WHAT WAS DONE 


1. To invite National Agency Associa- 
tion to hold its next convention in Chi- 
cago. 

2. Petitioned the National association 
to adopt a uniform antirebate bill for 
passage in legislatures, coupled with an 
act to establish certain standards or qual- 
iflcations for agents. 

3 Will support three bills before the 
next Illinois legislature. The first is to 
place some regulation on Lloyds and all 
unincorporated concerns and put them 
under the jurisdicition of the state insur- 
ance department. The second is to amend 
the surplus line law to correct its abuses. 
The third is an antirebate bill. 

4. Voted to hold next meeting at Alton. 


(From a Staff Correspondent) 


Champaign, II1., Sept. 11—In striking 
contrast to the recent meeting of the 
Illinois Local Agents Association at 
Springfield a few weeks ago was the 
one here today. This meeting was 
more in the nature of a conference so 
that some of the association men could 
meet National Secretary H. H. Putnam. 

The new Illinois officers, especially 
President Spitler from Mattoon and S. 
E. Moisant, the hustling secretary from 
Kankakee, have been doing things. 
They have reinvigorated a fast declin- 
ing organization and had the privilege 
this evening of realizing that Illinois 
intends to accomplish something for its 
local agents. Secretary Putnam took 
occasion to say that today’s meeting 
was One of the most stimulating he had 
ever attended. 

O. B. Ryon of Streator, special attor- 
ney for the insurance department, who 
started the ball roll’ng early in the pro- 
ceedings, had not talked long before he 
had demonstrated to his listeners there 
was need for efficient agency organiza- 
tion. He struck the keynote of the day 
and his remarks did much to advance 
the excellent work of the new officers. 

Had Conference with Managers 

To further fortify himself, Mr. Ryon 
had talked with some of the western 
managers to ascertain the sentiment as 
to the needs of Illinois. Mr. Ryon 
feels that a bureau should be estab- 
lished to furnish to agents, field men 
and companies, a synopsis of every bill 
introduced in the legislature affecting 
insurance. The agents would know at 
once what legislation was being fath- 
ered and could takes steps either to 
promote it or kill it. Mr. Ryon said 
that a few letters or talks to legislators 
from men in their districts were effec- 
tive whereas any expression from com- 
panies was apt to be a detriment. Local 
agents in Illinois have been indifferent, 
but should awake and get action. 

Mr. Ryon said company managers 
were willing to cooperate and have their 
field men assist in proper legislative 
effort. 

Advocates Three Measures 


Mr. Ryon advocates three measures. 
First is a bill to place all unincorpo- 
rated institutions under the jurisdiction 
of the insurance department with a law 
regulating them. Next is an amend- 
ment to the surplus line law to remedy 
its abuses. Third is an antirebate law 
for fire insurance. 

Under the Illinois law, there is no 
provision to regulate unincorporated in- 
stitutions such as Lloyds, interinsur- 
ance concerns and the like. They can 
run at large with no regulation what- 
ever. Mr. Ryon believes such concerns 
take out of Illinois every year some- 
where between $8,000,000 and $9,000,000 
in premiums. They pay no fees or taxes. 
In addition wildcat 1 hee be are operat- 
ing in Illinois and the department is 

(CONTINUED ON PAGE 20) 





WEST VIRGINIA HAS MEETING 





Field Men Are at Deer Park in Semi- 
Annual Session—Five New 
Members 





Deer Park, Md., Sept. 15—(Special) 
—The semi-annual meeting of the 
West Virginia Fire Underwriters Asso- 
ciation convened here today with a 
large attendence, President F. M. Jones 
presiding. The market value clause was 
discussed at length but no action was 
taken. A committee was appointed to 
formulate rates governing farm prop- 
erty, no rates heretofore applying to 
this class. Five new members were 
elected, making the total number of 
companies affiliated with the association 
97 out of 119 doing business in the 
state. None of supervisory committee 
are present. A new handbook of sched- 
ules was completed and ordered pro- 
mulgated through the inspection bu- 
reau. ' 

The executive committee held _ its 
meeting yesterday, this being the first 
full meeting in some time, owing to the 
absence of William Lohmeyer in Eu- 
rope. 

A vigorous campaign has been waged 
towards making the membership com- 
plete with fine success. 





Late Life News 


New York, Sept. 15—(Special)—The 
Massachusetts statute requiring policy 
loans to be made within thirty days of 
application will prevent life companies 
of that state from complying with the 
recommendation of the Life Presidents 
Association to insert the ninety day 
clause. 

The annual convention of the New 
York Life is scheduled for Atlantic City 
Sept. 27-29. It expects 250 agency di- 
rectors, inspectors, supervisors and 
agents to be in attendance. The prin- 
cipal topics of discussion will center on 
the ‘$150,000,000 limit, conditions in the 
field and policy forms. : 

King & Lyons have been appointed 
Indiana general agents of the Home 
Life of New York with headquarters 
at Indianapolis. They were formerly 
with the Majestic Life. 





_ Yale Insurance. Publication 

Under the title “Yale Readings in In- 
surance,” the Yale University Press 
will publish this month two volumes of 
selected papers on insurance topics. Of 
the books, one is devoted to life insur- 
ance and the other to fire and miscel- 
laneous insurance. The original vol- 
umes of “Yale Insurance Lectures,” 
which appeared some five years ago, 
are now out of print, and the present 
publication has been preferred to a 
mere reprint of the old lectures. The 
adoption of this plan has made possible 
the inclusion of much new matter, as 
well as the thorough revision of such 
of the former lectures as are retained 
in the new edition. The books are 
edited by Professor Lester W. Zart- 
man, of the department of political 
economy, Yale University. 





J. Ramsey Barry Getting Connections 

J. Ramsey Barry of Baltimore, who has the 
o- agency of the International Fire of Fort 

orth, Tex., for the eastern and western states, 
is seeking a general representation in large cities 
and western states, having visited Chicago and 
New York for this purpose. 





Exclusive Agency of Continental 
Lauterbach & Eilber now represent the Conti- 
nental on a sole agency basis at Columbus, Ohio, 
all other agencies being taken up. 





Fire Chief Charles J. Lauer, of Columbus, 
Ohio, has recommended, as the result of a thor- 
ough inspection of the forty-two school buildings 
of the city, that important electric wiring 
changes be made in several of the buildings. 





Improved demand for fireproofing material is 
shown in_the decision of the National Fire 
Proofi omeeny to increase the working time 
at its Magnolia, Ohio, plant, as the result of 
several large contracts, recently secured. It 
will furnish the proofing material for an_im- 
portant New York building and the new Frick 
office building at East Liberty, Pittsburg. ° 
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MARS E. WAGAR President 


CASH ASSETS - 
REINS. RESERVE - 


OF CLEVELAND, OHIO 


APRIL 1, 1909 


SURPLUS TO POLICY HOLDERS 


Insurance 
Company 


Reserve 


ROBERT E. GOOCH, Secretary 


$549,065.61 
237,917.00 
275,298.61 











You need the 





TECUMSEN Storm—. 
CHIE OF THE SHAWNEES 





PROVIDED IT’S THE RIGHT COMPANY. 
WE’LL FURNISH THE RIGHT COMPANY 
IF YOU’LL FURNISH THE RIGHT AGENT 


The Shawnee Fire Insurance Co. 


Insures against Fire, Lightning, Tornado, Cyclone and Wind 

‘Assets over one million five hundred thousand dollars— 

Losses paid over three million five hundred thousand dollars. 
Established Oyer a Quarter of a Century 


Agency for Another Company, 


TOPEKA, KANSAS 








J. F. Downinoc, Gen’l Agt. 


Stands First among American Companies 


for Length of Service and Losses Paid 

Insurance Company 
OF THE CITY OF PHILADELPHIA, PA. 

Losses Paid in 116 Years, $140,302,105.87 


Western Department, Erie, Pa. 


of North America 


Established in 1864 


W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 











New York Office, 45 William St. 
J.M. DE CAMP, General Agent 


Ohio, Indiana, Kentucky, Tennessee, Arkansas, 
West Virginia at Cincinnati. 


CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 
LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED AND FIFTEEN MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,212,749.70 
UNITED STATES NET SURPLUS, 4,973,879.20 


Northwestern Department: 
205 La Salle Street - CHICAGO 
WILLIAM S. WARREN, Resident Secy. 
GEO. H, MOORE, Assistant Secy, 
HUGH R. LOUDON, Deputy Ass’t Secy. 
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MARSHALL S. DRIGGS, President. 


. F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


ABBBEB o00ccccces cocccccccccsece coos cee $2,882,088.96 
Liabilities, except Capital .......-..+....000- 1,647,866.07 
Policyholders’ US ....-.+---...--.884,487.19 

F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 


F, H. DOUGLASS, Gen. Agt. 














FIRE 
TORNADO 





J. H. LENEHAR, General Agent 





INSURANCE 
COMPANY 
OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 








C. R. STREET, Assa’t General Agent 
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NORTHWEST PROGRAM OUT 


—_—_——-- 


SHELDON IN ANNUAL ADDRESS 





President H. N. Kelsey Has Rounded 
Out a Most Interesting Series 
of Addresses 


PROGRAM 
WEDNESDAY, OCT. 6 
OPENING SESSION 10 A. M. 

Invocation—Rev. Joseph A. Milburn, D. D., 
Chicago. , 

Roll call. Reading the minutes of last meet- 
ing. Election of members. — 

Report of Board of Directors—Nelson E. 
Briggs, secretary. ; 

Report of Library Committee—John Marshall, 
Jr., chairman. ‘ 

Report of the Secretary—Nelson E. Briggs, 
secretary. P 

Report of the Treasurer—Wellington R. Town- 
ley, treasurer. 2 

Address of the President—H. N. Kelsey. 

Annual address, Fire Insurance—Our Profes- 
sion—Charles E, Sheldon, Rockford, Ill., vice- 
president and manager western department 
American of Newark. 

AFTERNOON SESSION 2 P. M. . 7 

Address, Interest of Insurance Companies in 
the Safe Transportation of Dangerous Articles— 
Col. B. W. Dunn, U. S. Army, New York City, 
chief inspector bureau of explosives. 

Address, Remarks from a Local Agent—Fred 
Guenther, Detroit, Mich. 

Address, State Supervision and How Proper 
Relations and Understanding Between Companies 
May Be Maintained—Thomas J. McComb, 
Guthrie, Okla., insurance commissioner of Okla- 


homa. 
THURSDAY, OCT. 7 
MORNING SESSION 9:30 A. M. 

Invocation—Rev. Robert Hugh Morris, D. D., 
Evanston, Ill. 

Address, Fire Insurance as a Factor in Credit 
—Powell Evans, Philadelphia, chairman insur- 
a committee, National Association of Credit 
y ‘Address, The Passing of the Frame Terminal 
Elevator—A. C. Olds, Chicago, executive special 
agent, Phenix of New York. 

Address, Waste and Conservation of Structural 
Mineral Resources—Hon. Herbert M. Wilson, 
Washington, D. C., chief engineer in the U. S. 
Geological Survey, Department of the Interior. 

AFTERNOON SESSION 2:30 P. M. 

Reports of committees. Unfinished business. 
New business. Election of officers. 

President H. N. Kelsey of the Fire 
Underwriters Association of the North- 
west announces the fortieth annual 
meeting program for Oct. 6-7 at the 
Hotel La Salle, Chicago. He has gath- 
ered together diversified talent that will 
make every session full of profit and 
interest. Men of national repute have 
consented to deliver addresses. 

Sheldon for Annual Address 

The place of honor, the delivering of 
the annual address, is assigned to Vice- 
President and Western Manager C. E. 
Sheldon of the American of Newark, a 
successful underwriter and progressive 
in his methods. Mr. Sheldon is a leader 
among the nonunion company manag- 
ers. 

Fred Guenther, the Detroit local 
agent, prominent in the Michigan Local 
Agents Association and the National 
body, will represent the local agents. 

_A. C. Olds of Chicago, executive spe- 
cial of the Phenix, popular and well 
known in the west, is the only field 
man on the program. Mr. Olds had 
charge of the Pacific Coast for the Phe- 
nix at the time of the San Francisco 
conflagration. 
Outside Men on the Program 

Members are especially impressed 
with the outside talent on the program. 
Commissioner McComb of Oklahoma 
iS a young man, strenuous, virile, fear- 
less and quick of speech. 

Col. B. W. Dunn is the chief inspec- 
tor of the Bureau of Explosives of the 
United States Army, and has brought 
about agreements between the railway 
and other transportation lines and the 
government, relative to the require- 
ments and regulations for the transpor- 
tation of explosive and other dangerous 
articles, 

Evans Has Done Good Work 

rowel Evans of the firm. of Mer- 
canto & Evans Co., Philadelphia, man- 
ulacturers, importers and dealers of tin, 
terne plates, metals, etc., is the chair- 
— of the insurance committee of the 
: sgn Association of Credit Men, and 
of k een very aggressive in the work 

eeping before the members of his 


association by means of addresses and 





booklets, the necessities of more dili- 
gent care on the part of insurers, look- 
ing toward the reduction of fire waste, 
adequate rates and closer scrutiny of 
policies, relative to the standing of the 
companies. 

The title given the Hon. Herbert M. 
Wilson of Washington, D. C., is fully 
descriptive in itself. Mr. Wilson has 
for some years kept in close touch with 
the National conservation committee of 
which Gifford Pinchot of the United 
States department of agriculture forest 
service is the head. 

Invocations an Innovation 

President Kelsey has arranged for 
two prominent divines to open each 
morning meeting with prayer. Dr. Jos. 
A. Milburn is pastor of the Plymouth 
Congregational church of Chicago, 
while Dr. Robt. Hugh Morris is pas- 
tor of President Kelsey’s church, the 
First Presbyterian of Evanston, Ill. 

All sessions will begin promptly at 
the hour named in order to accommo- 
date the distinguished speakers, who 
come for the day. 

Will Be Contest for Treasurership 

W. R. Townley, the efficient treasurer 
of the Northwest association, will have 
served 7 years at the end of the conven- 
tion. It is an unwritten law that the 
secretary and treasurer shall retire at 
the close of a seven-year period. The 
treasurership will go to some one in 
Chicago. L. S. Mac Enaney has been 
mentioned as a possible candidate. 


ASK CONVENTION IN CHICAGO 





Move Made to Get 1910 Annual Meet- 
ing of National Association of 
Local Agents 





The Illinois Association of Local 
Fire Agents at its meeting in Cham- 
paign, Ill., last week passed a resolu- 
tion requesting that the National Asso- 
ciation of Local Agents hold its 1910 
convention at Chicago. This met with 
favor at the Illinois meeting and R. W. 
Hosmer of Chicago, while not speak- 
ing officially for the local agents of 
that city, said he felt sure they would 
join an enthusiastic welcome. 

The National association had _ its 
birth in Chicago in 1895 so the next 
convention will be the fifteenth year. 
It is fitting that the next meeting 
should be held in the city where the 
movement was started. 

The Illinois State Board, Illinois 
Field Club, Chicago Board and Chicago 
Association of Commerce will join in 
the invitation. 





To Have Field Organizers 

The National Association of Local 
Fire Agents has employed an organizer 
for the eastern field to work in the dif- 
ferent states to secure members and ad- 
vertisers. It is the idea of Secretary 
Putnam to employ a similar man in the 
west to travel among the local agents 
in that field on a similar mission in or- 
der to stimulate membership in the Na- 
tional body. 





Harrison Law’s Tables 


Harrison Law, Nutley, N. J., has gotten out 
his “Premium and Loss Table’ for fire com- 
panies, giving average rate for each $1,000 of 
insurance for every company for ten years; 
the average premiums and losses incurred for 
ten years and loss ratio, premiums and losses 
since organization. 


WANTED 


Young unmarried man, famil- 
iar with the insurance business, 
to travel in his own state for 
THE WESTERN UNDER- 
WRITER COMPANY. Only 
hustlers need apply. Address 


The Western Underwriter Co. 


145 La Salle Street, CHICAGO, ILL. 








ISSUESOF THE CONVENTION 
NATIONAL MEETING PROGRAM 





Local Agents Association in Annual 
Session at Atlantic City, N. J., 
Next Week 


The National Association of Local 
Agents will hold its fourteenth annual 
convention at the Marlborough-Blen- 
heim, Atlantic City, N. J., Sept. 21-23. 
There will be one business session each 
day, beginning promptly at 10 o’clock 
and closing at 1.30, the balance of the 
day and evening being free for the en- 
joyment of Atlantic City attractions. 
The questions before the convention 
this year seriously affect the welfare of 
local agents, involving the attitude of 
certain cooperating companies towards 
the protective principles of the associa- 
tion. Full reports covering these mat- 
ters will be submitted to the conven- 
tion. 

The program is as follows: 

Fourteenth annual convention, Atlantic City, 
Sept. 21, 22, 23. 

Headquarters—Marlborough-Blenheim. 

Opening session, Tuesday morning, Sept. 21, 
at 10 o’clock. 

Address of welcome, Franklin P. Stoy, mayor 
of Atlantic City. 

Response, Wm. H. Hecox, Binghamton, N. Y. 

Annual address, President E, W. Beardsley. 

Report of executive committee, Chas. B. Weil, 
chairman. 

Report of grievance committee, J. H. South- 
gate chairman. 

Report of committee on legislation, Geo, D. 
Markham, chairman. 

Report of secretary-treasurer, H. H. Putnam. 

Appointment of committees. 

Resolutions—One delegate from each state 
represented to be selected by the delegates of 
the state associations present. 

Nominations—One delegate from each state 
association to be selected in the same way. 

Introduction of new business. 

Resolutions introduced may be debated and 
then referred to the committee on resolutions 
for consideration and report. Resolutions in- 
troduced after the second day of the convention 
shall be referred to the incoming executive 
committee. Resolutions must be presented in 
writing, and where possible duplicate copies 
provided for the press. ’ 

Second Day, We nesday Morning, Sept. 22, at 
10 o'clock. P 

Reports of Special Committees—Working 

capital fund committee, C. H. Woodworth, chair- 
man; joint conference committee, W. L. Hatch, 
chairman; uniform blank committee, C. F. Hil- 
dreth, chairman; constitution and by-laws, John 
C. North, chairman; conference with National 
Association of Credit Men, E. H. Forry, chair- 
man. 
Open Debates—Traction and trust lines; co- 
operating companies; local boards and _ local 
practices; antirebate laws; standards of qualifica- 
tion for agency appointment. 

Introduction of new business. 

Adjournment. , 

Third Day, Thursday Morning, Sept 28, at 10 
o’clock. 

Report _of committee on resolutions, 

Open Debates—Needs of National association; 
methods of increasing membership; relations of 
state and National associations; state rating 
laws. 

Report of committee on nominations. 

Place of next convention, invitations to be re- 
ferred to the midwinter conference. 

Closing business, 


Chief Issue Before Convention 

The chief issue before the conven- 
tion will be traction and trust lines. It 
is stated a conference between compa- 
nies and some of the agency leaders 
may take place before the Atlantic City 
meeting to discuss this issue. 

Another subject for discussion will 
be the attitude of a few companies now 
on the National association’s cooperat- 
ing list toward overhead writing, cut- 
rate brokers and dual agencies. Two 
years ago the association dropped some 
companies from the roll for violating 
the pledge. Something of the same na- 
ture may be done at Atlantic City. 

Other Features for Discussion 

Anti-rebate laws, incorporated agen- 
cies, state rating laws, standard of qual- 
ification for agency appointment, will 
receive consideration. 

The association’s finances are in good 
shape due largely to the earnest efforts 
of Chairman C. H. Woodworth of the 
working capital fund committee. The 
general receipts have been increased 
and the association now has a surplus 
on hand. 





Commissioner Button of Virginia has decided 
that his department will issue bulletins to the 
public regarding insurance matters, 





Coudrey Companies Nearly Ready 

The Continental Assurance and the 
International Fire, the new companies 
a organized at St. Louis by H. M. 
Coudrey, have nearly all their capital 
subscribed and there will be a confer- 
ence in a few days of the directors and 
trustees to arrange the details incident 
to the starting of the companies. The 
two comnanies together will handle all 
lines of fire, life, casualty and marine 
insurance. 

Harry L. Orear, a brother of Ed- 
ward T. Orear, former insurance super- 
intendent of Missouri, has been ap- 
pointed cashier of both companies. Mr. 
Orear was formerly cashier for the 
New York Life at St. Louis, and lately 
superintendent of agencies for the St. 
Louis National Life, resigning that po- 
sition to accept his new post. T. L. 
Cox of Little Rock, a large stockholder, 
has been appointed general agent for 
Arkansas for both companies. 





Southern Fire Reinsures 

The Southern Fire of Lynchburg, 
Va., has reinsured its entire outstand- 
ing business in the German American 
of New York. The Southern was ad- 
mitted to Virginia, Georeia, North Car- 
olina and South Carolina, Alabama, 
Florida, Kentucky, Texas, Tennessee, 
West Virginia, Louisiana, Mississippi, 
Maryland and New York. The un- 
earned premium at the time of the re- 
insurance was about $200,000. 

The Southern was organized in 1905 
and started business early in that year. 
It had a paid in capital of $200,000 and 
confined its business mainly to the 
south, operating on the general agency 
system. 

The underwriting of the Southern 
was under the supervision of its sec- 
retary, Holmes Cummins, and it built 
up a very fair volume of business in the 
territory in which it operated. Its pre- 
mium income increased to $310,177 in 
1908, but the larger premium reserve 
required made considerable reduction 
in its surplus. 





Organizing Phoenix of Baltimore 

Paul Turner, president of the Ameri- 
can Agency Company of Baltimore, 
who is organizing the Phoenix Fire of 
that city, has now opened the stock 
book. It will start with $200,000 cap- 
ital and the same amount of surplus 





with $500,000 capital authorized. Mr. 

Turner was a former field man. 
Oldham on Return Home 

0. ©. Oldham, secretary of the Western 

Fire of Ogden, Utah, is in Chicago on his 

return from the east. Warren M. Kimball & 


Co. get the New York Cit guapins line agency. 
Pettibone & Krause of Philadelphia get New 
Jersey; C. R. Chadwick & Co. of Cincinnati 
secure Kentucky, Tennessee and West Virginia. 
M. W. Fugit will write from Chicago. 





Home of Utah to Expand 


_ Heber Grant, manager of the Home Fire of 
Salt Lake City, is on an eastern tour, visiting 
the large cities with a view to entering his 
company in the east and central west. Mr. 
Grant expects to apply for admission to the 
Western Union, and will attend the annual 
meeting at Frontenac this week. 





Rogers Takes New Field 
Chariton B, Rogers, formerly of Louisville, 
who has been connected with the Shawnee Fire 
in the trans-Mississippi field for some months, 
is now assigned to Indiana and southern Illinois 


by the Shawnee, where he will succeed Charles 
Boicourt. 





Goes On a Long Trip 

President E. T. Campbell of the American 
Central of St. Louis has gone on a western trip 
to be absent several weeks. He will visit St. 
Paul and a Winnipeg, Vancouver, 
Seattle and San Francisco. At the last named 
city he will meet his company’s general nts 
for the Pacific coast states. hey are Christen- 
sen & Goodwin. 





Indiana Hand Book Out 


The Indiana Insurance Directory for 1909-1910, 
compiled by the Rough Notes Company of In- 
dianapolis, has just been published. It gives in- 
formation as to officers and field men and the 
financial standing of companies admitted to the 
state, statutory requirements relating to insur- 
ance, and a complete list of agents and the com- 
panies they represent. 





W. F. Maginitie of Des Moines has been 
named special agent for the Aetna Indemnity in 
its plate glass and burglary department. 
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CONVENTION AT MILWAUKEE 


_--——— 


MEETING OF WISCONSIN MEN 





Brokerage Ruling Is Live Topic, but 
Agents Can Do Nothing to 
Improve Situation 





OFFICERS 

President—Walter Hartshorn, Wauke- 
sha. 

Vice-Fresidents—E. K. Ansorge, Green 
Bay; Joseph Koffend, Appleton; John 
West, Oshkosh; Andrew Dietrich, Racine; 
Charles B. Weil, Milwaukee; Henry Allen, 
Merrill; and James Hobbins, Madison. 

Secretary and Treasurer—Geo. Y¥. Wil- 
kinson, Milwaukee. 

Executive Committee—J. N. Manson, 
Wausau, Chairman; August Rebhan, Mil- 
waukee; O. S. Morse, Janesville. 

Resolutions Committee — David G. 
Janes, Racine, Chairman; James B. Lee- 
dom and E. J. Tapping, Milwaukee; J. N. 
Manson, Wausau; E. H. Palmer, Antigo. 

Legislative Committee—James B. Lee- 
dom, Milwaukee, Chairman; Gus. G. Zie- 
mann, Neenah; J. N. Manson, Wausau; 
Prank J. Meyer, Milwaukee; Charles H. 
Kubasta, Merrill. 

Grievance Committee—W. H. Hardy, 
Waukesha, Chairman; John E. Rowland, 
Racine; A. G. Dana, Fond du Lac; C. F. 
Hibbard and E. H. McNeill, Milwaukee. 

Delegates to WNational Convention— 
Walter Hartshorn, Waukesha; E. J. Tap- 
ping, Milwaukee; J. N. Manson, Wausau; 
Geo. ¥. Wilkinson, Milwaukee; E. H. Pal- 
mer, Antigo; Gus. BR. Ziemann, Neenah; 
Jas. B. Leedom, Milwaukee; D. G. Janes, 
Racine; John Rowland, Racine; August 
Rebhan, Milwaukee. 


RESOLUTIONS 

Resolved, That we reaffirm our undi- 
vided support to the National Associa- 
‘tion of Local Fire Insurance Agents. 

Resolved, That we especially commerzd 
and appreciate the action taken by the 
National association to have the compa- 
nies refrain from taking precipitate ac- 
tion in the matter of taking out of local 
agents’ hands the handling of local trac- 
tion lines. 

Resolved, That we believe the thanks 
of all local agents are due to Ex-President 
Woodworth for his untiring effort in col- 
lecting funds to establish a working capi- 
tal for the National association. 

Resolved, That we reaffirm our recom- 
mendations that the columns of the Bul- 
letin be thrown open to company adver- 
tisements. 

Resolved, That when the state associa- 
tion is requested by any agent in the 
state to defend any action which may be 
against the interests of local fire insur- 
ance agents that the executive commit- 
tee be authorized, after investigation, to 
employ counsel for the defense of said 
agent. 

Resolved, That the antirebate law is a 
step in the protection of the interests of 
the local agent. 

Resolved, That the president appoint a 
committee of two in each city in this 
state to solicit the membership of all lo- 
cal agents and report to the president be- 
fore the next annual meeting. 


(Prom a Staff Correspondent) 

Milwaukee, Wis., Sept. 10—The Wis- 
consin Local Agents Association held 
its annual meeting here today, in the 
assembly room of the Milwaukee Board. 
There was a fair attendance from out 
in the state and the Milwaukee agents 
were well represented. 

President E. S. Morse of Senesullle 
was detained by business at the last 
minute and Fourth Vice-President 
bag Hartshorn of Waukesha pre- 
sided, 

Brokerage Question Holds Interest 

The morning session was devoted to 
committee reports and discussion. The 
principal topic, of course, was the 
brokerage ruling of the attorney-gen- 
eral, holdi ding that the agent placing the 
business must be licensed as well as the 
agent writing the policy. Chairman 


committee made a report on the hearing 
at Madison, and several agents who/| 
attended the hearing reported they had 
been assured both by the insurance de- 
partment and the attorney-general that 
no action would be taken to prosecute 
agents for violations of the law as now 
interpreted, unless such action was 
forced upon them by formal complaints. 
The deputy commissioner, Mr. Ekern, 
informed some of the agents at the 
hearing that the department would | 
never have raised the question, but it 
was asked for a ruling by one of the 
companies, and it was therefore com- 
= to put it up to the attorney-gen- 
eral. 


Best Thing Is to Do Nothing 

Many suggestions were made on the 
floor for meeting the situation or for 
action in the event of future contin- 
gencies, but the general opinion was 
that the thing for the agents to do is to 
do nothing, for the reason that noth- 
ing they can do would better the situ- 

ation. 
The secretary and treasurer’s report 
showed a satisfactory condition. There 
was a nominal decrease in membership 
during the year, due to the fact that 
only paid members are counted, and | 
last year the Milwaukee members had , 
to pay their own fees instead of having 
them paid by the board. The loss in | 
Milwaukee was partly made up else- 
where, that there was undoubtedly | 
| 





increase instead of a decrease in inter- 
est. The secretary stated that all the 
agents of Janesville, Watertown and 
Wausau are members of the associa- 
tion. The financial report showed a net | 
balance of $65.16, after deducting $36 | 
still owing to the National association. | 
The sum of $444 was paid the Nation: il | 
association during the year. 

Speeches at Afternoon Session | 

The afternoon session was devoted to 
the speeches on the program. John | 
Marshall, of Marshall & McElhone, 
central department managers of the | 
F iremans Fund, read a paper on “Pub- 
licity.” H. C. Griffing, manager of the | 
Wisconsin Inspection Bureau, prepared | 
a paper on “Rating,” but as he was | 
suffering from a throat affection, it was | 
read for him by A. T. Jones of the | 
bureau. Secretary Henry H. Putnam of 
the National association spoke on the | 
past and present work of that body. 

The convention gave a vote of thanks 
to the speakers, and to the Milwaukee 
board, and also passed a resolution of 
regret at the absence of Charles B. 
Weil of Milwaukee, Mr. Weil’s health 
preventing his being present. 

The Milwaukee agents entertained the 
visitors with. a theater party at the 
Majestic in the evening. 

List of Those Present 


present at the 


Those 
were: 


convention 


SPECIAL AGENTS 


_J. E. Davies, Aetna; R. C. Kinnison, Califor- 
nia; R. J. McIntyre, Firemans Fund; ~ oe 
Barnes, North British & Mercantile; C. L. 


Easton, Northern; and W. W. Conklin, Queen. 
LOCAL AGENTS 


Antigo—E. H. Palmer. 
Appleton—Jos. motene. 


aes Schrader. 
Madison—J. Hobbie 
eo ag 0. Robeck. 


Milwaukee—A. M. Anderson, O. A. Braun, 
A. K. Calhoun, R. L. Dingwall, Henry Gol- 
lusch, G. E. Heaney, C. F. Hibbard, C. P. Host, 
B. Jazdzewski, E._ R. Jeske, J. B. Leedom, 
E. - MacNeill, F. J. Meyer, J. L. Myers, 
Herman Pfeil, Arthur, Phelin, E. F. Phillips, 
August Rebhan, J. C. Sullivan, E, J. Tapping, 
Theo. Zillmer, G. ¥. Wilkinson. 

Neenah—Gus. G. Ziemann. 

Racine—Andrew Dietrich, D. G. 
H. Miller, J. H. Rowland, E. G. H. 

Superior—James Harper. 

Watertown—C. N. Skinner. 

Waukesha—J. R. Degpanen, W. H. Hardy, 
Walter nuak, 5h Roy Ker 

Wausau—J. N. Manson, Sate A. Rowley. 


ames, W. 
Vendt. 





So far 1909 has been an unprofitable year for 
quite a number of fire insurance companies, 
many of whom complain particularly of losses 
in the South. The summer months taken alone 
have been fairly satisfactory from a fire under- 
writing standpoint, as they usually are. 





J. T. Dargan, former president of the Atlanta 
Birmingham, and recently en for a time 
on the organization of the estern & Atlantic 
of Nashville, has gone to Los Angeles to or- 





Leedom of the Milwaukee legislative 





FIDELITY 


FIRE 
INSURANCE CO. 
46 CEDAR ST., N. Y. 


cana suyee 
$3,768,748. 
LIABILITIES 
$980,308. 
SURPLUS TO POLICY HOLDERS 


$2,788,440. 

















WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


NCORPORATED 1851 


Lumbermens Insurance Co. of Philadelphia 


INCORPORATED 18 


German Fire Insurance Co., of Wheeling 


INCORPORATED 1867 


GOOD ACENTS WANTED 
CHAS. E. MANN, EXECUTIVE SPECIAL 
189 LA SALLE STREET CHICACO, ILL. 


_ Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CQO. 





of San Francisco, Cal. of Jersey City, N. J. 
MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO.., Led 
of M im, Germany of Liverpool, E: 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and Import. 
Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen’s floaters, 
Transportation floaters on Merchandise. 


Currency and Securities by registered mail and express. 
Motor boat insurance. 


ORR é WALL, General Agents, 2 & 4 Sherman St., Chicago, 


Agents wanted in desirable localities 











A PROCRESSIVE COMPANY, FOR PROGRESSIVE ACENTS 


EASTERN FIRE INSURANCE CO. 


ATLANTIC CITY, N. J. 


Total Assets, $498,913.88 Capital, $200,000 
Surplus to Policyholders, $222,517.50 


W. MALCOLM LOWRY, Special Agent 
Illinois and Missouri Illinois, Michigan, Ohio, Wisconsin 
4515 Washington Bivd., St. Louis 153 La Salle Street, Chicago 


KNIGHT & BARBER, Cook County Managers 
153 La Salle Street, Chicago, Il. 


NATIONAL LUMBRR sue 


COMPANY 
LUMBER SPRINKLERS WOODWORKERS WAREHOUSES 


C. R. BARBER, Special Agent 














Agents controlling special hazards wanted at points in Indiana, Illinoif 
and Michigan where not represented. 


The Only Specialist Company Observing Agency Practices. 








ganize a fire company there. 


Home Office: BUFFALO, N. Y. 
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MOVEMENT IS OPPORTUNE 


Oe 


WISE COURSE OF FIELD MEN 





Conditions Are Now Right in Nebraska 
to Make Fire Prevention Associa- 
tion Most Effective 





Omaha, Neb., Sept. 13—(Special Cor- 
respondence)—The organization of the 
Nebraska State Fire Prevention Asso- 
ciation at this time is of peculiar inter- 
est. So far this movement has been 
confined almost exclusively to the older 
states, where cities had grown up under 
lax ordinances and very bad conditions 
had developed which it will require 
years of work to correct. Compara- 
tively speaking, Nebraska is virgin ter- 
ritory. Its villages are yet to grow into 
cities and its hamlets into towns. The 
extent of its possible development may 
be imagined from the statement made 
by a field man the other day that only 
about one-seventeenth of the arable 
land in Nebraska is under cultivation 
at the present time. 

State Just Developing 

The cities and towns of Nebraska 
will develon under entirely different 
conditions from those in Ohio, for in- 
stance. More thought and attention is 
given to fire hazards in one week now 
than was given in a year when Ohio 
was at the stage of development at 
which Nebraska has now arrived. The 
field men of the state by organizing at 
the present time to use their united in- 
fluence to promote better construction, 
fire protection, inspection, safeguarding 
of hazards and to compe: property- 
owners to keep their premises clear, are 
starting a movement to have things 
done right from the beginning rather 
than to correct the mistakes of the past, 
as in older states. 

Pire Commissioner’s Policy 

This fire prevention movement is 
doubtless in part the result of the en- 
actment of the fire commissioner law, 
which became effective July 1. This is 
one of the best laws of the kind so far 
passed, but it is seriously in need of 
organized support for its effective en- 
forcement. Chief Deputy Commis- 
sioner Johnson is an earnest, modest 
man, thoroughly desirous of making his 
office effective for the good of the state, 
but not boasting of what he has done 
or expects to do. The people are not 
used to the law yet. The chiefs of fire 
departments are taking hold and re- 
porting fires—there is $1.50 in it for 
them for each fire reported—but the 
sheriffs as a rule have paid no attention 
to it. The department must needs go 
slowly, as its income at present will 
amount to only about $15,000 for the 
first year and a half. Furthermore it 
does not annear wise to enforce the 
law too rigorously at first lest it raise a 
clamor from the people which might 
result in its repeal. 

Cooperation is Needed 

While the commissioner proposes to 
go after fire bugs without mercy, he 
desires to educate the public on the 
benefits of the law requiring them to 
keep their premises clean, rather than 
to go after dangerous hazards rough- 
shod, as he has the power to do. In 
this work of education he needs assist- 
ance, and this is what the state fire 
Prevention association can furnish bet- 
ter than can any other organization. 
While that body is doing its regular 
work it will constantly be adding to the 
efficiency of the fire commissioner’s de- 
partment, while the department in turn 
will use its power to enforce the abate- 
ment of really dangerous conditions, 
which the association could only recom- 
mend. 

Room for Better Ordinances 
“oe ag in ——— is said 
Ge aes € most valuable results 
ome tneiee es department 
of bad f Rev through its abatement 
Angas re hazards rather than through 

Nviction of incendiaries. The 
(CONTINUED ON PAGE 20) 





AS VIEWED FROM CHICAGO 


BIG BLUE GOOSE DOINGS 

Program for the annual initiation and 
festivities of the grand nest of the Blue 
Goose Oct. 6, at the Hotel La Salle, 
Chicago, at 8 p. m. is now out. The 
Wisconsin, Minnesota and Mississippi- 
Louisiana ponds will make up the con- 
testing teams for the initiation contest, 
the prize to be a loving cup. Each 
pond will be allowed twenty minutes 
and three choice goslings will be se- 
lected for the work, one to be assigned 
to each pond. 

At 8 o’clock there will be a grand 
circus parade entrance by the Blue 
Goose band, the grand officers of the 
Grand Nest, the three competing teams 
arrayed in all the splendor of their 
magnificent costumes, the young and 
unsuspecting goslings, their pinfeathers 
as yet unplucked and their hearts quiv- 
ering in expectancy, the mighty bird, 
the old Blue Goose, the attending phy- 
sicians. This grand aggregation will 
march three times around the assembly 
room that all brother ganders may take 
a peek. 

Then the room will be transformed 
into a Dutch garden and while the 
Dutch lunch is being disposed of will 
come the vaudeville extraordinary. 

The entertainment committee has ar- 
ranged for some of the best of the acts 
that will appear in Chicago’s vaudeville 
theaters that week. The managers of 
the theatrical circuit have promised 
something good. 

The committee in charge is John F. 
Stafford, Minneapolis, London & Lan- 
cashire, chairman; C. M. Cartwright, 
Chicago, THE WESTERN UNDERWRITER; 
F. A. Hubbard, Chicago, Hanover; W. 
M. Higley, Minneapolis, Hanover; W. 
E. Atwater, Milwaukee, Commercial 
Union; F. W. Ransom, Columbus, Ohio, 
Providence Washington. 

The grand nest meeting will be at the 
Hotel La Salle during Oct. 5. 

. . * 
ILLINOIS FIRE MARSHAL 

It appears now as though Governor 
Deneen of Illinois will not appoint a 
state fire marshal until the first of the 
year. Those close to him say he will 
select a competent man, regardless of 
his political influence as he sees the 
necessity of getting a strong official to 
organize the department and get it in 
working order. 

O. B. Ryon, of Streator, IIl., special 
attorney of the insurance department, 
who was spoken of in connection with 
the office, does not seek the position. 
I. S. Blackwelder of Chicago, former 
western manager of the Niagara, James 
J. Johnson, former Illinois state agent 
of the Niagara, and L. S. McMillen, the 
Chicago independent adjuster, are being 
mentioned as possibilities. Either one 
would serve with distinction and is 
capable of rendering valuable public 
service. 





* + * 
TRIES TO LOCATE KEENER 

Rufus H. Kahl, a blacksmith at 
Brookville, Ill, was in Chicago last 
week trying to locate John E. Keener, 
manager of the Fidelity Underwriters, 
a Lloyds. Mr. Kahl had a loss in the 
concern last April and until the fire 
came and totally destroyed his shop, 
his $500 Fidelity Underwriters policy 
looked as good as any other. But Mr. 
Kahl has not been paid. He states that 
John Hannis, a local agent at Forres- 
ton, Ogle county, secured the policy 
and vouched for the concern. Mr. Kahl 
declares Keener has offered to pay $100, 
but stipulates. that he shall get the 
money from Hannis as Keener claimed 
Hannis owed him. MHannis, on the 
other hand, says Keener has nothing 
coming to him. 

Keener up to May 1 officed in the 
Ft. Dearborn building, Chicago. Mr. 
Kahl’s correspondence with him has 
been at 195 La Salle street, but he was 
not able to locate Keener there, al- 
though it is likely his mail goes to some 
“dummy” address in that building. The 
renting office that has charge of the 


ROLLINS & BURDICK 
INSURANCE 


169 La Salle Street 
Long Distance 





Chicago 
Phone Oentral 4076 
Exceptional facilities for writing and placing insurance in 
admitted companies on risks when the local market is exhausted 
anywhere in the United States and Canada. 


Also Binding Contract at Lloyds, London 
Immediate Binders given 
10% Commission 


Floating Insurance Written. Automobile Insurance Written 














individual Fire Underwriters of St. Louis 





DECEMBER 3ist, 1908 
DOM MBBS. cores cccccecccsce sce cocce cvececcecesesccscecsssescccccseeeted $371,359.89 
ee Ce I srk 6 nkgbseu enn nngsns 300 b4000s008 280040 324,460.09 
Additional Responsibility of Underwriters 





Our policy is the best indemnity obtainable on 


high grade surplus lines. Ample facilities. 


W.H. MARKHAM & CO., Attorneys and Managers 


Pierce Buliding, ST. LOUIS 
D. H. DUNHAM, President © CHARLES COLYER, Vice-Pres. 


FIREMEN’S INSURANCE 


A. H. HASSINGER, Secy 
COMPANY OF 


ORGANIZED 1855 


Assets, $5,052,624.09 
Capital, $1,000,000 Net Surplus, $2,237,124.31 
Surplus to Policy Holders, $3,237.124.31 








NEAL BASSETT, General Agent, 159 La Salle St., Chicago. 
Illinois, Wisconsin, Minnesota, Towa, Nebraska, Missouri, Kansas, Colorado, Oklahoma, 
Utah, Kentucky, Tennessee, Arkansas 


A. F. McKAY, Special Agent, Delaware, Ohio. 
Ohio, Indiana, Michigan, West Virginia, Western Pennsylvania, 


SURPLUS LINES 


EXCEPTIONAL FACILITIES FOR HANDLING SURPLUS 
AND DIFFICULT LINES AND UNUSUAL FORMS. 
LLOYDS LONDON. empowering me to bind up to $12,500 on risks in the 
United States and Canada. 
FLOATERS The property of manufacturers and merchants located in any 
s number of cities insured under one policy at low rates. 


Your patronage invited. 








I have a contract with a syndicate of underwriters 


Prompt and careful attention assured. 
Liberal Commission to Agenis. 


F. R. THOMPSON 


Insurance in all its branches. 


159 La Salle Street, CHICAGO, ILL. 
Long Distance Phone Central 18. Cable Address ‘‘Thomarian.% 





Surplus Lines 


Written on Acceptable Risks 


Assets 
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building stated that Keener was un- 
known to it. His name does not ap- 
pear in the Chicago directory. 

It seems the post office inspectors 
have been on the trail of Keener, but 
have not rounded up sufficient evidence 
to lay his case before the federal grand 
jury. Mr. Kahl conferred with the pos- 
tal authorities, but as the procurement 
of the insurance and the settlement of 
the premium were not gone through 
the mails, his evidence would have but 
little weight other than to go to show 
what kind of concerns Keener is oper- 
ating. 

Keener was indicted last spring by 
the Cook county grand jury. He issued 
a policy in the Queen City Underwrit- 
ers to a man on the west side of Chi- 


cago. A loss came and the claimant 
declared Keener would not pay. The 
case has not yet come to trial. Mr. 


Kahl will likely take his case before the 
grand jury. 
+ . 
MINN-DAKO-WIS BANQUET 

The Minn-dako-Wis tribe will hold 
its annual powwow in Chicago on the 
evening of Oct. 7. J. J. McDonald is 
the big chief and this uniaue tribe an- 
ticipates a most interesting meeting 
this year. 

* * 

ILLINOIS BLUE GOOSE BANQUET 

The banquet to be given by the IIli- 
nois pond of the Blue Goose to the 
officers of the grand nest at the Hotel 
La Salle, Chicago, on the evening of 
Oct. 5, promises to be a most enjoyable 
affair. Western Manager Gallagher of 
the Aetna will be toastmaster and will 
be presented in some preliminary re- 
marks by Most Loyal Gander E. W. 
Jewell of Illinois. J. P. Singleton, as- 
sistant western manager of the Niag- 
ara, will extend the greetings of the 
Illinois ganders. Among the other 
numbers on the program are: 

The Future of the Blue Goose—Geo. C. Main, 
Minneapolis, most loyal grand gander. 

The Spirit of the Blue Goose—W. E. Atwater, 
Milwaukee, past most loyal grand gander. 

The Blue Goose—Its Social Side—John F. 
Stafford, Minneapoiis, chairman grand nest en- 
tertainment committee. 


The Blue Goose in the South—C. H. Pescay, 
New Orleans, His Highness, supervisor of the 


lock. 

The Blue Goose in the East—C. M. Tobin, 
Rochester, N. Y., grand keeper of the golden 
goose egg. 

The Blue Goose on the Pacific Coast—T. H. 
Williams, Los Angeles, grand custodian of the 
goslings. 

The Blue Goose: Its Poetry—W. T. Benallack, 


Detroit, grand custodian of the 7 

he orthwest Association—H. N. Kelsey, 
Chicago, president, Fire Underwriters Association 
of the Northwest. 


Goodnight—F. C. Haselton, Chicago, past most 

loyal gander, Illinois pond. 
* 7 * 
IS THE LIGHT BREAKING? 

The Little Rock (Ark.) Board of 
Trade Bulletin in its comment on the 
fire insurance suits recently brought 
against companies for alleged violation 
of the antitrust laws indicates that the 
substantial business men of the state 
believe Arkansas has had a surfeit of 
“trust busters.” It says: 

Speaking about these insurance suits: Let’s 
turn over a new leaf. Let the business —_ 
et busy and reform the reformers generally. 

‘urn them down and turn them out. Every- 
thing is higher now in Arkansas than before we 
tried to “bust the trusts.”. Now is the time to 
“bust” the trust “busters.” With boundless re- 
sources to develop, everything possible is being 
done to keep capital out and drive away the 
enterprising. Let’s knock out the ambulance- 
chasing attorney and the anti-trust lawyer. 
What Arkansas wants is more capital to de- 
velop her resources. Give the capitalists a 
welcome. Come on, International arvester, 
Standard Oil, railroads and all other wicked (?) 
trusts.. We’ve had enough and too much of this 
money baiting tomfoolery. 

* + 
SOME LOCAL EVENTS 

J. D. Cory & Co., resenting the Michigan 
Commercial for automobile floaters, has retired 
from the egeeemenn, declaring some members are 
paying brokerage in excess of 10 percent. 

Thomas Buckley, one of the organizers of the 
fire insurance patrol in Chicago, a short time 
seawe, e Chicago fire, died in that city 





The governor of Texas has approved the 
name Harry L. Wright of Palestine, Tex., as 
the insurance companies’ nominee for the state 
tating board. The governor has not yet an- 
nounced his own ee. 





OHIO AND WEST VIRGINIA 


REPORT ON FIRE DEPARTMENT 








Akron Chamber of Commerce Investi- 
gates and Recommends Changes 
To Produce Greater Efficiency 





Acting as a special committee, the 
board of directors of the Akron Cham- 
ber of Commerce, Akron, has filed a 
report upon its investigation of the fire 
department and insurance conditions in 
that city in general. As to the claim 
that water facilities were not sufficient 
at the time of the Buckeye Rubber 
Company fires, the report states that 
the main trouble was that the mem- 
bers of the fire department were not 
sufficiently acquainted with the manner 
of getting to the water, as was demon- 
strated by the promptness with which 
they got to work on the occasion of a 
second fire at the same place. 

The committee believes that the 
threat that insurance rates would be 
advanced as a result of the heavy losses 
of the past few months was not well 
founded, as the Ohio Inspection Bu- 
reau representatives stated that they 
had not been informed of any contem- 
plated advance and that the losses of 
the past nine years would not bear out 
the idea, just because of the misfor- 
tunes of one year. The average loss 
since 1900, it is stated, is $120,940 per 
year and last year the losses aggre- 
gated $24,267. Considering these fig- 
ures, the committee points out that the 
companies have no just grounds for ad- 
vancing rates. 

Two factions exist in the fire depart- 
ment, the report states, and, to remedy 
this, it is recommended that the posi 
tion of assistant chief be abolished and 
that all the rules be carried out strictly. 
It is also recommended that the engine 
companies be increased from eight to 
ten men each and that the department 
do more outside drill work. 

While the fire department now makes 
regular inspections of the mercantile 
risks, there is no authority to enforce 
recommendations. This was demon- 
strated in the matter of the Hower 
building. About a month before it was 
destroyed an inspection was made and 
the owners were advised to relieve the 
congested state in the basement of the 
building, but this was not done. The 
inspectors make their reports to the 
chief and to the Akron branch of the 
Ohio Inspection Bureau, but this is as 
far as they can go. It is recommended 
that some legislation be enacted that 
will give officers authority to require 
improvements that will reduce fire haz- 
ards and that inspections extend to 
manufacturing as well as mercantile 
risks, so that the men may become well 
acquainted with the buildings, the en- 
trances, the best manner of coping with 
fires, should they occur, and the source 
of the water supply, location of hyd- 
rants and plugs. 





Inspect West Virginia Towns 

The West Virginia Inspection Bu- 
reau has issued advisory estimates for 
St. Mary’s, Pleasant county and Thomas, 
Tucker county, of the four-and-a-half 
class, and Pine Grove, Wetzel county, 
of the fifth class. Installation of con- 
siderable equipment and passage of a 
number of safety ordinances are recom- 
mended for St. Mary’s, which has a 
severe conflagration hazard. For 
Thomas the recommendations include 
waterworks and fire department im- 
provements and a number of ordi- 
nances, including one to regulate mov- 
ing picture shows, and for Pine Grove 


Wanted in Cleveland 


Young lady who has had experience in 
an insurance office who is able to handle 
stenographic work. Address or call at 
office of CREECH,OSWALD&CO., 

43 Colonial Arcade, Cleveland, O. 
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The Commonwealth nsurance Co. 


of Tew Pork 


TOTAL ASSETS, - - - 
PAID-UP CASH CAPITAL - - 


NET SURPLUS AS TO POLICYHOLDERS, - - 


$1,834,336.77 
500,000.00 
1,401,577.50 





E. G. RICHARDS, President 
J. F. HASTINGS, Vice-President 


JAMES F. JOSEPH, Vice-President 
CHARLES E. CASE, Secretary 





Commercial 
Union 


Assurance Company, Ltd. 
of London 


UNITED STATES BRANCH: 
orner Pine and William Streets, NEW YORE 


WESTERN DEPARTMENT: 


125 Monroe Street - - - - CHICAGO 


California Insurance Company 
OF SAN FRANCISCO 


CHARTERED 1861 
W.E. Dean, Pres. Gro. W. Broogs, Secy 


Capital Stock $400,000 
Assets $1,000,465.27 
Surplus to Policyholders $623,837.30 


Losses Paid in San Francisco Fire. 
$2,550,000 without discount 


HENRY J. WOESSNER, Gen. Agent Western Dept. 
159 La Salle St., Chicago 





Agents wanted in Illinois, Indiana, 
Michigan, Wisconsin, Minnesota, 
Missouri and Ohio 
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Assurance Company of Canada 


Home Office: TORONTO 
H. S. WILSON, Managing Director 


UNITED STATES BRANCH 


EASTERN DEPARTMENT 
PROVIDENCE, R. I. 


WESTERN BEPARTMENT 
153 La Salle Street 

















Starkweather & Shepley, Inc., Mgrs. CHICAGO 
SAN FRANCISCO: DALLAS: 
Conroy & Grim, J. S. Aldehoff & Co., 
Managers. General Agents. 
INSURANCE COMPANY, 
OF AIX-LA-CHAPELLE ,GERMANY. 
\, UNITED STATES BRANCH 
\ Pca ae ) 
CHICAGO: YK, ant Z ATLANTA: 
Harvey W. Murray, QQELSEY, BS Dan B. Harris 
General Agent. Manager. 
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there are included the installation of an 
additional pump for the waterworks, 
more hydrants, additional hose, organi- 
zation and drill of a volunteer depart- 
ment and a number of ordinances. 





NEEDS MORE FIRE PROTECTION 





Chief Wallace of Cleveland Wants Bond 
Issue for $150,000 to Build 
New Houses 





Cleveland, Ohio, September 11—(Spe- 
cial Correspondence)—Fire Chief Wal- 
lace is greatly in favor of the proposed 
bond issue of $150,000 to be submitted 
to a vote of the people this fall, for the 
purpose of providing several new fire 
stations. He says that, for some rea- 
son, Cleveland has more fires than other 
cities of the same size, although this 
year will show an improvement if the 
present daily average is maintained. In 
some sections of the city the depart- 
ment has to make runs of a mile and a 
half to three miles, he says, and these 
distances are far too great for effective 
service. Conditions are especially bad 
at Clark and Lorain avenue, Detroit 
avenue and Berea road and at Lake 
View. Houses should be located in 
these sections, as well as at Carnegie 
avenue and East Seventy-ninth street 
and in the southeast section of the city. 
A second alarm in the congested dis- 
trict or in the lumber section takes 
eighteen out of the forty-three engine 
companies and this leaves many por- 
tions of the city almost without pro- 
tection until the return of the com- 
panies to their houses. 

The schools in and about Cleveland 
have been giving instruction on the pre- 
vention of fires, as mapped out by the 
state fire marshal’s department. This 
is a great step in the right direction 
and it will be much enhanced by the 
use of the little text book that was 
prepared under the direction of former 
Fire Marshal Rogers. Enouch of these 
books have been issued to furnish one 
to each teacher in the state, so that all 
will have something upon which to 
base the instruction of the children, as 
well as the regular bulletins that are 
issued by the department. 


It is said that the local agents here 
who represent companies that have not 
been represented wholly in the ex- 
change in the past and some which 
have local managers, are almost a unit 
in standing pat on the observance of 
the new rules of the organization. It 
is believed that most of them will be 
loyal to the exchange, even though any 
dissension on the part of the compa- 
nies they represent might mean a loss 
of facilities to them. 





May Act This Month 
No action has thus far been taken by 
the committee on unauthorized compa- 
nies in Ohio nor any definite plans 
made. Some move may be expected in 








the near future, however. Chairman J. 
O. Dye is now on a trip, but upon his 
return, which will probably be about 
the last of the month, a meeting will 
be called when some plan will be de- 
cided upon. 





Unite With National Body 


The Cincinnati and Cleveland local 
agents organizations have united with 
the National Local Agents Association, 
all dues being paid from the treasuries. 
The Toledo agents will probably fol- 
low the same course. 





Instruction in the Schools 


The Ohio fire marshal says as to the 
law requiring school teachers to give 
instruction as to fire dangers: 


In accordance with the statute the book was 
prepared and published and will be furnished 
free to all school authorities in quantities suffi- 
cient to supply each teacher in the state. 

The department desires that these books be 
used and hopes great things from the instruc- 
tion thus given. If it be faithfully given, the 
dangers of fire and how to avoid many of them 
will be impressed upon the minds of the chil- 
dren at a time when impressions are vividly 
and lastingly received. 

The attention of those in charge of schools is 
called to the penalties provided by the act for 
neglect of its provisions. 

In order that this department may be enabled 
to take steps to enforce the provisions of the 
law, parents of school children and all others 
who realize the importance of this matter, are 
requested to inform this department of any 
failure on the part of teachers or other school 
authorities to do their duty under this law. 





Ohio Blue Goose Meeting 

The Ohio Blue Gaose met at Cincin- 
nati last week and elected R. L. Ray- 
nolds of the Connecticut to succeed 
himself as most loyal gander. John 
Gray of the North British was elected 
supervisor of the flock; E. W. Raynolds 
of the Glens Falls, wielder of the goose 
quills; C. T. Deatrick of the Home, 
keeper of the golden goose eggs; W. H. 
Clemons of the Phenix, custodian of 
the goslings; E. A. Keeler of the Farm- 
ers and Merchants, guardian of the 
pond. 

R. L. Raynolds of the Connecticut 
and John E. Smith of the Ohio Farm- 
ers were elected delegates to the grand 
nest meeting. 

D. J. Laughlin was received on cer- 
tificate of flight from the Wisconsin 
pond. He is connected with the Ohio 
Inspection Bureau at Columbus. Rid- 
dell Miles of the California was granted 
certificate of flight to the Illinois pond. 

Memorials were read on the death of 
Ganders W. M. Monroe ‘and W. 
Durand, and adopted by rising vote. 
With the new members taken in at this 
meeting, the Ohio pond now has an 
active membership of 118, and from ev- 
ery standpoint is in a most satisfactory 
condition. 

The selection of guards was delegated 
to the most loyal gander who deferred 
action until later. 

New members initiated were J. J. 
Conway, captain, Cincinnati Salvage 
Company; A. S. Witherbee, Western 
Adjustment, Cincinnati; R. J. Burlin- 
game, Western Adjustment, Cincinnati; 
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COMPLETE 


Contain not only an alphabetical list of all agents, with a complete list of 


€ companies each agent represents 
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all arranged alphabetically by towns, 
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company authorized to do business in the State, is of both in- 
value to all who have anything to do with insurance in the State. 
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THE WESTERN UNDERWRITER COMPANY 
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SAFE—SANE—SOUND 


That’s the CINCINNATI MUTUAL FIREINSURANCE COM- 
PANY—Moderate sized lines, lots of them, well scattered on Ohio 
risks. That’s our motto and the high-way to success that we are 
traveling. Our last appeal met with response, as we show a nice in- 
crease in our premiums for June and July. Keep it up, Soys. 
ORGANIZED 1851 


LOUIS H. SCHWEER, Secretary 
Suite 503-04-05 Fourth National Bank Building, Cincinnati, Ohio 
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Secretary ‘EDW. A. WINTER’ - - Secretary 





THe SPRINGFIELD UNDERWRITERS 
MUTUAL FIRE INSURANCE | ORGAMIZED ‘908 
COMPANY .H. , PREGY. 
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Fire Insurance Company 
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| ‘The Eureka F. & M. Insurance Co. 
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The Security Insurance Company 
OF CINCINNATI, OHIO 


Statement Jan. 1, 1909 








an Ta ae TNE ae J 
Cash Assets $709,743.35 Picerve for Reinsurance...” 298, 166. 
Net Surplus over capital and all liabilities 509,281.56 Other Liabilities ..............ccccccceees 

| See Se intadckeiacnnasecsonensesensen 227, 1 
EDWARD PAPE, Pres. T.A.LEGLER, Vice-Pres. | I saviesensesesinnsied $741,463.18 


J, LINXWEILER, JR., Sec’y. | P, A. ROTHIER, Prest. 


ars ADAM BENUS, Sec’y 
INCORPORATED 1804 


CHARTER PERPETUAL 


tHE UNION or PHILADELPHIA 


FIRE INSURANCE COMPANY 
J. HENRY SCATTERWOOD, Pres. M.JOS NOWLAN, ist Vice-Pres. E.R. DANNELS, Sec’y 
Ohio, Kentucky and Southern Michigan, 3 North High 


M. F. GRIM, General Agent, Street, Columbus, Ohio. 
MONTGOMERY & FUNKROUSER, Gen. Ags, 22a Marudi 


sin, Minnesota and U Michi 
La Salle Street, Chicago. — 
E. J. Forney, Pres. 
Incorporated 1873 


Mansfield Mutual 
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Fire Insurance Company 


MUTUAL INSURANCE COMPANY 
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J. M. Cook, Sec’y 
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@. R, SMITH, Pres. R. SMITH, Sec’y 
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R. R. Lippincott, Western Adjustment, National, Ct.—C. A. Trinter, Vermilion; Mrs. 

Cincinnati; Edward A. Winter, National | 98 $- Hull, Burton; H. E. Painter, Mansield. 
of Ohio; W. S. Hukill, Merchants &]| Smith, Toledo. : 

Manufacturers of Ohio; W. J. Faymon- N. W. Natl—R. B. Sheley, Middletown; F. A. 

rille Meamana WW ‘ : Blakeslee, Cleveland; A. M. Rice, Kenton; Max 

ville, Firemans Fund; J. R. Cramer, Aronovitz, Cincinnati; S. W. Jennings, Akron; 

National of Ohio. A. Vinton, Canal Dover; Hodges & McKisson, 

rgicle Depot. B. Smith, Cosh F. E. 

‘a. ire— mit! oshocton; ° . 

Cleveland Delegates Named Louisville; Wm. ‘A. Merritt, Harvey- 


. Clapper, 
President Maxson, of the Cleveland | bu 
Fire Insurance E xchange, has appointed Clete ts, Cine aeons O. 
the following delegates to attend the | Swope, Glouster; J. W. Rhoades, Yorkshire; F. 
convention of the National Association | A. Lutz, Hamler; A. J. Maier, Covington. 


rg. 
Phoenix, Eng.—H. G. Ringdom, Conneaut. 


of Local Agents at Atlantic City: Queen—Henry ' Lewis, Cleveland; A.M. 
: B . f ww & & . W. t Al 

Thomas H. Geer, chairman; A. W. a Bradford; er - “al 

Neale, A. R. Davis, E. N. Newburger, Roch. Ger.—Miller & Isenberger, Barberton; J. 


C. Carver, Cambridge. 

Royal—R. B. Smith, Glouster. 

peceetty, Ct.—Robt. I, Williams, Canton. 

ring Garden—I. T. Johnson, Newark. 

+ em ey G. Kingdom, Conneaut; Harry 
Brokaw, Martins Ferry; C. M. Stewart, Cam- 
bridge; H. E. Pearce, Kenton; C. E. Jordan, 
Paulding. 


W. J. James, G. H. Olmstead, O. M. 
McAninch, G. W. Phypers, W. B. Max- 
son, W. F. Ryan. 

This action, following that taken by 
the Indianapolis board, is an interesting 
indication of the interest taken by local 
boards in the work of the national eos 
body. OHIO NOTES 

The Keystone Underwriters has_ transferred 
its agency at Cincinnati from K. F. Benndorf 
Company 2 the Leiding agency. 

Thomas a the well known local 
agent of Pe. io, has been nominated 
as the Republican candidate for mayor after a 
spirited contest. 

State Agent L. J. Bonar of the North Amer- 
ica and Philadelphia Underwriters and Mrs. 
Bonar have gone to Atlantic City for a three 
weeks sojourn. 

M. H. Rossiter has been appointed general 
agent of the Northwestern Underwriters’ ency 
at Cincinnati, Ohio. Mr. Rossiter is a Troy, 
Ohio, man and succeeds R. H. Spring, who 
has gone with the Aetna Indemnity. 

Some of the agents at Ashtabula have been 
renewing their ce on the general hospital 
ordering, merchants now cannot get goods fast | 4t Old rate of 1 percent. This building has 
enough to supply the trade. not been rated “ales three years ago, and 

The greatest complaint of agents is of the | #8ents adhering to the rates are having their 
competition of mutuals and interinsurance con- | tfoubles answering questions. 
cerns, The Phenix has transferred its Achesieie 
representative from the mixed agen , x. R. 
Castle to C. H. Watrous. Mr. atrous 
located at the harbor end of the city, he = 
in the on arf of the postoffice department as 
manager of the harbor postoffice. 

Howard H. Hulbert, formerly employed in the 

Wood department store, has purchased 
. W. Watrous Agency at Ashtabula. Mr. 
Watrous has left the city, being engaged in 
another line of work. Jay Shaw will conduct 
the casualty business until the first of the year. 

Last Sunday morning the building occupied 
by the Fred G. Clark Company on West Eleventh 
street, Cleveland, was destroyed by fire. This 
company is engaged in the wholesale distribution 
of oils and chemicals. The loss is said to be 
about $250,000, fully covered by insurance. 
There were several minor losses as well. 

Cincinnati suffered another rather severe loss 
last Sunday, when the S. Obermeyer Company’s 
foundry, facings and supplies plant on Evans 
street burned. The cause of the fire has not 
been ascertained as yet. The loss is estimated 
at about 30 percent of the insurance, which 
amounts to $117,050, making the loss about 
$35,000. 

Harvey Welsh, Jefferson county firebug, who 
was run down by deputies of the Ohio fire mar- 
shal after he had burned a barn, several 
months ago, has been adjudged a pyromaniac 
and committed to the Massillon state hospital. 





McKindsey Buys Wackerman Agency 


R. A. Wackerman, who recently accepted the 
general agency of the State Mutual Life at 
wt has sold his agency in Cleveland to 

E. McKindsey. The companies transferred 
= the Teutonia of Pittsburg, Calumet, Royal, 
Allegheny and Ocean Accident. The office is 
at 938 Schofield building. 





Conditions at Cincinnati 

While business in Cincinnati has on the whole 
been very quiet during the summer months, 
local agents are not at all cast down and con- 
ditions point towards a very good fall and winter. 
Stocks are still very low, but with the prospect 
of a change shortly. Whereas some time ago 
stocks were low cause merchants were not 





Retrenchment at Charleston 


Owing to the fact that the Charleston, W. 
Va., city council has voted to refuse to grant 
liquor licenses, thereby depriving the city treas- 
ury of a considerable source of revenue, the | F. J. 
authorities have decided upon a policy of re- | the J 
trenchment and ordered the following changes 
which affect the fire hazard of the city in 
general: Police department reduced to sixteen 
men; all street lights to be turned off; about one- } 
third of the water plugs to be turned ‘off and five 
members of the fire department to be laid off. 
The above orders have been carried out with 
the exception of the street lights and hydrants, 

which are still in service, as the electric light 
and water companies have agreed to furnish the 
same — until the people have voted on a 
bond levy. 








Ohio Agency Appointments 

Royal—A. C, Goetz, Cleveland. 

St. Louis—Wickham & Holliday, Norwalk. 

Sun, Eng.—C. A. Warnke, Huron. 

Teutonia, Pa.—Miller & Isenberger, Barber- 
ton; C. W. Fording, Alliance. 

Union, Pa.—Wm. McFarland, Coshocton. 

Atlas, Eng.—H. H. iy Hulbert, Ashtabula; A. S. 
Thomas, Lancaster; W. F. Schunke, West Alex- 
andria 


_ : .| Welsh admitted burning the barn, as well as 

Be gg case Dory Fy Tk Find En 3 several other acts of incendiarism. When asked 

Johnston, Fostoria; C. D. James, Bradner. for reasons, he said he “could not help it.” 
Caledonian—H. 'H. Hulbert, Ashtabula. 





Calumet—Geo, E. Robishaw, Wellington, Transferring Dixie Business 


Connecticut—P. Turner, ee City; i i i 
Hodges & McKisson, Prairie De H. Brain, Jr.,, of Chicago, special 
Delaware—Wm. A. McFarland, ‘Cosemie, agent of the Dixie, who went with the 


Empire City—Stanley Spragens, Cincinnati. 
Fidelity—F. E. Shaffmaster, Conneaut. 
Fire Assn.—H. H. Hulbert, Ashtabula. 
Firemans Fund—J. C. McVay Xenia; A, R. 
Love, Somerset; C. W. Fisher, Chillicothe. 
German, Ind. —f, D. Wallace, Springfield; W. 
L. Pease, Wakeman; Richardson Fi Hume, Dillon- 


O. C. Kemp General Agency following 
the reinsurance of the Dixie in the Del- 
aware, is now visiting the Indiana 
agents of the Dixie. When Dixie 
agents do not represent the Delaware, 


vale; J. R. Miles, Piqua; E. Pollock, Mt. in some cases arrangements are wmade 
Gilead; J. V. Maier, Rides: C. G. Sweet,| to have it enter the agency or as the 
ioneer. 


Kemp general agency also has the Re- 
liance and Rochester German, one of 
those companies can be used. It is 
likely Mr. Brain will be assigned to 
Indiana permanently to work in con- 
junction with State Agent J. S. Kemp. 


Ger, All.—Jacob Debold, Morrow. 

Ger. Amer., N. Y.—E. Manning, Bethel. 

Germania—J. C. Webster, Pomeroy. 

Home—Pinckard & Williams, Higginsport. 

Mech, & Traders—O. E. Reddeman, Cleve- 
land; J. P. Hoffman, Chillicothe. 

Mich. Coml—C. C. Rimer, Columbus Grove. 








Capital . . aioidigie . $100,000.00 
Assets, January 1, 1909 .....--....- + 375,250.59 
Licensed to do business in Pennsylvania, 


R. J. WILSON, President 
W. J. R. MAGILL, Asst. Secretary 


PITTSBURGH INSURANCE COMPARY ““337"° 


1808-11 Commonwealth Bidg., Pittsburgh, Pa. 


D. C. SHAW, Vice-President 


Net Surplus on sees e0ee$144,465. 
Surplus to Policyholders.... wwe aban 7977 
Ilinois, Michigan, Ohio and Wisconsin 


R. J. McKNIGHT,, Sec’y and Treas, 
JOSEPH H. GORDON, General Agent 





1627 Beaver Ave., N. 


ALLECHENY FIRE INSURANCE Co. 


S., PITTSBURG, PA. 





WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL - - 
SURPLUS TO POLICY HOLDERS 
ASSETS - ~¢ 6 


$ 300,000.00 
406,162.75 
881,944.34 


CAPITAL, $200,000 SURPLUS TO POLICYHOLDERS, $226,000 
AGENTS WANTED 2.9%.xstier THOS: © PARSONS, Spocial Agent 
INCORPORATED 1849 


GERMAN FIRE 


Insurance Company 
of Wheeling, West Va. 
ORGANIZED IN 1867 


Cash Capital $200,000.00 Net Surplus $237,557.58 
WM. ° STIFEL, President 
F. RIESTER, Secreta 
Ss. W. RICE. co of Agencies 
DANA E. LATIMER 
WILLIAMSON BLDG. CLEVELAND, OHIO 


Special Agent for 





LOSSES PAID To DATE - - 4,453,215.00 


Ohio, Indiana and Michigan 





A its admissi 





The Pittsburgh Casualty Company 


to Ohio, and desires to secure oe Ageats in every City and Town in the 
State at once. rites 


Accident, Health and Plate Glass Insurance Exclusively 


Apply te JOHN M. BOGGS, Sec’y and Gen'l Manager 


UNION BANK BUILDING, PITTSBURGH. 





IRVAN NECKERMAN, Manager. 


PiTrsBuURG UNDERWRITERS 
Commonwealth Bldg. PITTSBURG, PA. 





UNDERWRITTEN BY COMBINED STATEMENT 
Hombelde Fire las Co, of Allegheny, Pa ae * 6 ee 
en canis Fire les. Gor of Allegheny, Pa on: . 562 74 
~y 2-7 Surplusto policyholders 9. 0 = ~—Ss«#2,924, 334.98 
CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Obie. 
W. Steinmeyer, President C. P. Kellerman, Secretary C. B, Reiter, Assistant Secretary 








Organized 1868 


Fire Insurance Company, Pittsburgh, Pa. 


Assets $1,317,518.02 Capital $200,000.00 Surplus $416,322.99 
WM. FEILER, General Agent THOS. H. SMITH, State Agent F. L. WEAVER, Special Agent 
Iineis, Missouri and Mianesota Ohio Indiana and Michigan 
at Chicago, Ills. at Dayton, Ohio at Detroit, Mich. 








~_—S eee 


105 William 





INCORPORATED (854 


Monongahela Insurance Company 
OF PITTSBURCH 
Agents wanted. Correspondence solicited. 


WHILDEN & HANCOCK, Managing Underwriters 


St., New York 








A NEW LLOYDS BINDER 


s $C 1001018) eqey-¥-7:¥) ha 4 ao mme) 10) 2-1 1-1 ha 2 -1-are) | 7 


Immediate binder 10% Commission solid indemnity 


True excess lines at tariff solicited from local agents. 


HALE, SEATON & COMPANY CLEVELAND 


THe AMERICAN ApprRAIsAL Co. 


ATLANTA Fourth pent Bank Building. 





Weld Bu NEW Yoni Wall Street Exc; eau. 
Cuine MILWAUKEE, DELPHIA, Grover Bulldine®” 
GINCINNATL Pit Nationa aa unk Dulin. U.S. A. er. ula Frisco Building. 

RONTO, Bank of Hamilton Building. 








FIRE INSURANCE 


Lohmeyer & Goshorn 
General Agents for West Virginia 
Charleston-on-Kanawha, W. Va. 


AGENTS WANTED IN UNOCCUPIED TERRITORY 


AGENTS desiring a connection 
for bonding and burglary busi- 
ness will do well to write Earls 
& Johansing, General Agents, 
First National Bank Building, 
Cincinnati, Ohio. aie 








SEABOARD F. & M. INS 


B. ADOUE, Pres. 








The Standard Authority on Physical Values. Disinterested Appraisals. 





J. H. LANGBEHN, Sec’y 
RESOURCES DECEMBER 31, 1908 

8, $433,529.95 CASH CAPITAL, $250,000 [NET SURPLUS $69,545.21 2 

ADDRESS HOME OFFICE POR AGENCY: 

Pacific Coast Department: Merchants Exchange, San Francisco 


URANCE CO. éiivestoN,” 


GALVESTON, TEX. 


C. C. BOWEN, Ass’t Sec’y 





F. A. CHAPUIS, General Agent 
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MICHIGAN AND INDIANA 


WITH DETROIT LOCAL AGENTS 











Death of E. F. Chapman of the Inspec- 
tion Bureau—Future of Michi- 
gan Association 





Detroit, Mich., Sept. 14—(Special Cor- 
respondence)—Ben Wells of the firm 
of Margah & Wells, met with quite a 
serious accident last week. He fell 
through an open trap door in the Ner- 
rill block, striking his head on the base- 
ment floor and cutting it so that it re- 
quired several stitches to close the 
wound. Ben lost quite a lot of blood 
but kept his nerve. He is around all 
right now. 


Miss Raymond, of Raymond & Ray- 
mond, has returned from a two months’ 
European trip. She saw the old coun- 
try in its best but decided the city 
where life is worth living is good 
enough for her. 


Edward F. Chapman, manager of the 
Michigan Inspection Bureau for the 
last eighteen years and as such one of 
the best known insurance men in the 
state, died early Friday morning as the 
result of a stroke of apoplexy. Mr. 
Chapman was stricken -Tuesday while 
uptown. His condition was early real- 
ized to be hopeless and his children 
were called from their homes in other 
cities and from vacation outines. Mr. 
Chapman was born in 1839 in New Ha- 
ven, Conn. He was a member of the 
Detroit Post G. A. R. and a thirty- 
second degree Mason. He is survived 
by a widow, Mrs. Ella Leete Chapman, 
and five hildren. Mrs. Alexander Har- 
in, New York; Dr. Theodore L. Chap- 
man, Duluth; Mrs. Harold Crowell, De- 
troit; Edward R. and Charles S. Chap- 
man, Detroit. The funeral was held 
from the home Saturday afternoon at 
2.30 p.m. The Detroit Post of the G. 
A. R. conducted the services and there 
was a large number of agents and spe- 
cial agents present. 


— 


We understand there has been a 
change in the firm of Bierce & Sage, 
Mr. Sage having withdrawn from the 
firm and Mr. Trix taking his interest. 

The death of Mr. Chapman, manager 
of the Michigan Inspection Bureau, 
will, no doubt, change the personnel of 
the bureau. ,The employes naturally 
are interested in knowing who will be 
at its head. No doubt a younger man 
will take Mr. Chapman's place. Of 
course, the friends of the present em- 


ployes hope they may be retained or 
advanced. 


_._ Lhe election of Harry Wright, of the 
‘firm of Wright, Hoyt & Co., Port Huron, 
as president of the Michigan Associa- 
tion of Fire Insurance Agents augers 
well for the future success of the asso- 





ciation. Port Huron will be the next 
meeting place. The agents at Port 
Huron will give Mr. Wr:ght loyal sup- 
port and I will be much surprised if 
within another year the association has 
not doubled its membership. Each year 
shows increased interest in the asso- 
ciation work. The meeting held at Bay 
City three years ago was the beginning 
of a new interest in the association. 
This was a fine one and some results 
attained. The beet sugar plant insur- 
ance which had been a bone of conten- 
tion and unsettled matters somewhat, 
was taken up and satisfactorily settled. 
Interest was further increased at the 
Flint meeting in 1907. Sasinaw had 
the next meeting and members who at- 
tended that meeting were favorably im- 
pressed with the manner in which the 
association business was conducted. 
Lansing did finely. For the better part 
of two days the association was doing 


business. Many new members were 
present. The papers read were of a 
practical character. The discussions 


were earnest and results will be good. 
Op DEeErROITER. 





Kimmel Gets Spring Garden 

C. W. Kimmel of Kendallville, Ind., 
former special agent of the Germania, 
who resigned when he went into the 
state legislature, has become Indiana 
state agent of the Spring Garden. Mr. 
Kimmel conducts a local agency also at 
Kendallville. A. F. Bolling of Louis- 
ville has been handling Indiana for the 
Spring Garden. Mr. Kimmel is first 
class talent. Vice-President W. D. 
Williams, who is on a western trip, 
made the appointment. 





No Fear of Outcome 


The decision of the contempt case against the 
managers of the Indiana Inspection Bureau, 
the Indianapolis Inspection Bureau and the 
secretary of the Indiana State Board has been 
set at the same time as that of the original 
antitrust suit, Sept. 27. There is little fear 
among insurance men as to the outcome of the 
charge of contempt alleged against Mr. Sellers, 
Mr. McMurray and Mr. McBeth. 





Elect Blue Goose Delegates 


The Indiana Blue Goose met Monday noon 
at lunch at Indianapolis and elected as dele- 
gates to the grand nest meeting: B. J. Gil- 
more, German American; Grupe, North- 
ern; Irving Williams, Rough Notes. Alternates, 
C. A. McCotter, Grain Dealers National; Geo. 
A. Morin, Coletenien: W. H. Smith of Wabash, 


Ind., Security, N. 





Statement of German Mutual 

The twenty-fifth annual report of the German 
Mutual Fire of Indianapolis, under date of 
July 15, 1909, shows net amount of Fe 
notes, $385,481, total assets $407,707, liabilities 
none. The cash receipts during the year were 
$9,178, net amount paid for losses $2,788, total 
disbursements $7,070. 





Indiana Agency Appointments 
Agricultural—G. E. Moring, Ft. Wayne. 
American—E. B. Brown, Newport. 
Boston—O. Seidensticker & Co., Indianapolis. 
F \ eaae N. J.—W. B. Shapland, Kendall- 

ville. 
Connecticut—Walston & Greenlee, 
J. A. Shocking, Union City. 
Equitable—Mrs. H. Readle, Rushville. 
Ger. Amer., N. Y.—I. P. Bascom, Toto. 
Globe & Rut.—B. F. McLaughlin, Bloomfield. 
Hanover—P. O. Jones, Plymouth; F. R. Bass, 
Mooresville; O. D. Pauley, Morristown. 


Sullivan; 





ORGANIZED 1881 


Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
STATEMENT JULY Ist, 1909 


Assets foal = os s 
Capital = = = 
Losses Paid . = ~ 


; ASSETS 
Cash on hand and in bank $ 22,336.17 


City and County Bonds ... 518,690.10 
Ortgages on Real Estate . 488,833.00 
Real Estate ...........0.0. 83,137.73 
Interest due and accrued. . 12,545.74 
ue from Agents and 
PS SO easels 99,346.21 
$1,224,888.95 
M. W. O’BRIEN F. H. WHITNEY 
President Vice-President 


- «=  $1,224,888.95 
- = = 400,000. 
- = °5,760,000.00 
LIABILITIES 
Capital Stock......0..-.+ $ 


Amount required to rein- 
sure all outstanding 


NOE GUS cccscccscocces 29,682.4 
Net surplus .....ceeseeeee 322,444.45 
$1,224,888.9° 
E. J. BOOTH E. P. WEBB 
Secretary Ass’t Secretary 














FIRE, TORNADO AND AUTOMOBILE 
INSt RANCE 


Michigan Commercial 
Insurance Company 
Lansing, Mich. 


Total Assets - ~ - 
Surplus to Policy Holder - 


$1,335,923.18 
481,083.02 





F. A. Hooker, President Robert Henkel, Vice President 
A. D. Baker, Secretary 
B. L. Hewett, Ass*t Secretary Ralph Rawlings, Ass*t Secretary 














MONONGAHELA 


Insurance Company 
OF PITTSBURGH, PA. 


INCORPORATED 1854 














has entered Indiana and desires agents in all towns and cities. 


Address 
GEO. M. COBB & CO. 


INDIANAPOLIS, IND. General Agents 





















































MICHICAN OHIO WISCONSIN KENTUCKY MINNESOTA ILLINOIS 
CENERAL AGENTS, DETROIT, MICH. 
COMPANIES REPRESENTED TERRITORY 
CONCORDIA FIRE INSURANCE CO.., of Milwaukee, Wis. Michigan & Ohio 
NORTH RIVER INSURANCE CO., of New York ichigan & Wisconsin 
GERMAN FIRE INSU) NCE it Penn. Viichigan & Wisconsin ‘ . 
ff IN F INSURANCE co of Phi 1 Viichigan, Wisconsin, Ohio, Minnesota 
ASSAU FIRE INSU CE » of Brooklyn Michigan 
DIXIE FIRE INS NCE CO., ro, N.C, Michigan, Ohio, Wisconsin & Minnesota 
FRANKLIN INSURANCE CO., of Allegheny Michigan, Ohio, Wisconsin & Minnesota 
COMMONWEALTH FIRE INSURANCE CO., of Ottumwa, Ia. Michigan, Ohio, Wisc., Ills, & Ky. 


We write a general class of business and desire agents in every City, Town or Village where we are not represented. 


SPECIAL AGENTS 
..T. KIRK WOOD, GEO. B, SEDGWICK 
Bidg., Cleveland, Ohio 612 Pabst Bidg., Milwaukee, Wis. 


Address applications for agencies to 


BIERCE @ SAGE, Detroit, Mich. 
Motor Boat Insurance 


Full Marine Policies, or Fire Only 


FIREMANS FUND INSURANCE CO., of San Francisco. 
AETNA INSURANCE CO., of Hartford. 
WESTERN ASSURANCE CO., of Canada 
FEDERAL UNION INSURANCE CO., of Illinois. 
UNION MARINE INSURANCE CO., of Liverpool. 
MANNHEIM INSURANCE CO., of Germany. 
COLUMBIA INSURANCE CO., of Jersey City 


Active Agents Wanted 
ADDRESS ALL CORRESPONDENCE TO 
BE. Ss. KELLEY, Manager Motor Boat Department 
ST. JOSEPH, MICHIGAN 


GEORGE F. REEVE, Vice-P res. 
“THE OLDEST NEWARK COMPANY” 


She Neware f° 


NEWARK NWN. J. 


Being desirous of increasing its western ate plant, invites emegenees 
from responsible agents. This company is nearly a century old, liberal in its under- 
writing policy, conservative in financial management. It would be a valuable 
addition to any union agency. Address . 


A. M. WEIR 


F. M. SAG 
be Springheld, ll 








JOHN J. HENRY, Pres. CHARLES M. HENRY, Se 








CARROLL L. DeWITT, General Agent, 153 La Salle St., Chicago 
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Hartford—Gregory & Appel, Indianapolis; 
Lacy & Willard, La Grange; N. E. Tinkham, 
Valparaiso. 

State of Ill.—J. S. Blackmun, Hammond. 

Law U. & C.—Tri-State Loan & Trust Com- 
pany, Ft. Wayne; Small & Travis, Laporte; 
Sherwood & Hanley, Michigan City; - oO. 
Jones, Plymouth; M. A. Baker, Rochester; 
Oscar Lippman, South Bend; C. H. Daugherty, 
Winchester; S. D. Symmes, Crawfordsville; x 

Neal, Frankfort; E. B. Krollenberg, Rich- 
mond. 

Lon. & Lan.—W. J. Kelley, Osgood; H. P. 
Klein, Huntingburg. 

Mich. Coml—H. C. eee. Monticello. 

Mich, F. & M.—S, G. Murray, Peru. 

ae M. Moore, Carthage. 

oyal—W. B. Shepland, Kendallville. 

State, Eng.—Mrs. L 
F. W. Cole, Indianapolis. 

West. Reserve—Ball & Peltz, Richmond. 


organ, Richmond; 





Michigan Agency Appointments 

Agricultural—F. W. Vornheder, Battle Creek; 
F. E, Quigley, Ypsilanti. 

Caledonian—Thos. Lesh and Chas. Mihelcich, 
Calumet. 

Calumet—I. C. Lowe, Corunna; G. M. Webb, 
Mason; John Blair, Plainville. 

Central Natl.—H. E. Hollon, Marshall. 

City, N. Y.—Jas. M. Bothwell, Cadillac; G, 
H. Cobb, Escanaba. 

Cooper—C, F. Mosher and L, L. Burgderfer, 
Battle Creek. 

Federal Union—Michael Doherty, Escanaba; 
J. C. Quay, Menominee. 

Hanover—G. E. Lang, Carleton; J. L. Jar- 
man, Grand Ledge; David J. Evans, Jr., Milling- 
ton; J. J. Matteson, Owosso. 

New Brunswick—M. D. Clute, Adrian, 

N. W. Natl.—Arkema & Co., Grand Haven. 
_Pennsylvania—Thos. Lesh and Chas Mihel- 
cich, Calumet; M. J. Foley, Houghton; John 
D. Burns, Three Rivers. 

Rhode Island—C. T. Maines, Flint. 

St. Louis—Fred. E. Hibbard, Flint. 

Sovereign—Van Orden Bros., Houghton. 

Federal Union—C. H. Garrett, Kalamazoo. 
‘ L. & L. & G., Eng.—D. J. Evans, Jr., Milling- 
on. 


Milwaukee—A. J. Brazier, Jackson. 
Security, Ct.—Ella M. Kelley, Jonesville. 
Springfield—E. H. Andrews, Three Rivers. 
Sovereign—W. H. Hodges, Cadillac; E. H 
Green, Charlevoix. 
Svea—Zimmerman & Adams, Detroit; Roy H. 
Teeple, Manistique. 


MICHIGAN NOTES 


C. T. Mosher and L. W. Burgderfer have pur- 
chased the agency of the late M. H. Vernon at 
Battle Creek. 

Leo Erlich has withdrawn from the Capitol 
Insurance & Realty Company, Lansing, and P. 
J. Hammell will continue the agency. 

The fire department of Ludington, Mich., has 
og the council for the equipment of the 

at “Ludington” as a fire tug. Ludington has 
two miles of water front, including lumber 
yards and factory risks, that would receive pro- 
tection. 

The need of increased fire protection in the 
eastern and western district pumping stations, 
Saginaw, Mich., has again been brought to the 
attention of the common council by Chief Wallis. 
Conditions are declared to be alarming and the 
fire chief recommends as a partial remedy the 
purchase of a combination engine and hose 
wagon. 








Wisconsin Agency Appointments 

Aetna—J. D. Carr, Oshkosh. 

Central Natlh—L. F. Kuhnhenn, Belmont; A. 
H. Breitengross, Wheeler; T. Gwaltney, Hersey; 
ames Kuechenmeister, Almena; E. Bratberg, 
Sleva; F, A. Barber, Warrens; H. L. Kyle, 
Downsville; P. J, Dolan, Platteville. 

Concordia—H. F. Nagel and H. F. Stolzen- 
berg, Sheboygan. 

Federal Union—Culver Bros., Eau Claire; A. 
S. Eaton, Superior; C. W. Lloyd, Ashland. 

Milwaukee—E. L. Griebling and O. A. Klein, 
Milwaukee. 

N. W. Natl—Anna Dornbach and_ Ernest 
Conrad, Milwaukee; Evert Schmidt, Waupun; 
T. M. Haffner, Ogdensburg. 

People’s Natl—Lloyd Nesbit, Barron. 

Royal—A. T. Galby, Chetek. 

U. S, Lloyds—George T. Simmons, Janesville; 


IN ILLINOIS AND WISCONSIN 


MAY HAVE A JOINT MEETING 








Illinois Field Organizations Likely to 
be Called Together to Talk 
Over Legislation 





Report prevails that shortly after the 
Northwest meeting at Chicago, a joint 
meeting of the Illinois State Board 
and Illinois Field Club will be held at 
the request of the companies in order 
that some line of procedure be mapped 
out to,cooperate on certain needed 
legislation, such as an amendment to 
the surplus line law, the procuring of 
a law to place all unincorporated insti- 
tutions under the jurisdiction of the 
insurance department with proper reg- 
ulation of such concerns, and an anti- 
rebate law. While union and nonunion 
companies differ as to some features, 
yet there are many points of common 
interest. As the Illinois Local Agents’ 
Association has adopted a program of 
legislation covering the subjects re- 
ferred to, it is thought companies and 
field men will cooperate and all forces 
will join together in addition to attack 
unjust measures. If the Illinois asso- 
ciation establishes a legislative bulletin 
service during the sessions of the gen- 
eral assembly, the companies will no 
doubt cooperate with it. 





New Local Board Agreement 


A new form of local board agreement 
has been adopted for use in Illinois in 
view of the fact that an independent 
rating bureau system now prevails. It 
will be used in all parts of the state. 





Illinois National’s Move 


Considerable interest is taken in the 
bill of sale whereby the Illinois Na- 
tional Fire of Decatur, Ill, has trans- 
ferred some office effects to the As- 
sureds National Mutual Fire, being 
organized by P. B. Sullivan, manager 
of the Illinois National. Mr. Sullivan 
in an interview says: 

“That I shall sever my connection 
with the Illinois National Fire is 
something that has not been determin- 
ed, and something that may not occur. 
I do not know.” 

Mr. Sullivan hopes to get the Mutual 
in operation shortly. 

Decatur, Ill, Sept. 15—To the Editor 
—The Assureds National has only 
bought part of the Illinois National’s 
furniture. The company is to take some 
part of the state business. How much 
has not been determined. I will ad- 
vise you after the Assureds National is 
licensed. 

P. B. Sutiivan. 


Springfield, Ill., Sept. 15—(Special)— 
The Assureds National Mutual Fire of 
Decatur has filed a charter which has 





Richard Gove, Milwaukee. 


been approved by the insurance depart- 














American 


Capital Stock ~ 
Liabilities - 


Net Surplus - 


Philemon L. Hoadley, Pres’t. 





FIRE & TORNADO INSURANCE 


Chartered in 1846 


Special Reserve Fund 


Total Assets 





CHAS. E. SHELDON, 
Manager Western Department 
Rockford, Il. 


of Newark 


$ 750,000.00 


- 4,743,032.63 
300,000.00 

. 1,954,999.45 
$7,748,032.08 


C. Weston Bailey, Seo’y. 























NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
DECEMBER 3ist, 1908 


Total Assets, $610,698.28 Capital, $300,000.00 
Net Surplus, $32,457.08 














OFFICERS: 
WALTER ©, LACE icccccisccccecese saceeew .+.+++.President and Manager 
OE Bo gs St rrr rer rere euadann . +++. Vice-President 
Peo rrr aiming dwiiaed eeeeeeeees Vice-President 
. N. STABECK......... Gbaeatbantonadsord yn eee . Vice-President 
ls Ms RE vie dnsiwatesodrsasicngsoeeseovens ...Seretary and Treasurer 














JAMES B. HOBBS, President HENRY P. MAGILL, General Manager 
FRANK M. RICE, Secretary 


CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 
184 La Salle Street, Chicago 





First Class Agents wanted in Illinois, Michigan, Wisconsin, Minnesota, the Dakotas 


and Kansas, 
FARM DEPARTMENT 
Excellent Reinsurance facilities at disposal of deserving Agents. 








HAWKEYE 


Jonoanizeo 196s IN SURANCE CO. 


DES MOINES, IOWA 





. ww a 877,496.98 

ASE RVE s lel ele le 6S 

CAPITAL . . « « « « 100,000.00 

SURPLUS. ‘ ‘ f a 106,674.60 
H. R. HOWELL, President 

W. D. SKINNER, Sec’y. GEO. A. HOWELL, Asst. Sec. 





A SOLE AGENCY COMPANY 


St. Louis Fire Insurance Co. 
ST. LOUIS, MO. 


EDGAR M. DAVIS, President BERNARD B. SAWYER, Secretary 


CAPITAL $100,000 
C. W. DAVIS, Mgr. Cook County Dept., 159 La Salle St., Chicago, Ill. 
J. EDGAR LYONS, Special Agt., Ohio and Michigan, Tuller Hotel, Detroit, Mich. 


C. C. BOWERSOX, Special Agent, Missouri and Southern Illinois, Home Office. 
GEORGE M. ROBERTSON, Special Agt., No. Ill., Wis., Minn., 159 La Salle St., 


“CONSOLIDATED 
FIRE & MARINE INSURANCE COMPANY 


ALBERT LEA, MINN. 





JANUARY I, 1909 











er 
Surplus to Policyholders............eeeeeeeeeees 191,863.55 
Se OE TEE 
Increase in Net Surplus. ..........ccccccccccces 3,925.18 
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ment. It has also notified Superintend- 
ent Potter that it is ready for an exam- 
ination, and the department’s examin- 
ers are in Decatur now at the office of 
the Illinois National, making an exam- 
ination. 


GET STANDARD FOR ILLINOIS 








Henry P. Magill & Co. of Chicago Add 
Iowa Company to Their 
General Agency 





Henry P. Magill & Co. of Chicago, 
managers of the Central National, have 
been appointed general agents of the 
Standard of Keokuk for Illinois. At a 
later date the company expects to en- 
ter Wisconsin and Michigan when these 
states will be added to the territory of 
Magill & Co., giving them much the 
same field for the Standard as they 
have for the Louisville. 

The Standard is one of the good lit- 
tle Iowa companies. It was organized 
in 1904, has $100,000 capital and over 
$90,000 net surplus. Its president is F. 
C. Overton, who was formerly general 
adjuster of the Iowa State. The com- 
pany was admitted to Illinois some 
time ago and Magill & Co. have repre- 
sented it for reinsurance purposes. 





Fire Commission Meets 


Four members of the Illinois State 
Fire Commission appointed to take up 
the question of state supervision of 
rates is meeting in Chicago this week 
to outline a plan of procedure. Geo. C. 
Gill of Quincy, E. W. Lyman of Chi- 
cago, Carl Hepenstell of Rock Island, 
Edward A. Hall of Springfield, are pres- 
ent with O. B. Ryon, special attorney 
of the insurance department. 





Eliminates Special Rider 

The Wisconsin insurance department 
has held that under the standard policy 
law of that state there is no justifica- 
tion for the practice of companies of 
using a special rider on dwelling house 
policies, agreeing to pay any loss, cash 
without discount, immediately upon 
Satisfactory proofs of loss. The stand- 
ard form provides that loss, if any, is 
payable within sixty days of the receipt 
of satisfactory proofs. 

Insurance men believe that since no 
Provision is made for the use of the 
phrase in question in the standard 
orm of policy, the natural result will 
be its elimination, but that the practice 


will probably remain the same as in 
the past. 


Russell Has Narrow Escape 

News has reached Milwaukee that 
George H. Russell, well known insur- 
ance man of Milwaukee, accompanied 
by his wife, had a narrow escape from 
Serious injury recently while on an 
automobile pleasure trip in Rhode 
Island as the result of a collision in 
one of the narrow streets of Narra- 
ganectt Pier. The collision was with a 
ocal machine, owned by A. A. Sanford, 
citizen of the place. While both cars 
were moving slowly, the Russell car 
was badly damaged and Mr. and Mrs. 
ussell were forced to take a train 
from there to New York. It is ex- 
pected that. the well known insurance 
man and his wife will return to Mil- 
waukee within a few days. 





Rate Situation at Joliet 

Joliet, Ill., is considerably stirred up 
over the new rates. Some of the agents 
~ writing certain risks at the old 
ie = As all are not in the local board, 
: Ppears that many rate disturbances 
re imminent unless there is a bracing 
up on part of agents and companies. 


May Become Deputy Marshal 
cpcllowing the announcement that 
_ es Doll of the Milwaukee fire 
spartment will assume the duties of 
— of the department at Fond du 
re Wis., on Oct. 1, comes the news 

at he will also be offered the posi- 





tion of deputy state fire marshal. It 
seems that C. E. Cleveland, the present 
chief at Fond du Lac, was offered the 
position by Thomas M. Purtell, state 
fire marshal, but advised the state de- 
partment of the contemplated change 
at Fond du Lac. Fond du Lac is 
making strenuous efforts to thoroughly 
reorganize its fire department. 





Illinois State Board Meeting 

The quarterly meeting of the Illinois 
State Board was held in Chicago Tues- 
day. President W. J. Sonnen was in 
the chair. He dispatched business rap- 
idly and the administration is proving 
efficient and progressive. C. L. DeWitt 
of the Newark resigned from the execu- 
tive committee owing to the press of 
other duties. F. R. Holtfodt of the 
Phenix was elected to succeed him. 

W. E. Miller of the German Ameri- 
can, A. H. Grupe of the Georgia Home 
and C. A. Mowry of the L. & L. & G. 
were elected to membership. S. D. An- 
drus of the Georgia Home was trans- 
ferred to the honorary list. 

The semiannual meeting will be held 
in Chicago Dec. 14. 





Fire Prevention Committee 

_ Geo. R. Crosley, of the Western and 
British America, who was chosen chair- 
man of the Wisconsin committee to 
plan for the organization of the Wis- 
consin Fire Prevention Association, has 
appointed the following on the commit- 
tee: Williams, L. & L. & G.; Hilbert, 
London & Lancashire; Wallace, Penn- 
sylvania; Keith, National of Hartford; 
Krumdick, Consolidated; Clark, Spring 
Garden; McCullough, O. C. Kemp Gen- 
eral Agency; Gray, Continental; Gor- 
don, Michigan Commercial. 

Mr. Crosley will try to get his com- 
mittee together next week and the gen- 
eral meeting for organization will prob- 
ably be held early in October. 





Illinois Agency Appointments 
Peoples Natl—W. G. Baxter, East Moline; 
. L. Bennett, Decatur; C. T. Heald, Canton; 
eRoy Hetherington, Kankakee; C. A. Brown, 

Genoa; P. J. Campbell, Morris; F. A. Hathe- 
way: Ottawa. 
C) 


Englewood; Obeldobel —s Riverdale; G. 
O. Purvines, Tallula; E. S. Combs, Findlay; 
T. R. Vaughn. Golconda. 


Queen—E. L. Beird, Bluffs; L. P. Kipley, 
Riverdale; E. S. Klinefelter, Versailles; O. M. 
McWherton, Vermont; C. Bricker, Argenta; 


J. F. Greene, Wapella; Cc. H. Smith, Allen- 
dale; Adolph Oberle, Raymond, Jesse Corzine, 
Stonington; H. B. McCoy, Blue Mound; N. G. 
Kraschel, Macon; W. C. Campbell, Kankakee; 
W. F. Schafer, Elkhart; H. Colburn, Loa- 
mi; A. Mathews, Newton; Franz Fullner, 
Cragin; Peter Bobeng and Schuburt, 
icago. 


Carroll, 
‘on; C. F. Gaff- 
lliott; A. G. De 


Carey, m. H. 
As G. W. Hofer, *Claytonville. 
t. Louis—J. P. Clancy, Blue Island; R. 
S. Emerson, Jacob Bremer, E. C. Sumerfield, 
A. J. Calhoun, E. Abel, F. T. Baird and C. Ww. 
Twichell, Chicago; Rufus Grant, Mt. Vernon. 
Spring Garden—Joseph Mitchell, Witt. 
Security, Ia.—Jas. Porch, Chebanse; W. R. 
Kent, Buckingham; J. C. Culbertson, Piper City; 
W. J. Seil, Grayville; D. F. Seibert, t. 
Carmel; Mathew Fife, Palestine: A. E. M 
Salem; Wm. Staudbrook, Nashville. 
St. Paul—E. M. O’Neil, Philo; F. C. Bendle, 
Roseland. 
United Amer.—E. E. Harding, Peoria. 
West Reserve—H. A. Weld, Rock Island. 
Washington—H. E. Grant, —e 
Wmsburgh City—J. W. Houston, Kirkwood; J. 
A. Sweet, Marshall; F. E. Edgerton, Berwick; 
W. E. Hawkins, Casey; I. C. Pinkley, Fenton; 
G. D. Barnes, Manchester; S. J. Baxter, Wood- 
son; J. D. Rowe, White Hall; Frank McNaugh- 
ton, Raymond; Alex Tweed, Ingleside; Good- 
speed, Mullin dnd MHarvey, Urbana; S. S&S. 
Groves, Loraine; W. C. Van Pappelendam, 
Warsaw. 
Atlas, Eng.—T. P. Steyer, Golconda. 
American, N. J. t Van Trease, Brough- 
ton; F. Davis, Watseka. 
Buff. Ger.—Allton & Johnson, Canton. 
Boston—J. P. Schulte, Oak Park. 
Continental—G. W. Staff. New Canton. 
Commonwealth, N. Y.—F. M. Bannell, Robin- 


son. 

Connecticut—J. F. Akin, Burnside; A. M. 
Honeywell, Hoopeston; Nicholas Cordano, Joliet; 
John Sargent, Littleton; G. W. Wolf, West 


oint. 
Cent. Natl—W. A. Reed, Sterling; Grace R. 
Bausum, Kalb. 


iller, 





Dubuque—S. M. Stewart, Kirkland. i 

Equitable—J. S. Dietcher and Alphonse Oul- 
man, Chicago. 

Farm. & Merch.—Powers & Hagan, Harvard; 
W. H. Coffey, Galesburg; Marvin & Conkey, 
Bement. 

Fire Assn.—F. H. Lambb, Chebanse. . 

Germania—A. J. Gillogly, Sidell; U. H. Grif- 
fin, Lostant. 

Glens Falis—T. G. Anthony, Wenona. 
State of Penna.—Wm. S. Hull, Genoa. ° 
L. & L. & G:, Eng.—E. L. Springer, Edge- 


is Lan.—N. W. Tomblin & Co., Aurora. 

Mich. F. & M.—L. G. Schaeffer, Beardstown; 
I. W. Miller, patina. 

Mannheim—Byron Hewitt, Rockford. 

Millers Natl—McKinney & Son, Alton. 

Norw. Union—F. W. Jencks, Elgin; C. W. 
Twichell, E. M. Clark and Obeldobel & Kipley, 
Chicago. 

N. W. Natl.—G. W. Rogers, Cambridge. 

Newark—Tobias & Co., Peoria. 

New Brunswick—J. C. Mead, Peoria. 

Natl. Union—Erickson Land, Loan & Impr. 
Co., Gibson City; C. M. Dunnington, Washing- 
ton. 


water. 
Lon 


on. 

National, Pa.—Gerdes & Sprague, Peoria. 

Prov. Wash.—Wm. J. Riley, Momence; Klee, 
-_ & Co., Chicago. 

hoenix, Eng.—Calvin & Wm. W. Austin, 
Effingham; J. W. Roy, Anna, 

Phoenix, Ct—F. H. La Rocque, Manteno. 

Peoples Natl—G. L. Bryant, North Crystal 
Lake; Frank Tappan, Woodstock; W. S. Eaton, 
Stockton; L. D. olf, Lanark. 

Royal—J. G. Sullivan and W. A. Pobricias 


Chicago; A. McHenry, Biggsville; A. F. 
Kaiser, Stronghurst; J. Sanford, Coulter- 
ville; A. R. Williams, Salem; E. S. Combs, 
Findlay; Albert 


Allen, Shelbyville. 
Reliance—I. S. Summerville, Centralia; Otho 
See, Marshall. 


Sun, Eng.—E. J. Kelly & Bro., Chicago; T. 
P. Steyer, Golconda. 
St. uis—J. S. Dietcher, Chicago; Sweitzer 
& Me pats Collinsville; Ward eid, Green- 
Williams, Rockford. 
Chicago. 
A. Musham 
and F. A. Jones, Chicago. 


ville; Hoerner, Highland. 
Seaboard—T. A. Grant, Charleston; H. W. 
Washington—Knight and Barber, 
Western, Ont.—J. C. Flaherty, T. 
Agricultural—J. T. Peterson, Geneva. 


American, . J—E. J. Stauffer, Mulberry 
Grove; A. M. McLeish, Rockford; John Karls, 
Spring Grove; Zion Land & Inv. Assn., Zion 


ity. 
Amer. Natl.—H. P. Bredette, Augusta; F. G 
Patch, Roseville; C. A i 


. Carmichael, Kirkwood; 
Louis Conrardy, La Harpe; C. E. Wright, 
Blandinsville; W. Ausbury, Macomb; H. A. 


McCoy, Harrisburg; H. G. Stoner, Henry; Car- 
roll Waltermeyer, Lacon; Sniff & Kelly, Prince- 
ville; C. M. Berdine, Farmington; F. L. Hig- 
gins, Elmwood; wi Scott, Toulon; E. A. Fos- 
ter, Bradford; . E. Gunn, Chicago; O. A. 
Zeigler, Princeton. 

Atlas, Eng.—J. A. Long, Chicago. 

Com’! Union, Re F- & 
Aurora. 

Concordia—H. C. Drum, Cerro Gordo; J. T. 
Peterson, Geneva. 

California—H. V. Allen, Elgin. 

Citizens—W. E. Baggott, Cobden. 

Continental—J. T. Peterson, Geneva; S. S. 
Groves, Loraine; John Bauer, Bowmanville. 

Fire Assn.—S. L. Zea, La Hogue. 

Girard—E. E. Roberson, Eureka; J. A. Gil- 
berson, Alton; Fischer & Woodward, Staunton; 
J. R. Sharp, Taylorville; T. W. Weatherwax, 
Chenoa. 

Germania—R. E. Ballinger “& Co., Chenoa; 
L J. Henderson, Browns; La Fayette Howard, 
McLeansboro. 

Georgia Home—T. L. Francis, Braidwood. 

Hawkeye—D. B. Marvin, Bement; J. J. Dris- 
coll, East St. Louis. 

Hanover—J. F. Schneider, Hopedale; H. C. 
Brown, Robinson. 

Jefferson—T. J. Muller, Peoria. 

Michigan F. & M.—Carl Bekemeyer, Mt. 
Pulaski. 

Milw. Mech.—E. H. Lees, Elgin; Alva Alli- 
son, Sciota. 

New Brunswick—E. J. Hutchinson & Son, 


Champaign. 
N. B. Eng.—R. G. B. McKee, Me- 
tropolis. 


& M., 

New Hampshire—T. N. & N. C. Scott, Law- 
renceville. 

National—Moore & Schmit, Chicago. 

Pelican—Tobias & Co., Peoria. 

Palatine—R. P. Munger, East St. Louis. 

Peoples Natl.—W. G. Nash, Zion City. 

Pruss. Natl.—M. J. Barnes, Chicago. 

Queen City—Brown, Anderson & Young, Chi- 
cago; A. W. Morris, Granite City; C. N. Stoll, 
Joliet; James Braden, Kansas; John Kaburick. 
Litchfield; J. D. Garrett, Morgan Park; J. H 
Clelland, Rock Island; J. A. Reeves, Russell; 
Hayes Realty Company and Chas. Schermer- 
horn, Springfield; J. M. Brown, Stronghurst; 
J. P. Heacock, Villa Grove: Ward & Jacobson, 
Waltonville; G. M. Wolf, West Point; W. T. 
Burge, Centralia; J. C. Lyons, Decatur; P. J. 
Soucy, East St. Louis; G. A. Wilson, La Salle; 


Richardson, 


G. A. Rowland, Martinsville; J. A. allace, 
Moline; R. McRay, Monmouth; Clarence Gil- 
bert, Oakland; J. H. Hanley, Quincy; B. T 


Green, Riggston; Milligan & Ruff, Shelbyville; 
Fischer & Woodward, Staunton. 

Security, Ct.—E. W. Dickson, Hampshire; 
W. A. Brown, Momence; Robt. Sloan, Rankin; 
W. J. Ferguson, Roodhouse; J. F. Smith, Col- 
linsville; J. A. Hutchinson, Vandalia; W. a 
Lobdill, Mechanicsburg; C Edwards, Sulli- 
van; Page Proctor. Bement. 

Sun, Eng.—L. F. Shepard, Washburn; Wm. 
Winterhoff, Lansing. 

Spring Garden—R. R. Callison, Pocahontas. 

Union, Phila.—E. E. Harding, Peoria. 

Aachen & M.—United Agencies Co., Danville. 

Aetna—F. B. Beaghan, Cantrall; A. W. Dris- 
kell, Equality; D. B. Marvin, Bement; J. G. 
Cutler, Findlay; Guy Brown, Manchester; 
Hill, Dix; A. M. Schaffvit, Perry; C. B. M 
Brimfield; Emly M. McCollom, Kingston. 





ll 
American—R. M. Stamper, Alton; Alice E. 
Wood, Belvidere. : 
Agricultural—Rollo, Webster & Co., Chicago. 
oml. Union—W. H. Donovan, Chicago 
Heights. 


Connecticut—H. B, Warren, Orchardville. 

Calumet—A. G. White, Toledo; G. P. Denton, 
Effingham; R. M. Pollock, Gilman; J. T. Em 
ery, Oak Lawn; C. A, Prater, Edinburg; A. T. 
Kincaid, Athens; O. M. East, Cerro Gordo; 
John Sheller, Illiopolis; S. A. Vredenburg, Ar 
thur; A. A. McKee & Son, Tuscola; 5 M. 
Mendenhall, Ridge Farm; W. A. C 


onstant, Daw- 
son; R. 


illon, Georgetown; John Dresback, 
A . Kerr, Chatsworth; G. H. 
. L. Smiley, Watseka; M. W. 


Dubuque—A. W. 
Bates, Amboy. 

Equitable—J. B. Parsons, Pontiac. 

Georgia Home—S. L. Crane, Pittsfield; Me- 
Roberts Real Estate Co., Springfield; G. N. Kerr, 
Mason City. f : 

Girard—G. W. Rogers, Cambridge; Loomis & 
Riner, Galva; Ely Dugan, Oregon; F. ‘A. 
Wirick, Rochelle. 

Ger. Alliance—L. Larson, De Kalb. 

Germania—J. T. Peterson, Geneva. 

an, Ill.—H. C. Drum, Cerro Gordo; C. E. 
Henry, Bushnell. 

Hartford—F. A. Kamp, Dundee; J. F. Hahn, 
Evanston; Peter Miller, Oak Park; J. H. Long, 
Wilmette; C. A. Frisvie, Des Plaines; Wm. Van 
Grundy, Ellsworth. 

Hawkeye—W. A. Brown, Momence; A. G. 
Hulbert, Glen Ellyn; G. W. Robson, Jr., Joliet. 

ww umbermen’s Mut.—P. S. Lindner, Sand- 
wich. 

L. & L. & G—Walker & Niles, Sheridan Park. 

Lon. & Lan.—Holm & Johnson, me | 

Michigan F. & M.—W. J. Hampton, Morton. 


Natl. alee) E. Hartieb, Tolono; Terry & 
Terry, Sidell; H. B. Stitt, Caoves. 


G. D. 


New Hampshire—J. H. Newburger & Co., 
Chicago. 

Orient—Edw. Benney, Streator. , 

Peoples Natl.—J. . Chick, Leroy; Fritz 
Ramsdorf, Cheneat 7. A. Petrie, Grenview. 

Royal—Volney ount, West Union; C. W. 
Wesner, Flat Rock; L. D. Lowell & Son, Chi- 


cago. 
t. Louis—Smith Bros., Chicago; C. H. Voigt, 
Evanston. 
Scott. U. & N.—E. W. Miller, Greenville. 
Sun—F. A. Andrew, Glencoe; J. J. Read, 
Rogers Park. 
pringfield—William “> Greenup; H. B. 
Dennis, Chambersburg; C. H. Stewart, Little 
York; L. G. Epstein, Lake View; J. P. in, 
Carrier Mills; M. W. Chance, Odin. 
Spring Garden—Zion Land & 
Assoc., Zion City. 
Washington—William Cox, Macomb; L. F. 
P. V. and C. A. Tissier, E. St. Louis. — 
Westchester—Alice Emily Wood, Belvidere; J. 
Naghten & Co., Chicago. 
Aetna—Rainford & Waldron, M. 
and Andrew Brown, Chicago. = 
Amer. Cent.—L. Bing, Jeffersonville; 
Landerland & Waine, Delevan; D. H. Winter- 
wood, Marshall; C. E. Helm, Hindsboro, 
Agricultural—Nobles & Richardson, 
J. A. Lassers, Chicago. - 
American, N. J.—D. G. Fraser, Chicago; A. 


Investment 


J. Barnes 


Aurora; 


L. Strong, Springfield; T. A. Henson, West 
Frankfort; James Rhoads, Broughton. : 

Atlas, Eng.—Ackley Bros., hicago; Finley 
Realty Co., Robinson, 





ILLINOIS NOTES 

A field committee will visit Ashley, Ill, to try 
to straighten up bad practices there. 

G. G. Waltmire of Delavan, Ill., has sold his 
agency to R. G. Sunderland and John Warne. 

C. E. Hamilton of Rantoul, Ill., is dead. 

John T. Peterson has_ purchased the agency 
of Charles F. Field at Geneva, Il. 

Complaint is still made that there is more 
or less indiscriminate rate cutting at Bloom- 
ington, Il. 

Geo. H. Smiley of Alton, Ill., has taken J. B. 
Maxfield, who has been associated with his 
agency, as a partner. 

Laura Remick Copp, the Loda, IIl., agent, 
has gone abroad for a year to study music. T. 
L. Kinsman will look after her office during her 
absence. 

The frame hotel at Atlanta, Ill., seemingly is 
a target for incendiaries. It was set afire at 
five different places one night recently and later 
another attempt was made to burn it. 

F. M. Nobles of Aurora, Ill., has retired from 
active business and the old firm of F. M. 
Nobles & Son is succeeded by Nobles & Rich- 
ardson, composed of Dan A. Nobles and William 
A. Richardson. 

J. J. Johnson and his wife (formerly Miss 
M. T. Tiffany) are home from their trip abroad. 
Mr. Johnson was formerly Illinois state agent 
of the Niagara and his wife was secretary of the 
Illinois State Board. 


—— 


WISCONSIN NOTES 


Edward Hoffman, a pioneer member of the 


Racine, Wis., fire department, has been ap- 
pointed assistant fire marshal of that city. 
A. P. Schenian has succeeded the firm of 


Schenian, Healy & Bleser at Manitowoc, Wis. 

The California has placed an agency with J. oO. 
Myers & Co. at Milwaukee, and discontinued 
one of its other eggpntnente. 

At Waukesha, is., last week Jas. Albert 
Allen was convicted of sending a threatening 
letter to John Burnell, a wealthy farmer at 
North Prairie, Wis. The letter threatened 
Burnell with the burning of his barn if he did 
not deposit a certain sum of money at a 
certain place. Fire Marshal Purtell and Deputy 
End ferreted out the matter and secured con- 
viction. Allen was not sentenced pending argu- 
ment for a new trial. 
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HONOR TO ILLINOIS 


INDICATIONS point to the fact that it 
will not be long before the fire compa- 
nies will adopt uniform daily reports, ac- 
counts current and endorsement blanks. 
The NationaL AssoctATION oF LOCAL 
AGENTS started the movement as a time 
and expense saver as well as to avoitl con- 
fusion, 

The two members of the agency com- 
mittee who are entitled to great credit 
for advancing the uniform blank move- 
ment are C. F. Hitpretu, of Freeport, 
Ill., chairman of the committee, and L. 
M. Drake, of CritcHELL, Miter, Wuirt- 
NEY & Barpour, of Chicago, both being 
members of the ILt1nors LocaL AGENTS’ 
ASSOCIATION. 

To Mr. Hivpretn is due the accounts 
current and endorsement blanks, while 
Mr. Drake is responsible for the daily 
report system. Mr. Drake worked out a 
plan for a policy that would fit the ordi- 
nary typewriter for states where the laws 
will permit such size. The data on the 
policy is transcribed by carbon to two 
dailies, one for the company and one for 
the agent. This saves time and reduces 
the possibility of error. Most of the data 
required on the daily is thus furnished 
as the policy is being written. 

Some companies are already using these 
National association blanks. Messrs. 
HiLpreTH and Drake deserve credit for 
their work. 





IN LINE WITH GOOD PRACTICE 

Tue ruling of the Wisconsin depart- 
ment practically prohibiting the use of 
special riders on dwelling house policies, 
agreeing to pay cash without discount on 
receipt of satisfactory proof of loss, should 
be well received by conservative under- 
writers. There is no objection to prompt 
settlements where circumstances justify 
them, but the practice of paying quickly 
has been carried too far. 





STRANGE INCONSISTENCY 


Iowa has much to be proud of. Many 
a middle western state would rejoice at 
this time if it had two United States sen- 
ators who had represented their constitu- 
ents with such brain and backbone as did 
Senators Dotiver and Cummins in the 
recent extra sessions of Congress. 

Iowa has wealth. Its farmers are grow- 
ing rich. Its cities are properous. More- 
over, they are substantial, not boom towns, 
great today and dead tomorrow. The 
state has a good educational system, its 
citizens are intelligent and law abiding, 
its wealth is not concentrated in the 
hands of the few. It is a place of com- 
fort and opportunity. 

Its people recognize these good things 
and want the world to know about them. 
They have organized the “Greater Des 
Moines Committee” and the “Greater lowa 
Committee” and boosters’ clubs in- 





numerable. They seek to bring in im- 
migration, to build up industries, to in- 
crease wealth, to make the cities and 
the state better places in which to live. 

Yet it is strangely inconsistent that 
while citizens of Iowa are seeking to in- 
crease wealth they are careless of co.1- 
serving what they have. While they en- 
deavor to build up industries, they decline 
to take measures that would protect those 
already theirs. 

Last winter a strong effort was made to 
create the office of state fire marshal. It 
failed. The legislature would not appro- 
priate a few thousand dollars to protect 
millions of dollars’ worth of property from 
destruction by the firebug. 

The Iowa State Fire Prevention As- 
SOCIATION has inspected several cities, 
made recommendations for improvements 
which would protect property and for 
building and other ordinances which would 
reduce the fire waste. Two cities only— 
Des Moines and Fort Dodge—have so far 
shown any interest in the subject. 

Apparently the people of Iowa, active 
as they are in building up, either are in- 
different or opposed to measures to pre- 
vent unnecessary or criminal tearing down. 
The “penny saved” does not appeal to 
them. It’s the nice, new, bright cent they 
hope to get-that they are interested in. 





WISE ADVERTISING 

A NUMBER of insurance companies are 
giving more attention to the quality of 
their insurance journal advertising these 
days. It a step that is needed. Money 
is expended along advertising lines with- 
out thought of its efficiency. 

Judicious advertising means matter 
that will be read and will leave an im- 
pression on the reader. 

The advertisements of the EguiTaBLF 
Lire of New York are filled with cogent 
suggestions and bristling ideas. They 
are just as interesting as any reading 
matter in the text of the paper. 

The Maryann Casuatty and PEenn- 
SYLVANIA CASUALTY advertisements show 
the handiwork of an expert. They tell a 
story forcefully and attractively. 

Of the fire companies the ConTINENTAL 
of. New York has caught the best ad- 
vertising spirit. Its announcements are 
perused with increasing interest. 

Some of the newer companies, while 
evidently not having at hand a trained 
publicist, yet are giving the subject at- 
tention and their advertising copy ex- 
presses a wish in a fairly potent way. 

So called commercial advertisers that 
do an extensive business with magazines 
have reduced the subject to pretty much 
of a science. They have reached con- 
clusions as to publicity whereby it is 
made to pay. The insurance companies 
are now seeing the need of presenting 
themselves in papers of class and large 
circulation in a way that makes the ad- 
vertising columns of vital and convincing 
interest. 





DELAY IN REPORTS 


INSURANCE men in Ohio are complain- 
ing at the long delay in issuing the insur- 
ance reports this year. So far only the 
preliminary reports have been issued and 
so far as life insurance is concerned this 
consists only of the information regarding 
new business in the state last year. When 
reports are delayed until after the middle 
of August they are of little use. 





Personal Side of the 
Insurance Business 


Mrs. J. W. Warnshuis, wife of the 
Iowa state agent of the Home of New 
York, died at Chamberlain, S. D., Mon- 
day morning, the burial beine at Storm 
Lake, Ia., Wednesday. Mrs. Warn- 
shuis was stricken while on a visit at 
Chamberlain some weeks ago and has 
been in a critical state ever since. Mr. 
Warnshuis and his family have the 
sympathy of his large circle of friends. 





James Haines, best known as “Uncle 
Jimmie,” the Pekin, Ill., agent, who cel- 
ebrated his 88th birthday anniversary 
Sept. 10, died the following day from 
paralysis. He was born in Butler 
County, Ohio, and located in Pekin in 
1827. He had been a local agent since 
1861. 

“Uncle Jimmie” came into promi- 
nence after the Pekin rate war, started 
by the companies to discipline the 
agents. His attacks in the companies, 
field men and managers responsible 
were vitriolic. His publicity on the sub- 
ject made “pekinized” a trade word to 
denote a rate war started to bring 
agents to time. Long will “Uncle Jim- 
mie” be remembered for his literary 
efforts in telling about the “pekinized 
local agents.” 

C. J. Kirschner, of the Kirschner, 
Wideman & Uhl agency at Toledo, 
Ohio, died this week at the age of 65. 
He was former county recorder and 
afterward was chosen treasurer of the 
Catholic Knights of America. For a 
number of years he was circulation 
manager of the Toledo Blade. 


Henry W. Getzlaff of Milwaukee, 
state agent of the Security of Connecti- 
cut in Wisconsin and Minnesota, died of 
heart trouble at his home last week. 
He had been in delicate health and had 
not been well for some weeks. His 
funeral was held Saturday. Mr. Getz- 
wl was well liked by all who knew 

im. 


Deaths made two inroads last week 
on the ranks of Columbus, Ohio, fire 
agents, in one case removing a man 
who has been prominently identified 
with the business in the Ohio capital 
for years. Peter John Magly, senior 
member of the firm of P. J. Magly & 
Son, who had been ill with Bright’s 
disease for many months, died Thurs- 
day morning at the age of 58. For the 
major portion of his life he was active 
in the business affairs of the city’s 
south side. He was a native of Ba- 
varia, but was brought to this country 
when a baby. He was educated for the 
ministry, and had a charge at Pittsburg, 
but entered the fire insurance business 
many years ago, on his removal to Co- 
lumbus. Funeral services were held 
Saturdav afternoon. 

The other death, which occurred late 
Friday night, was that of Edward Miles 
Damron, aged 24, associated in the fire 
insurance business with his father, Ed- 
ward Damron. Death, which resulted 
from an obstruction of the bowels after 
three days’ illness, was doubly tragic 
because the youth had been secretly 
married only five weeks before, and he 
did not tell his parents of the fact till 
told he had only a few hours to live. 
The funeral was held Monday after- 
noon. 


— 


W. O. Chamberlin of Minneapolis, 
state agent of the Commercial Union 
and Palatine; J. F. Stafford, of Minn- 
eapolis, state agent of the London & 
Lancashire and Orient; Attorney W. A. 
Kerr, of Minneapolis, and H. C. Eddy, 
western manager of the Commercial 
Union and Orient, have been on a fish- 
ing trip in the northern woods. 

O. N. Olmsted, senior member of the 
firm of Olmsted Bros. & Co., state 
agents of the National Life of Ver- 
mont, Cleveland, had a narrow escape 





with his life one day last week when he 
was struck by a Pennsylvania train. As 
it happened, his injuries are believed to 
be slight and he will probably be in- 
convenienced by the accident but a few 
days. 


William B. Maxson, president of the 
Cleveland Fire Insurance Exchange, 
left Lakeside hospital Sunday, very 
much improved in health. He will 
probably rest for several weeks before 
getting back into the harness again, in 
order to regain full strength. Mr. Max- 
son will attend the meeting of the Na- 
tional Association of Local Fire Insur- 
ance Agents at Atlantic City, if he feels 
able to do so. 


James W. Stevens, president of the 
Illinois Life, was the first person to 
sign on the register of the new Hotel 
La Salle in Chicago on its opening 
night. O. B. Ryon of Streator, IIL, 
special attorney of the Illinois depart- 
ment, was the second. Among the op- 
ening night guests was Superintendent 
C. W. Barnes of the Kansas depart- 
ment. The La Salle is now the official 
insurance headquarters. 


The Central Manufacturers Mutual of 
Van Wert, Ohio, has an agent who re- 
cently arranged with the company to 
take a line on a certain risk, the insur- 
ance to take effect on the twentieth of 
the month. Qn the fifteenth he called 
up Secretary Purmort on the long dis- 
tance telephone. “We wont need that 
policy,’ he said. “The risk burned last 
night.’ He paused, then added sagely, 
“T call that good underwriting.” 


H. W. Stanley, of Wichita, Kan., gen- 
eral agent of the Equitable Life of 
Iowa, is a son of ex-Governor Stanley 
of that state. Mr. Stanley was one of 
the boosters at the recent meeting of 
the Equitable Life of Iowa Agents As- 
sociation in Chicago. He has a power- 
ful voice and at the banquet he was 
the leader of the chorus that made 
merry music and kept hurling jests at 
prominent members. 


Charles S. Thomas, local agent at 
Wilmington, O., makes a hobby of his 
very fine collection of old coins 
and guns. Anything old or an- 
cient or out of the ordinary appeals to 
him. He has them all numbered and 
on display in his office. If any of 
the old guns in the court house yard 
of the Clinton county capital should 
disappear, suspicion would point to 
him. 


T. M. Ball, who was recently ap- 
pointed inspector of agencies of the 
Germania Life for several central states, 
will have his office with Manager H. A. 
De Camp in the Johnston building, 
Cincinnati. The Germania will proba- 
bly be a more active competitor in the 
central field than heretofore. It is rec- 
ognized as one of the absolutely safe 
and sound eastern companies. It di 
not figure at all in the New York i- 
vestigation since under the high pres- 
sure methods in vogue a few years ago 
it did not enter the race for business 
but contented itself with a small vol- 
ume and bided its time. The company 
is now in a position to compete in the 
payment of commissions with other 
companies operating in New York 
without changing its policy established 
years ago. Mr. Ball will develop the 
company’s business by securing active 
and high class general agents at various 
points. 

Arthur F. Schermerhorn, assistant 
secretary of the American Surety, 1s 7 
Chicago this week attending the meet 
ing of the American Bankers Associa- 
tion. Mr. Schermerhorn says that the 
company is now getting the results ol 
some of the development work it has 
done in the past three or four years. 
It spent a large amount of money in 
newspaper advertising and in extending 
its agency plant. Now the business 18 
coming in at a wonderful rate. 
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IN LIFE INSURANCE CIRCLES 


OPENS OHIO FOR INDUSTRIAL 








John Hancock Mutual, Which Has 
Done Only Ordinary Business There 
Appoints Superintendents 





The John Hancock Mutual Life has 
made a most important departure in 
opening the state of Ohio for industrial 
business. For years the company has 
refrained from establishing industrial 
branches in the Buckeye state by reason 
of the splendid business transacted in 
the ordinary department by the state 
agency of J. C. Campbell of Columbus. 
It is now felt that the two departments 
will not interfere with each other. 
Offices are being fitted in the cities of 
Cleveland and Cincinnati and it is be- 
lieved that other important cities will 
be entered in the course of time. In 
Cincinnati the city will be divided into 
two districts, one for the east and one 
for the west side. The east side will be 
in charge of Superintendent B. W. Bas- 
ford with office in the new Indiana Na- 
tional Bank building. Joseph Winkel 
will be superintendent of the west side 
district with offices in the Odd Fellows 
Temple. This makes five industrial 
companies operating in Cincinnati, Met- 
ropolitan, Prudential, Western & South- 
ern and Ohio Burial, the latter being 
a local concern. There will also be two 
districts in Cleveland, in charge of Su- 
perintendents Ph. H. Theimann and 
James A. Buchanan. 

The company is also opening up 
Pittsburg, Pa., for industrial and will 
also have two superintendents there. 
They are Robert B. Curtis and George 
H. Kirk. 

The John Hancock has not been a 
very important factor in the industrial 
business in the west heretofore, al- 
though it has important districts at St. 
Louis, Detroit and one or two other 
points. 





Takes Spokane Office 
Neil Flenner, who has been with the 
Canada Life at Cincinnati under Man- 
ager Mark Davis, has been appointed 
manager of eastern Washington, with 
headquarters at Spokane. Washington 
up to this time has been under one 
Office. The territory has been found too 
large to handle so it has been divided. 
Mr. Flenner has lots of “go”and a very 
engaging personality and has been one 

of Mr. Davis’ best producers. 





Indianapolis Life in Illinois 
The Indianapolis Life, a mutual, 
legal reserve company, has entered IIli- 


nois. It has low rates, pays dividends 
the first year and is one of the best 
mana 


ged western companies, that has 
been content to build up its home state 
business before getting outside. Secre- 
tary F. P. Manly was formerly a Chi- 
cago life man and intends to push IIli- 
nois vigorously. 





Agents From Several States Meet 

Forty-five agents of the Connecticut 
Mutual from Ohio and Indiana at- 
tended a meeting at. Cincinnati last 
week. President Taylor and Agency 
Correspondent A. C. Liebart were pres- 
ent from the home office. 


The other western agents were at 
Chicago Sept. 13. 


Wackerman Succeeds Jones 

W. B. Jones of Cincinnati, general 
agent of the State Mutual Life for 
southern Ohio for many years, has re- 
signed and has not yet announced his 
new connection. It is understood he 
has received a number of offers from 
other companies. Mr. Jones has a host 
of friends in the insurance business, 
where he has held high rank as a pro- 
ducer. Two or three years ago he was 
President of the general agents’ asso- 
ciation of the State Mutual. 

Mr. Jones is succeeded by Ralph A. 

ackerman of Cleveland, who has con- 





ducted a fire and casualty agency and 
also represented the State Mutual in 
that city. Mr. Wackerman will con- 
tinue in the present offices in the 
Mitchell building and will conduct an 
active campaign for business through- 
out his field. 





Celebrates Quarter Century Mark 

The Franklin Life entertained about 
sixty general agents at Springfield dur- 
ing the celebration of its twenty-fifth 


anniversary, Sept. 9-10. The main fea- ; 
ture was a dinner at the Illini Country ‘ 
Club. President Edgar S. Scott was 


the toastmaster. J. Otis Humphrey, 
judge of the United State district court, 
responded to the toast, “The Franklin 
Life;” Fred. W. Potter, insurance com- 
missioner of Illinois, “Company Loy- 
alty”; J. G. Spencer, Port Gibson, Miss., 
“The Solicitor, the Applicant, and the 
Beneficiary”: Nicholas Roberts, secre- 
tary Springfield chamber of commerce, 
“The Franklin at Home.” 

At the business session in the morn- 


ing of the second day the following pa- ' 


pers were read: 


“The Agent Today,” Vice-President George B. | 


Stadden. 
“The Personal Solicitor,” W. F. Workman. 


“The Advisability of the Agents Looking After | 


Renewal Premiums,” Assistant Secretary William 
Taylor. 

“Franklin Ideals,” J. Y. Webb, Jr., assistant 
superintendent of agencies. 

The following papers were read at Thursday’s 
session: 

“The Franklin and Its Record,” President 
Scott. 


“Superiority of Illinois Insurance Laws Over 
Those of Other States,” Secretary Henry Abels. 

“Medical Condition of the Applicant and the 
Status of the Examiner,” Dr. O Maxon, 
medical director. 

“A Few Points in the Relation 
Agent and the Home Office,” A 
actuary. 


Between the 
. G. Portch, 





Becomes Legal Reserve Company 

The Savings Life of Peoria, Ill, an 
assessment company, has been reinsured 
by the legal reserve company of the 
same name. 

The company will operate on the 
nonparticipating plan, 3% percent legal 
reserve basis, and at the present time, 
only in Illinois. The company will re- 
place all the assessment policies issued 
by the former company with one now 
being issued by the present company, 
at the same rate (ordinary and 20-pay- 
ment), but with increased guaranteed 
values and will register all of these poli- 
cies with the state. 

The officers elected are: 

President—Chas. J. Off. 

Vice-President—Frank G. Godel. 

Treasurer—Clifford Off. 


General Manager and Secretary—J. Fred 
Griffith. sng 


Assistant Manager and Cashier—Charles O. 
Whitney. 


Superintendent of Agents—S. T. Webber. 

Counsel—George J. Jochem. 

Medical Directors—Dr. Leslie Rutherford and 
Dr. Jos. F. Duane. 

Associate Medical Director—Dr. Jos. V. Capel. 

Consulting Actuary, Frederic S. Withington. 
_ The new company starts out auspic- 
iously, has good backing and sound 
plans. 





Reports a Big Six Months 

The Pacific Mutual Life in the first 
six months increased its assets over 
$1,000,000. The total assets June 30 
were over $17,100,000. Its surplus in- 
creased over $200,000. Its surplus, June 
30, was over $1,740,000. Insurance in 
force the first seven months 1909 in- 
creased $3,500,000. On July 31, insur- 
ance in force was over $108,000,000. To 


date new insurance written was $1,500,- 
000 in excess of the same period for 
1908. 

The accident department collected 
about $500,000 the first half of 1909. 

The foregoing shows the largest 
gains the company has ever made in a 
six months period. 


FORM OHIO NATIONAL LIFE 

| 

: Interests Connected with the Ohio Mu- 

tual at Cincinnati Organizing a 
Stock Company 














The Ohio National Life of Cincinnati 
has been incorporated, some of the in- 
| corporators being prominent policy- 
‘holders of the Ohio Mutual Life, a 
' stipulated premium company of which 
B. F. Coan is secretary and manager. 
| The capital stock is $100,000, which 
| will later be increased to $500,000. 
| While no definite announcement has 
‘ been made, it is understood that the 
two companies will be combined after 
the Ohio National has been fully or- 
ganized. The Ohio Mutual has up- 
wards of a million and a half business 
in force and was organized in 1891 by 
Mr. Coan. The organization work is 
‘in charge of R. L. Dollings and T. K. 
Emerson, with offices at 10 and 12 St. 
Paul building. Mr. Dollings was form- 
erly presider.t of the Fraternal Censer, 
a fraternal order which reinsured some 
time ago in the Western Life Indem- 
nity Company, and Mr. Emerson has 
been prominent in the railroad business. 
After a certain amount of the stock has 
been sold in Cincinnati the organization 
of the state will be taken up through a 
bank in each town. This plan has been 
pursued successfully bv the Cincinnati 
Life, now being organized by John G. 
Hoyt. The Ohio National will sell 
stock to bank officials and will make 
local collections through their banks. 
It will also invest the reserves through 
these banks on the business secured 
locally. Wherever possible agents will 
be secured and insurance sold through 
banking connections. The company 
will probably write a nonparticipating 
business only and may add a working- 
man’s old-age pension feature later. 
The first hundred thousand of stock 
necessary to secure a license has been 
virtually arranged for, principally with 
policyholders of the Ohio Mutual, and 
the company expects to begin business 
within sixty or ninety days. Edwards 
Richev, the well-known attorney, is act- 
ing as temporary president, but it is un- 
derstood a prominent insurance man is 
being considered for the office perma- 
nently. G. F. Osler, who served as a 
member of the insurance committee of 
the house of representatives last ses- 
sion, is attorney. 

The company filed its articles of in- 
corporation at Columbus last week, the 
capital being fixed at $100,000. The in- 
corporators are: 

Edwards Ritchie, John Holland, W. W. Brown, 
Robert J. Bonser, Andrew McDonald, Pg 
Thorner, C. J. Krehbeil, H. Danziger, R. W. 
Richey, Theodore Mayer, M. S. Todd, William 


A. Donaldson, Frank H. Shaffer, F. F. McClure, 
Reamy E. Field and W. C. Rippey. 





Deal Fell Through 
Several weeks ago it was announced 
that the Great American Life had taken 
over the business of the Cosmopolitan 
Life of Freeport, Ill, and that a de- 








Contracts Direct With the Company 





The Indianapolis Life Insurance Co., Indianapolis, Ind. 


a mutual, legal reserve company, has entered Illinois. It pays 


first year dividends. Its rates 
line company’s. Its policies are 
devices. 


are lower than almost any old 
modern but have no catch-penny 


All contracts are direct with agents who handle their 


own territory. Address the home office for further information. 





partment would be established at Free- 
port by the International Life, with 
which the Great American was merging 
at the time. Under date of Sept. 8, 
Secretary B. McKinney of the Great 
American wrote this paper as follows: 

“Your favor of Aug. 13 making in- 
quiries in regard to the Great Ameri- 
can Life taking over the business of the 
Cosmopolitan Life was received at a 
time when this proposition was under 
consideration. It was later decided not 
to take over that business.” 





Wants Convention Again 

St. Louis is going to make an at 
tempt to again land the annual conven- 
tion of the National Association of Life 
Underwriters. The 1906 convention was 
held in St. Louis, and the delegates to 
the Louisville will make a strong effort 
to get the 1910 meeting for their city. 





Plans Being Completed 

W. E. Wheeler of Philadelphia, presi 
dent of the Union National Life of 
Philadelphia, announces that the organ 
ization work is nearing completion. 
Elaborate plans have been laid out for 
this company and they are being per 
fected nicely. Its policies are to be lib 
eral and modern. Its office in the 
Pennsylvania building, at Philadelphia, 
is a beehive of industry. 





Wapier Is Chosen Secretary 

John Napier, who is well known in life im 
surance circles, has become secretary of the 
Union National Life of Philadelphia. Mr. Na 
pier was secretary of the American Union Life, 
for a considerable period secretary of the 
Bankers Life of New York, and later with the 
Scranton Life. 


Locates at Bay City, Mich. 

The Grand Rapids Life, which was being 
organized at Grand Rapids, Mich., has now 
become the American Life, with home office 
at Bay City, Mich. It has $125,000 capital. 
Gustave Hine, former mayor of Bay City, is 
president; L. Boothman Brown, Grand Rapids, 





secretary and general manager; James Jacoby, 
Grand Rapids, superintendent of agencies; F. 
Warren, Bay City, inspector of agencies. 
Suit on Perkins’ Policy. 
Mrs. Luella Morris Perkins, widew of the 
late L. H. Perkins, and Clement D. Perkins, 
his son, have each filed a suit in the federal 


court at Topeka, Kans., for $25,000 each against 
the Mutual Life of New York, under a policy 
of $50,000 carried by Perkins at the time of 
his death, in June, 1907, when Perkins was 
found dead after having fallen from the roof 
of a home which he was erecting. He was 
generall supposed to be wealthy, but develop- 
ments Ietlowlng his death disproved this sup- 
position. He carried several hundred thousand 
dollars insurance and had been refused a number 
of other policies. Several of the companies re- 
fused to pay the policies on his life and numer- 


ous suits resulted. an order from the 
supreme court, Perkins’ body was disinterred 
and experts found traces of poison in the 
stomach. 





Cc. lL. Kell Succeeds H. L. Orear 
Charles L. Kell has been appointed superin- 
tendent of agencies for the St. Louis National 
Life, succeeding Harry L. Orear, who resigned 
to become cashier of the Continental Assurance 
and International Fire. 





LIFE NOTES 


The Provident Life & Trust is over $3,000,000 
on last year’s business up to date. 

H. C. Null, Bartlett building, Joplin, Mo., has 
been appointed general agent of the Missouri 
State Life. 

Superintendent of Agents E. G. Fowler ef 
the State Mutual of Massachusetts left —— 
15 for a visit among the agencies. He will 
gone over a month. 


The Connecticut Mutual notified the Utah de- 
artment that it would withdraw from the state 

ept. 15, because its business did not warrant 
keeping a general office in the state. 

W. A. Watts, who is organizing the Preferred 
Life at Grand Rapids, has secured J. M. Emery 
as actuary. Mr. Emery was formerly actuary 
for the Iowa state insurance department. 

W. B. Comeford, formerly cashier of the New 
York Life at Quincy, Ill, and later agency di- 
rector at Cairo, Ill, has gone with the Travelers 
as general agent for five counties, with head- 
quarters at Quincy. 

Bruce Whitney, manager of the central Ill 
nois agency of the Mutual Life of New York, 
announces that it stands first in the list among 
the seventy-four agencies in the September con- 


test, having written $369,000 up to Sept. 8. 
George A. Beedle, Wisconsin commissioner of 
insurance, has dismissed the complaint against 


the German Mutual Aid Society of Milwaukee, 
made by Bernhard Korn, a former official of the 
organization, in which various charges of mis 
management were made. 


The Commonwealth Life & Casualty, with 
home offices in the Commonwealth building, 
Denver, Colo., has been incorporated with a 


capital of $600,000. The incorporators are F. S. 
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Moore, I. R. Howze, E. R. Naylor, W. B. 
Colvin and Frank R. Kelsey. 

The $100,000 club of the Illinois Life will 
meet next year at the Thousand Islands. The 
rules were changed to require a settlement of all 
business not later than July 31 of the club 
year so as to have the convention out of the 
way before the end of August. 


George E. Cole, former state auditor of Kan- 
sas, and for a number of years past Kansas 
agent for the Illinois Life, is critically ill at 
his home in Topeka with a complication of 
kidney and other troubles and his recovery is 
considered to be out of the question. 


The Equitable Life of Iowa has appointed as 
special agent, W. A. Willing of Mason City, 
lowa, formerly mayor of orthwood. Mr. 
Willing removed to Mason City only a few 
months ago, but has made a signal success in 
that field. His new duties start Oct. 1. 


The Alamo Life of Yoakim, Tex., with $100,- 
000 capital, has been organized. The following 
are the officers: President, William Green, 
Shiner, Tex.; vice-president, Scott Dillworth, 
Gonzales; secretary-treasurer, Philip Welhausen, 
Yoakum; legal adviser, Lieutenant-Governor A. 
B. Davidson, Cuero. 


The ordinary department of the Prudential 
at Cincinnati has moved its offices from the four- 
teenth floor of the Union Trust building to a 
large suite on the seventh floor. W. W. Tate, 
the new manager, seems to be —— with 
immediate success. In the two months he has 
been in Cincinnati all previous records of the 
Cincinnati office have been broken, the pre- 
miums amounting to about $15,000. 

The International Life of St. Louis has in- 
augurated a contest among its producing agents, 
in which prizes aggregating $7,500 are offered. 
There will be two first prizes, each standard auto- 
mobiles. Other prizes will range from a $6500 
diamond ring down to solid gold watches, The 
contest is to continue through September, Octo- 

tr, November and December. During this 
period the company expects te write $10,000,000 
insurance. 

Because the Fraternal Mystic Circle, of Phila- 
delphia, refused to accept his tender of the 
usual amount of his assessment, which he claims 
was $7.36, and demanded $23.16, which he re- 
fused to pay, William Miller, of Columbus, 
Ohio, has brought suit for $1,563.25 damages 
against the organization, to test its right to in- 
crease the assessments of its members. The 
amount claimed is the sum of his assessments 
paid during the years of his membership, with 
interest added. 


Ohio 

Amer. Cent.—M. E. Goodrich, Chillicothe. 

Aetna—Wm., E. Long, Dayton. 

Bankers, Ila.—A. A. Mauver, Bolivar; C. E. 
French, Toledo. 

Conn, Mut.—H. D. Sayre, Cleveland. 

Equitable, N. Y.—W. P. Burbank and James 
Herskovitz, Cleveland; Chas. W. McLaughlin, 
Canal Fulton. 

Fidelity Mut.—C. D. Terry, Cleveland. 

Hartford—M. A. Sutherin, Sebring; Fred 
Thomas, Youngstown; Thos. P. Fleming, Mas- 
sillon; Geo. E, Clement and J. E. French, War- 


ren. 
Mutual, N. Y.—D. F. White, East —-— 
Mass. Mutual—W. EE. Thompson, ew 
Straitsville; B. W. Chandler, Toledo. 
National, Vt.—F. W. Anderegg, Tippecanoe; 
H,. S. Martin, Marion. 
N. W. Mutual—C. D. Snider, Wauseon; O. 
W. Myers, Rudolph. 
Security Mut.—P. K. Reynoids, Lancaster. 
Southern States Mut.—H. R. Barrett, Athens. 
Travelers—F. E, Coulton and B. A. Schum- 
acher, Cleveland; John Cummings, Columbus; 
m. H. Stover, neaster; Wm. M. Young, 


Sidney. 
Indiana 

Conn. Mutual—E. R. Millett and A. W. Tall- 
man, Indianapolis. 

Equitable, la.—Jonathan Yoder, Goshen. 

La Fayette—W. A. Fischer, La Fayette; C. A. 
Eddy, Indianapolis; Morris Blout, Attica. 

Lincoln Natl—F. R. Cole, Albion; C, 
Ziegler, Wolflake. 

Meridian—E. R. Caswell, Linton. 

Modern—Benj. Norman and C. D. Geach, 
South Bend; J. H. Padgett, Terre Haute. 

Mut. Benefit—W. J. Greenwood, Indianapolis. 

Reserve Loan—J. M. White, Indianapolis. 





Michigan 
Actna—J. H. Nisbit, Tawas City. 
Bankers, Neb.—A. W. Blakeslee, Swartz 


reck. 
Bankers, Ia.—Richard Robert Genge, Esca- 
naba. 
Conn. Mutual—Floyd B. Fulkerson, Mon- 
tague. 
es Moines—F. O. Eldred, Muir. 
Hartford—Earnest M. Gray, Plymouth. 
John Hancock—Martin Ignasi and J. S. 
Oliver, Detroit. 
Mass. Mutual—John E. Cadaret, Wyandotte. 
Merchants, Ia.—F. J. Davidson, Ann Arbor. 
Northern, Mich—B. C. Kirkland, Battle 
Creek; W. C. Ireland, South Bend. 
Travelers—E. A. Todd, Battle Creek; F. W. 
Reams, Bangor; Chas. B. Aspen, Hartford. 
Union Central—L. C. Clark, Detroit; W. B 
Swartout, Lansing. 
Wisconsin 


Great Northern—P. L. Williams, River Falls; 
Alonzo Clark, Viroqua; J. H. Grimm, River 
Falls. 

New York—H. O. Lund, Iron River. 

N. W. Mutual—O. H. Bohnert, Mukwonago. 

Old Colony—Frank Gerlach, Shullsburg; G, P. 
Chapman, Black River Falls. 

Tilinois. 

Aetna—A. D. Ralston, West York. 

Bankers, Ia.—T. W. Bennett, Alton; Herman 
Schroeder, Quincy. 

Berkshire—J. ii. Browning, Pekin. 

Moines—C, A. Nelson, Chicago. 


AMONG CASUALTY AGENTS 


QUESTIONS UP TO COMPANIES 











Members of Chicago Burglary Under- 
writers Conference Ask Their Home 
Offices for Instructions 





The Chicago Burglary Underwriters 
Conference held another little talkfest 
Monday afternoon. Only nine compa- 
nies were represented, several members 
being unable to attend. Although the 
most important questions still are open, 
the conference is regarded by its mem- 
bers as organized and notice of meet- 
ings no longer is sent to the compa- 
nies which have not signed the provi- 
sional agreement. There are the 
American Bonding, American Fidelity, 
Empire State Surety, Employers Lia- 
bility, Massachusetts Bonding, New 
Jersey Plate Glass and Pacific Coast 
Casualty. 

It was decided on Monday that the 
members should report the situation to 
their companies and request instruc- 
tions. It expected that the company 
executives will take the Chicago ques- 
tion up, decide what should be done and 
instruct their Chicago representatives 
accordingly. These instructions will 
likely be in Chicago by next Monday 
and another meeting will be called the 
early part of next week. 

The original suggestions of the com- 
panies to their Chicago representatives 
were that each company have two pol- 
icy-writing agencies, that of the man- 
ager or general agent and one other; 
that the rate of brokerage be fixed at 
15 percent for mercantile business and 
20 percent for residence business and 
that class 1 fire agencies be given a 
differential of 5 percent above these 
figures. It is thought by some that 
the companies’ instructions will be 
along this line. 

Two or three of the companies which 
have not signed the provisional agree- 
ment are expected to come in. Two 
are expected to remain out and the 
others are in the doubtful list. 





Proposed Industrial Bill 


The legislative committee of Wiscon- 
sin which held a hearing at Milwaukee 
last week on industrial state accident 
insurance, will hold other public hear- 
ings. While the proposed bill needs 
to undergo several important changes, 
its effect may be summed up briefly in 
the following resume of its seven prin- 
cipal provisions: 


1. An absolute indemnity for all accidents, to 
obtain when employer and employe have mu- 
ad agreed upon acceptance of the indemnity 
a 

2. Practically compulsory and automatic appli- 
cation of the act by the posting of placards in 
shops or establishments giving notice that the 
act is in force and making the continuance of 
Service by the employer virtually a contract 
to accept the act and abide by its provisions. 

3. A table of indemnities to cover accidents 
of all kinds, and providing fixed indemnity for 
disability or death. 

4. In cases where labor is performed without 
the protection of the act, the defense of negli- 
gence of coemploye shall not avail excepting 
in cases where less than fifteen men are em- 
ployed. 

5. Defense of assumption of risk by laborer 
shall not avail in cases where labor is per- 
formed without the protection of the act. 

6. Contributory negligence by an employe 
shall be solely a question for the jury in cases 
where labor is performed without the protection 
of the act. 

7. In cases where labor is performed without 
the protection of the act, the sole question at 
issue shall negligence of employer; con- 
tributory negligence; and amount of damages. 

8. Provision is also made for an arbitration 
commission to decide disputes as to the extent 
of injuries. 

The seventh provision removes any ch 


AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonde 


ALSO ‘THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 
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When better Accident and Health policies cas 
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The Bankers Surety Company Contracts in Good Territory to Good Mes. 


Williamson Building, CLEVELAND, OHIO. Producers ad 
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The “General Accident,’ Philadelphia, best serves producers 
and the public. Its Agents adjust and pay all claims at sight: 
What you cannot get in the line of health and accident insur- 
ance with the ‘‘General” is not worth having. 


The Union Health and Accident Company 


DENVER, COLORADO 
SURPLUS, $38,000.00 CASH CAPITAL, $100,000.00 


Pssues all the latest forms of Health and Accident policies on both commercial and industrial plan. 
State Agents wanted in Pennsylvania, West Virginia, Kansas, South Dakota, Washington and California. 
District Managers desired in Colorado, Wyoming, Utah, Alabama, Arkansas and Arizona. 


AN AGENCY CONTRACT WITH THE 


’ a) Title Guaranty € Surety Company 
AS SCRANTON, PENN. 
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of special verdicts. Continuance of employ- 
ment or service after due notice has been given 
by employer of acceptance of the act makes it 
compulsory for employe to accept the act. 





Talk of Another Surety Company 

Local agents at Sioux City, Iowa, are 
reported to be looking into the advisa- 
bility of organizing a surety company, to 
be independent of the conference with 
which most of the older companies are 
associated. This movement has been 
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CHAS. H. GARRISON, Mich., Majestic Bidg., Detroit. 











caused by the present high rates on 


ND, Wiscon: 
. D. HIRSCHBERG & COMPANY, Merchants 


et 
LOYAL DURA sin, Mitchell Bldg., Milwaukee. 
F Exchange, St. Louis. 





-—-se se Oe Oe Oe Oe ae OO 


i —— = 





September 16, 1909. 


THE WESTERN 


UNDERWRITER. 


15 








bonds, as compared with those in force 
a year ago. Insurance men at Des 
Moines are not taking the report very 
seriously. 


IN CHICAGO SURETY CIRCLES 








Rumors of Organization of New Com- 
panies are Floating Around—Crimp 
Personal Sureties 





Rumors of the proposed organiza- 
tion of new surety companies have 
been floating around Chicago somewhat 
promiscuously of late. Several men 
well known in local surety circles have 
been approached by men who have the 
necessary. money or can get it. One 
report has it that Senator William Lor- 
imer is considering the organization of 
a company. So far as can be learned, 
no definite steps have been taken yet, 
the subject having proceeded no fur- 
ther than the discussion stage. 

Some of the offices are securing a 
considerable business by reason of the 
new rules adopted by the board of local 
improvements of Chicago. Under these 
rules a personal surety’s bonds will be 
approved now only until the aggregate 
amount for which he has become surety 
equals one-half of the value of the real 
estate he has scheduled. This has put 
a quick limit on the amount for which 
many personal sureties can qualify and 
contractors have been obliged to go to 
the bonding offices. 

Another change in practice has been 
made by the same board. While a 
bond for 30 percent of the contract used 
to be required, the requirement now is 
only 15 percent. As the premium is 
based on the contract and not on the 
amount of the bone this means no 
diminution in the amount of premium 
income, except that at times personal 
sureties may be able to execute bonds 
which they could not have writen under 
the old rule. 


“Greetings and salutations!” W. W. 
Durham, superintendent of the city de- 
partment of the Illinois Surety, had his 
bunch of solicitors out at Washington 
Park Saturday, where they met an equal 
number of the office men of the com- 
pany on the diamond. Because Dur- 
ham has a popular brand of smoking 
tobacco named after him, can talk Latin 
and has made a deep study of the rules 
as laid down in Lieber’s “Civil Liberty,” 
he imagines he can play ball. He has 
another guess coming. He tried to hold 
down first and is reported to have 
caught two out of ten balls thrown at 
him. The score was 21 to 10 in favor 
of the office men. 





Office is Reorganized 

Alexander Lambie has resigned as 
manager of the casualty department at 
the Chicago branch office of the Empire 
State Surety and the office has been re- 
Organized. James W. Redmond and 
Walter Faraday, who formerly were 
managers of all departments, again ac- 
quire their old prerogatives. George 
H. Morris, who for some time was 
special agent in Illinois, but resigned a 
few weeks ago, returns to the office 
and will work principally in Chicago, 
where he knows many brokers. W. B. 
enton, who recently became special 
agent, will remain with the company, 
ut may be transferred to another field. 

Daniel Stewart, vice-president of the 
company, and G. G. Wetzel, superin- 
tendent of the liability department, have 
een in Chicago this week. It is prob- 
= a man will be selected before they 
eave the city to have charge of the 








casualty department under the super- 
vision of the branch office managers. 





Seeks to Retain the Business 


The Metropolitan Casualty has 
brought injunction proceedings against 
the Ocean Accident and W. E. Mc- 
Kindsey to restrain them from trans- 
ferring its Cleveland business. Mr. 
McKindsey recently purchased a fire 
and casualty agency representing the 
Metropolitan but the Metropolitan did 
not transfer, preferring to appoint 
General Rogers, formerly state fire 
marshal, its general agent for Cleve- 
land. Mr. McKindsey then took the 
agency of the Ocean and began to re- 
new the policies in it, upon which the 
Metropolitan brought suit. 





Articles of Incorporation Approved 


State Auditor Bleakly has approved 
the articles of incorporation of the In- 
come Protective Association and its in- 
corporators will now launch a unique 
insurance company which will have for 
its purpose the insuring against sick- 
ness and accident of small wage earn- 
ers. The association is designed only 
for those who receive a minimum wage 
scale. The incorporators are: Charles 
M. Baker, C. C. Miller, John A. Law- 
less, J. T. Genevay and W. Van Wer- 
den. All are Des Moines men. Mr. 
Baker is the originator of the new con- 
cern. 





Prominent Officials Here 


Among the prominent insurance men 
who visited Chicago last week was W. 
E. Gray, secretary and assistant man- 
ager of the Employers Liability at the 
head office in London. He left on Sat- 
urday for Boston, where the chairman, 
general manager and a number of di- 
rectors of the corporation are spending 
this week at the United States head- 
quarters. United States Manager Ap- 
pleton has called a number of the gen- 
eral agents to Boston to meet the home 
office people. C. J. Okell, of San Fran- 
cisco, general agent on the Pacific 
coast, was in Chicago Saturday on his 
way to the gathering. 





Get Together on Rates 

Representatives of most of the com- 
panies writing automobile liability in- 
surance in Chicago have met several 
times at luncheon recently and have 
come to an understanding regarding 
rates. No compact has been effected 
nor even attempted, but the companies 
whose representatives are interested are 
now uniformly quoting the Travelers’ 
rates in Chicago. 





Half Its Stock Sold 

The Kansas City Casualty has sold 
about half of its $200,000 capital. It will 
write accident, health, steam boiler, ele- 
vator liability, fidelity and surety and 
perhaps burglary. T. H. Swartz, Com- 
merce building, Kansas City, Mo., is 
third vice-president and general man- 
ager. 





Issues New Coupon Policy 
The German Commercial Accident 
has gotten out a new coupon policy 
that is more comprehensive than any 
that have been used heretofore. The 
identification companies using it will 
sell it probably for $12.50. It is gotten 


United States Casualty Company 


Accident, Health, Disability, Lia- 
bility, Boiler, Burglary, Physi- 
cians’ Defense, Sprinkler 


H. H. WOODSMALL & C0., °*“"iStaNna "O* 


Law Building, - INDIANAPOLIS 
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in force in thirty States. 


WANTED 


Hustlers desiring top notch contracts in growing, 
Popular Up-to-Date Health, Accident and Death Po 
Liberal compensation guaranteed. 





rogressive Company 
ficies. 30,000 risks -” 


Monthly and Annual Premiums. 


Cash Capital and Surplus, $2¢0,000. 


FEDERAL CASUALTY COMPANY, Detroit, Mich. 


up in the type required by the uniform 
provisions bill approved by the insur- 
ance commissioners. There is a clause 
on the back substituting the provisions 
of the state law if issued in any state 
where the standard provisions bill has 
been adopted. The principal sum is 
$1,500 and weekly benefits $7.50. The 
policy contains the 10 percent accumu- 
lation and beneficiary insurance clauses. 





Examining American Credit Indemnity 

The New York department is making 
an examination of the American Credit 
Indemnity. which is chartered in New 
York, but has its princinal office in St. 
Louis. W. B. B. Smith of the New 
York department is doing the work, 
which will take about three weeks. 

It is said that Vice-President E. M. 
Treat will succeed S. M. Phelan, who 
recently resigned as president. 





Discrepancies Will Appear 
Perhaps to a greater extent than usu- 
al the premium returns of surety and 
liability companies in Illinois for 1909 
are going to fall short of the Chicago 
office figures. Oklahoma, for example, 
now has a law requiring bonds effect- 
ive in that state to be executed and 
paid for in that state. The other day 
one office in Chicago took orders for 
bonds, with premiums aggregating 
nearly $1,000, from one of its regular 
customers and sent the bonds to Okla- 
homa to be executed. Those premi- 
ums will appear in Oklahoma returns. 

One liability office in Chicago is col- 
lecting $2,500 a month from a con- 





tractor who is carrying out a large 
contract in one of the Rocky mountain 
states, and the business is reported by 
the company in that state. 
Contractors who do get bonds and 
liability insurance in Chicago have an 
unusual number of large contracts in 
west this year. Some companies 
in compliance with their customs and 
others in obedience to state laws, where 
they lay down requirements, will re- 
port this business in statag where the 
ork is being done. Illinois will not 
get compensating advantages through 
the return of business in that state that 
actually was written elsewhere. 
Gets Good Depository Rate 
A way has been found in Nebraska 
by at least one company to get fair 


The Metropolitan Casualty Ins. Co. 
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rates on depository bonds. The state 
board cut the rate on this class to 25 
cents, just half the companies’ rate. 
Being one of the worst classes of bonds, 
from the companies’ standpoint, this 
rate is regarded as entirely inadequate. 
One company has adopted the plan of 
refusing to write such bonds unless the 
bank agrees to take a bond’ for twice 
the amount required by the state law 
with an agreement that the surety’s 
liability shall not exceed one-half the 
penal sum of the bond. Thus the com- 
pany gets a 50 cent rate for the liability 
actually assumed. 


SURETY BUSINESS IN IOWA 








Some Advance is Made, But Progress 
on the Whole is Not Very 
Rapid 





Des Moines, Iowa, Sept. 13—(Special 
Correspondence) —Surety men _ here 
feel considerably encouraged over the 
growth the business is making this 
year. There are not likely to be any 
startling increases in premium income, 
but the returns will show that most 
companies are making some headway. 
Altogether the feeling existing among 
the surety men is good. There is no 
complaint about rate-cutting but there 
is about rebating. It is claimed that 
rebates have been allowed on several 
large contract bonds this year. 

Iowa is one of the hardest of the 
large western states in which to do 
surety business. In the past the laws 
have not shown the favor for corporate 
bonds that those in some other states 
do. Farmers, as a rule, are among the 
last people to indulge in corporate 
bonds, and the population of Iowa is 
largely made up of this class. Even 
many of the best-to-do people of the 
cities are retired farmers and they are 
accustomed to personal bonds. Most 
of the Iowa cities are small and the 
volume of surety business is not suf- 
ficient greatly to interest agents, and 
surety companies have to get the best 
service they can from insurance agents 
and lawyers. This is much the condi- 
tion elsewhere also, but Iowa has no 
Chicago, Detroit or St. Louis to fur- 
nish volume, as other states have. 
There is considerable business in Des 
Moines, but it will take a “Greater Des 
Moines” to furnish a very large pre- 
mium income. 

The United States Fidelity & Guar- 
anty leads in bonding business in Iowa, 
followed in order by the Fidelity & De- 
posit, American Surety and Title. The 
following figures from the Iowa insur- 
ance report show the fidelity and surety 
premiums of the various companies for 
1908 and 1906: 










Company. 1908. 1906. 
Aetna Indemnity ........... $ 3,445 $ 6,794 
American Bonding .......... 15,421 15,352 

merican Surety ........+. » 20,055 14,117 
Bankers Surety 9,277 6,416 
Empire State Sur. 8,302 489 
Federal Union Sur. 2,111 4,343 
Fidelity & Deposit. . 28,579 23,854 
Guar. Co. of N. A. 195 
Illinois Surety .... 2,983 1,011 
Mass. Bondin e B.41B = neeeee 
Metropolitan Surety . vs aneees 11,189 
National Surety ....... co Bae 5,755 
Title Guar. & Surety........ 15,687 12,777 
i es es A SOR ccccccccs 41,717 39,013 
Weed Sarety cccccccccccee re eee 

WOU cccccescccesouccess< $160,977 $141,473 


It will be noticed that all the com- 
panies together made a gain of a little 
less than $20,000 in the state in the two 
years, that considerable of that was 
made by newcomers in the field and 
that a few companies went backwards. 
The growth this year is likely to be 
more rapid, owing partly to the ad- 
vanced rates, partly to new laws en- 
acted last winter and partly to the con- 
stant work of the managers and gen- 
eral agents; but some time is likely to 
elapse before Iowa comes to the fore 
as a good surety state. 





Is a Conference Company 
The National Fidelity & Casualty of 
Omaha, which expects soon to enter 
some additional territory, will do so as 
a conference company. It is adhering 





to the same rates as nearly all the other 
surety companies. In its home state it 
now is writing a large industrial dis- 
ability business and Vice-President 
Swobe states that the company will 
probably join the Detroit Conference.- 
The company’s other lines are accident, 
health, plate glass and burglary insur- 
ance. Under its charter it may write 
liability also but it does not expect to 
do this for some time to come. 





Spirit of Unrest Seen 

A surety man whose duties take him 
to various parts of the country states 
that there is considerable unrest among 
the representatives of the smaller com- 
panies: and that the larger companies 
are receiving many inquiries from them 
with a view to changing their agency 
connections. Much of this feeling is 
attributed to the workings of the 10 
per cent rule, agents apparently want- 
ing companies which can take care of 
big bonds without recourse to rein- 
surance. It is said, however, that some 
of the agents appear to be more or less 
apprehensive of the real condition of 
companies which have but a small sur- 
plus and prefer to get companies about 
whose financial condition there is no 
doubt. 





New Capital Paid In. 

The Treasury Department circular of Aug. 30, 
giving net amounts which surety companies 
may carry on a single risk under the 10 percent 
rule, makes no changes from the Aug. 1 circular 
except in the case of the American Bonding. 
This company’s capital has been increased $250,- 
000 and its surplus has been increased $283,015 
by cash payments by stockholders, making its 
present statement as follows: Capital $750,000, 
net surplus $641,576.78, net limit on one bond 
$139,157.67. 





National Surety Convention 
The annual convention of the general agents 
of the National Surety will be held in New 
York, Sept. 27-28. The first day will be de- 
voted to business and the second will be given 
over to entertainment. 





CASUALTY NOTES 


Coleman & Hipley have taken the Massachu- 
setts Bonding at Canton, IIl 


B. Lindner, one of the managing directors of 
the Frankfort, is on a visit to this country. 


The National Surety is out for $2,750,000 in 
remiums this year. Up to Aug 20 it had 
1,700,000. 

The Board of Casualty & Surety Underwriters 
will hold its sixth annual meeting in New York 
City, Oct. 1 


The General Accident has appointed Ed. Geise 
as an agent at Indianapolis and G. H. Jacobson 
at Hammond, Ind. 


Massachusetts has joined with New York in 
the examination that is being made of the 
American Credit Indemnity. 


The Merchants Life & Casualty of Minne- 
apolis has been licensed to do a health and acci- 
dent business in North Dakota. 


The regular monthly meeting of the Chicago 
Surety nderwriters Association, which would 
have been held Tuesday, was postponed a week. 


President T. J. Falvey of the Massachusetts 
Bonding is shortly to make a trip among the 
company’s western general agencies. He is ex- 
pected in Chicago Sept. 23. 


W. L. Kessinger has been appointed general 
agent of the Illinois Surety at Kansas City, Mo. 
He was formerly in the customs service there 
and is vice-president of a bank. 


Van Orden Bros., agents of the United States 
Fidelity & Guaranty at Houghton, Mich., last 
week executed the $1,000,000 bond for the ex- 
ecutors of the estate of Johnson Vivian. 


The Intermountain Casualty has been organ 
ized at Spokane, Wash., with a capital of $300,- 
000. Charles P, Ritter, of Indianapolis, Ind., 
will be the president of the new company. 


The Simmons Manufacturing Company of 
Kenosha, Wis., which already has a workmen’s 
benefit association in operation, has now built 
a modern emergency hospital, in charge of an 
experienced trained nurse. 


The International Spinners’ Union convention, 
which concluded a three days’ convention in 
Boston last week, adopted an accident insurance 
plan which will apply to all members and also to 
boy assistants. 

The $250,000 bond for the M. H. McGovern 
Company, which secured the $1,000,000 contract 
for building the La Salle street tunnel under the 
Chicago river, has been executed by the Fidelity 
& Deposit, United Surety-and Illinois Surety. 

John A. Nelson, superintendent of the bank 
bonding department, and John McConnell, ex- 
ecutive special agent, of the Fidelity & De- 
posit, have been in Chicago this week attending 
the meeting of the American Bankers Associa- 
tion. 


J. P. McGammon, president of the Missouri 
Fidelity & Casualty Company of Springfield, ore 
that company will have all its stock sold and 
ready for business in six months. The company 
will have a capital of $250,000 and a surplus 
of $50,000. 


SALES MEN! 





A REAL LIVE ONE 


Is the scarcest thing in the country. 


WE HAVE iT 


Over one-half our stock placed in three months. The remainder is going fast 
Consequently our salesmen 


MAKE MONEY 


Real money, the kind you can buy things with. 


BE A LEADER 


Not a plodder, IT IS JUST AS EASY. We can place a few more real, live salesmen, 
but only afew. Address, with references and outline of experience, 


AMERICAN LIABILITY COMPANY 


Second National Bank Building, Cincinnati, Oo, 


Bonds— Casualty 


AGENTS 


IF Are seeking an Agency connection, 
YOU 





Can command Bond or Casualty Business, 


Are not representing another like company, 


Address: AGENCY DEPARTMENT . 


The Empire State Surety Company 
NEW YORK 





UNITED SURETY COMPAN 


BALTIMORE,MD. 


JOHN MCGILLEN; 
GENERAL AGENT FOR ILLINOIS, 
BORLAND BLDG., 181 La SALLE ST., CHICAGO, ILL. 
TELEPHONE CewTRaL 4287. 
THE FLETCHER Co., 
®. W. Manacens, 
Bank or Commence Bioe., 
MINNEAPOLIS. Minn. 


THE ELDRED AGENCY, 
Generac Actnts, 
10 MrrcHELt Bipve, 
Mitwaukee, Wis. 


AGENTS, ATTENTION! 
THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


STERLING -" omy, President H. C. NAYLOR, Secretary 


aid up Cash Capital $100,000 Net Surplus $25,000 


Insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canade 
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CAPITAL FULLY PAID, $1,000,000 
The American Credit-Indemnity Co. 
of New York 


Credit Insurance Onlv 
S. M. PHELAN, President 








E. M. TREAT, Vice-Pres. & Sec’y 





Manufacturers and Wholesalers against Excessive Annual Loss through 


Insolvency of Customers. We can always use a few high-class solicitors. 
Pierce Building, ST. LOUIS, MO. 302 Broadway, NEW YORK 
in All Principal Cities 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 
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Frank H. Noble, of Des Moines, Iowa, man- 
ager of the American Surety, announces these 
new lowa agency appointments: L. E. Reilley, 
Wapello; H. P. Long, Bedford; D. B. Reardon, 
Council Bluffs; D. A. Johnson, Emmetsburg; W. 
C. Scrimgour, Belle Plaine. 


Commissioner Hardison of Massachusetts, in 
his annual report on casualty insurance, urges 
the legislature to enact a law clearing’ up the 
existing conflict as to the various classes of busi- 
ness a Massachusetts company can tranact. He 
also advocates standard provisions for health ard 
accident insurance. 


Following out the provisions of the appro- 
priation bill passed at the special session of 
Congress, Postmaster General Hitchcock has 
issued an order that no bond shall be accepted 
in his department on which the rate charged is 
more than 35 percent in excess of that charged 
in 1908. Many bonds for which the companies 
have been charging $2.50 per $1,000 will now 
have to be written at $1.35 per $1,000, if at all. 





CASUALTY APPOINTMENTS 
Ohio 


Amer. Bonding—Edward Meyer, Sebring. 

Aetna Ind.—E, R. Huston, Toledo. 

Cont. Cas.—R. C. Rigdon, Spencerville; F. M. 
Barnes, Geneva; J. E. Cornell, Wilmington; D. 
E. Corbin, Delta; W. H. Miller, Findlay; C. A. 
Van Orsdall, Forest; M. K. Cronen, Youngs- 
tawn; H. S. Martin, Marion; W. W. Redman, 
Piqua; D. S. Crinn, Masterton. 

Colonial Cas.—Leiser & Schreiber, Cleveland. 

Fid. & Cas.—G. W. Snider, Blanchester; Gil- 
crest & McIlroy, Marysville. 

German Coml Acci.—G. W. Robbins, Paines- 
ville. 

Great East. Cas.—F, E. Rulon, Collinwood. 

Hartford S. B.—E. P. Hubbell, Toledo. 

Maryland Cas.—H. C. Creel and R. H. Pat- 
terson, Steubenville; Edw. Muhlhan, Ashtabula. 

New Amst. Cas.—Clark Canfield, Bowling 


reen. 

Nat! Cas.—R. B. Leister, Tiffin. 

Natl Sur.—E. C. Smith, Tiffin. 

N. A. Acci—H. F. Mull, Findlay; M. B. 
Lytle, Cuyahoga Falls; J. B. Pervis, Wapakoneta; 
A. E. Lickman, Toronto. 


Penna. Cas.—R. J. Smith, New London. 
Standard Acci.—A. J. Grith, Akron. 
U. S. H. & Acci—Chas. H. Mittendorf, 
Dayton. 
U. S. Cas—Baker-Herbig-Royer Company, 
Coshocton; H. S. Mathias, New Philadelphia. 
Michigan 


Amer. Live Stock—Finley & Coughlin, Han- 
cock; Peter White Company, Marquette. 
Continental Cas.—Edw. C. Burrell, 


Green- 
ville; Wm. N. Frink, Port Huron. 





Fidelity Acci—Andrew Carlson, Allouez; N 
Jauhiainen, Calumet; Emerson Tuttle, Edmore; 


ohn Bakreawski, Ironwood; Wm. Montgomery, 


‘ontiac. 

Mass. Bonding—F. 
National Cas.—A. 
Elsie; 
Ithaca; 
Sault Ste. Marie. 


Ww. 


Pi . Maginn, Flint. 
‘inch, 


Dewitt Vought, Alma; 
Chas. B. McBean and 


S. Ackmoody, 
Edgar Andrews, 
m. A. Nofie, 


New Amsterdam Cas.—Geo. F. Casler, Detroit. 


N. Y. Plate Glass—Thos. 
Springs. 


North American—S. J. Hartman, 


v. &. C 
Home Mutual Benefit, 


voix; m. J. Atchinson, 
Simeon, Manton; E. J 
J. Stone, 


E. Nichols, Cedar 


Dowagiac. 


as.—Maximilion Kositcheck, Lansing. 
Mich.—Chas, D. 
O. J. Johnson, Cadillac; Stephen Smith, 


ones, 
harle- 
st Jordan; 


Harris, Mancelona; N. 
W. H. Adams, Petoskey. 


Income Guar., Mich.—F. S. Ss Cope 


Archie Allen, Hillsdale; 


Union Acci. & Ben., W 


B ¢C 
Kalamazoo; Alex Guyea, Perry. 


is—A. T. Olds, A. E. 


artlett, 


Reed, Flint; Raymond Forsyth, Otisville. 


‘Wisconsin 


Amer. Bonding—C. A. Walker, Hancock. 


Empire State 

Fid. & Cas.—Martin 
Hamachek, Algoma. 

Metropolitan Casualty—J. 


boss H. J. Adams, Port Washin 


orth Amer. 
esan. 

U. §. 
Dick, B. T. Weil, 
Krauthoefer, a E, ost, 
Gollusch, J. Callen and M. 
waukee. 


Acci.—Char 


Tilinois. 


— - Bonding—Martin & Robertson, 


mouth. 
Royal Cas.—Max Baum, 
gy, a G. Doyle, 
schet, Champaign. 
U. S. H. & Acci.—H. B. 
A —— ; Rochester. 
Amer. Live Stock—W. F. 
¥.. Moore, Sheldon; H. B. 
ville; 


Kankakee; Clinton Adist, 
Schwartz, Waukegan. 

Ger. Coml.—G. ; 
gustus Gill, Du Quoin. 
Ind. & Ohio Live 
Shawneetown; C. A. 


Fid. & Guar.—Jos. 
“ot 


W. H. Bennett, Momence; H. F. Bak 


H. Newsome, 


Stock—John 
Hooper, New Salem; G 


urety—Carl A. Hipp, Agoleten. 


Bretl 


H. Osh- 


on, 
Lnodthe, Mark 


Schissler, A. C. 
Norris, W. J. 
P. Host, Henry 
L. Thiermann, Mil- 


Beutler, 


les 


Chicago. 
—- G. L. Wa 


Davis, Toulon; C. 
Egley, Onarga; A. 

arren, Orchard- 
er, 
Milford; Durst & 
Au- 


McGehee, 
. 


Coffeen; 


Jeck, Eureka; C. F. Yeakel, Alton. 
Maryland Cas.—A. O. Haines, Atlanta, 
Ocean—W. C. Campbell, Kankakee. 


Penn. Cas.—Se 
Travelers—E. G. Holland, 
Fid. & Dep.—G. B. Stein, 
Warner, Centralia; R. N. 
boro; 
Olney; E. L. Gilbert, Cairo. 


our Hurst, Marshall. 


Oakland. 
Mt. Carmel; H. M. 
Watson, Murphys- 


J. S. Lockett, McLeansboro; J. B. Wilson, 





WHAT ARE SEMI-COMMERCIAL 
POLICIES ? 
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You'll never know what the BEST 
Semi-Commercial Policies are till you wnte 
for samples of our "Preferred" and 
"Complete" Policies. 

Our "Preferred Disability" and "Complete 
Accident" policies are Commercial Policies sold 


They are sold to classes AA, A and B on 
the monthly payment plan (if desired) and WITH- 


They appeal to that large class of people whose 
occupations entitle them to a regular Commercial 
Policy but who feel they cannot afford the large 
annual premium and so carry an Industrial Policy 

_with its necessarily limited benefits, or else go 


The agent handling these policies is in a position 
to secure ALL the best business in his territory 
—the business that pays promptly and stays on the 
books. Better write for samples of these two 
policies from our Lapse-proof Line. 


The Pennsylvania Casualty Company 
M. G. NICHOLS, Third Vice President 
694 Linden Street, Scranton, Pa. 
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THE WEST AND NORTHWEST 


THOMAS P. HERBERT RESIGNS 








Forced to Leave Minnesota Field for 
the L. & L. & G. to Regain 
His Health 





Thos. P. Herbert, of Minneapolis, 
state agent of the Liverpool & London 
& Globe for Minneapolis, will resign 
his position in order to go to a milder 
climate to regain his health. For some 
months following the early autumn of 
last year, Mr. Herbert was incapacitat- 
ed, but got in the field again in the 
spring. 

At the annual meeting of the Minne- 
sota Blue Goose he was chosen most 
loyal gander. He now resigns that po- 
sition and is succeeded by W. O. Cham- 
berlin of the Commercial Union, who 
has shone with such remarkable irri- 
descence as custodian of the goslings. 
Chamberlin will make good with the 
able assistance of the Minnesota pond’s 
other efficient officers. With this line 
up even at the eleventh hour, the Min- 
neapolis pond will be a big factor in the 
contest for the loving cup at the grand 
nest meeting in Chicago. 


Changes at Des Moines 

M. L. Dudley, who retired from Dud- 
ley, Tones & Read of Des Moines and 
opened an agency, has now taken Geo. 
M. Weaver as a partner, the firm name 
being Dudley & Weaver. Mr. Weaver 
has been manager of the insurance de- 
partment of the J. C. Mehan-Butler 
Company. Dudley & Weaver represent 
the Pelican, Dubuque, Mercantile, 
American Bonding and New Amster- 
dam Casualty. 

J. C. Mehan retires from the J. C. 
Mehan-Butler Company. Bruce E. But- 
ler is now the active factor. 





Promises a Big Flock 

Most Loyal Gander F. G. Ainley, of 
the Iowa Blue Goose, has received as- 
surances that forty Iowa geese will at- 
tend the sessions of the Fire Under- 
writers Association of the Northwest at 
Chicago, Oct. 6-7. The handsome new 
badges which the Iowa delegation will 
wear have not yet been received, but 
Mr. Ainley says he believes there will 
be a larger delegation than the forty 
who have given him their words. 





Game Was Close—to the Limit 

Twenty Des Moines insurance men 
went to Colfax on a picnic Saturday. A 
baseball game between the Black Caps 
and White Caps, which the latter won 
by a score of 22 to 18, was the feature 
of the day. H. S. Taylor was captain 
of the Blacks and Elmer Gibson of the 
Whites. 





Annual Meeting Sept. 28 
The Missouri Fire Prevention Asso- 
ciation will hold its annual meeting at 
Excelsior Springs Sept. 28. At the same 
time and place there will be a meeting 
of the Missouri-Kansas Pond of the 
Blue Goose. 





Sioux Fire to Expand 

The Sioux Fire of Sioux City, Iowa, 
is preparing to enter Nebraska and 
South Dakota. Although a new com- 
pany, the premiums received total $40,- 
000, with a fire loss of only $1,500. The 
company is under the management of 
C. J. Wooldridge, formerly Iowa state 
agent of the Columbia Fire of Omaha, 
a man thoroughly familiar with west- 
ern conditions and methods of opera- 
tion. 





Fieht for Sole Agencies 
A little flurry has occurred at Des 
Moines over the Royal. The local 
agents are trying to frame up sole 
agency representation. Witmer & 
Kauffman had the Royal. It was also 
represented in the Roddy agency. Wit- 





mer & Kauffman resigned the company 


when it would not agree to retire from 
the Roddy office. It then went to one 
of the newer agencies and some of the 
influential local men induced this agency 
to give it up. 

The Royal only has the Roddy agency 
now. Whether it will appoint another 
agent has not been decided. The com- 
pany is disposed to comply with all 
reasonable demands, but does not de- 
sire to be forced into any action. 


CUT IN NEBRASKA FARM RATE 








Farmers & Merchants Now Writes for 
$2.25 for Five Years—Other News 
from Nebraska 





(Prom a Staff Correspondent) 

Omaha, Neb., Sept. 11—The Farmers 
& Merchants has promulgated new 
farm rates in Nebraska—$2.25 for five 
years, combined fire and tornado, in- 
stead of $2.50. The other companies 
are not meeting the rate, nor do they 
appear to be much disturbed about it. 
Aside from this, farm rates are, as a 
rule, being maintained in the state. This 
is a saving feature in the otherwise bad 
rate situation. 


The Omaha companies are doing a 
fine business this year. The Columbia 
expects to show an increase in premium 
income of about 20 percent. The loss 
ratio so far is about the same as last 
year. The company is getting a nice 
business out of Oklahoma and Kansas 
this year. 

The State of Omaha does not expect 
to do any more expanding for the pres- 
ent. In New York and Illinois it is ap- 
pointing no agents outside of the Met- 
ropolitan district and Chicago. It is in 
Tennessee and Louisiana through the 
Nelson general agency at Memphis, 
but Kansas is being opened and han- 
dled directly from the home office. 

The German of Omaha is going along 
in its usual fashion. It may expand 
sometime, but it will not be very soon. 
It expects to write between $225,000 
and $250,000 in Nebraska premiums this 
year. Its normal loss ratio is about 
25 to 30 percent and it is maintaining 
it so far in 1909. 

Omaha is enjoymg a great building 
boom this year. Last year beat its 
predecessors and this year already has 
passed 1908 in the amount for which 
building permits have been granted. 
Publisher Beeson of the inspection bu- 
reau says that the new construction, as 
a rule, is of a very high grade. All the 
building means much for the local 
agents. 

There is not much trouble about rates 
locally. Whenever the assured com- 
plains the agent gets the make-up, goes 
over it with him and shows him why 
the rate is what it is and how it may 
be reduced. There are two or three 
agencies of importance outside of the 
exchange and several small ones which 
do dwelling house business almost ex- 
clusively. Nonintercourse is strictly en- 
forced against outsiders and, as they 
have not the capacity to handle the 
large risks alone, they are not able to 
cause a great amount of trouble. Alto- 
gether the companies are represented 
in Omaha by a very superior set of 
agents. 





Paying Big Commissions 

Considerable complaint is being heard 
of one of the smaller Iowa fire com- 
panies on account of the high commis- 
sions. THe WESTERN UNDERWRITER was 
shown the commission schedule signed 
in the secretary’s own handwriting, with 
an agency in one of the larger Iowa 
cities. It provided for 35 percent on 


Fire Company Wanted 


I want the agency for a strong Company that will 
write farm business in Southeast Missouri. Can 
write ten to twenty thousand dollars in premiums 
first year. 








B. WILKINSON, Charleston, Mo. 
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dwellings, churches and the higher 
class of preferred risks. For brick, 
stone or concrete buildings, 30 percent 
is paid. The commission on frames and 
brick veneered buildings is 20 percent. 
On sprinklered risks, 30 percent is the 
price. The tornado commission is 40 
percent. On all other classes the com- 
mission is 20 percent. 

This special contract is slightly 
changed from its regular printed form 
as the commissions made for the 
agency in question are 5 percent higher 
on some classes. 





Garvin Becomes Special Agent 
The Columbia Fire of Omaha has 
added to its force of lowa field men 

George M. Garvin of Des Moines. 





Preeman Succeeds T. J. Brooks 


A. W. Freeman of Decorah, Iowa, who has 
been special agent of the Milwaukee Fire for 
some years, has been appointed state agent of 
the Milwaukee Mechanics for Iowa and Ne- 
braska, succeeding T. J. Brooks, resigned. 

A. J. Hughes, who has been connected with 
the home office of the Milwaukee Fire for some 
years, more recently as assistant to Special 
Agent R. H, Wieben in Wisconsin, has been 
appointed special agent of the company to suc- 
ceed Mr. Frecmen. He will have his head- 
quarters in the Crocker building, Des Moines. 





Goes with Peoples National 
Thomas J. Brooks, who resigned as special 
ent for Iowa and Nebraska for the Milwaukee 

Mechanics, has accepted the state agency of the 
Peoples National for Iowa, Nebraska and Mis- 
souri with headquarters at Omaha. He is a 
brother of Vice-President J. W. Brooks and is 
an experienced man. 





Will Seek Another Connection 
W. P. Robeson of Minneapolis, who traveled 
for the J. Quincy Haas & Co. state agency of 
St. Paul, has had to lay aside his work, inas- 
much as the Delaware, Reliance and Rochester 
German retired from the Haas state agency. He 
will seek another connection. 





Agency Change at St. Louis 
The Western of Toronto, which has been with 
the British America in the F. D. Hirschberg & 
Co, agency at St. Louis for several years, has 
transferred to Harkins, Hodges & Co., and the 
Imperial of Denver takes its place in the Hirsch- 
berg agency. 





Missouri Agency Appointments 
Niagara—H. P. Lynch and Mason Trepp Com- 
pany, St. Louis. 
Pacific — Stowell-Meeker 
City. 
Prov. Wash.—T, W. Schultz, Senath. 
Springfield—M. M. Pumphrey, Clark; Dysart 
& Brown, Hallsville; Rufus Underwood, Thomp- 
son; J. E. Ream, Green Ridge; B. L. Van 
Mater, Santa Rosa; A. F. Oberhelm, Wellington; 
Cc. LD. Bray, Campbell; Lee Graham, Leadwood; 
G. F. Kellogg, Skidmore. : 
Stuyvesant—R, K. Meeker, Kansas City. 
Amer. Nat’l—C. F. Wikoff, Chillicothe, ’ 
American, N. J.—L. Pierce, Newtonia; J. 
H. McCarty, Stanberry. 
Amer, Cent.—Huffman & Barr, Savannah. 
Atlas, Eng.—D. A. Murphy, Mexico. 
Citizens, Mo.—J. W. Webb, Desloge. 
City of N. —L. A. Brennecke, Cape 
Girardeau. é 
Com’l Union, Eng.—Plowman & Granville, 
Hannibal. 
Continental—R. P. Johnson, Osceola; Jas. 
Fugate, Novinger. : 
onnecticut—J. H. Jenkins, Advance; Miss 
Lulu M. Leggitt, Bismarck; R. C. Seal, Edger- 
ton; Kelly & Sugg, Kennett. 
Firemans Fund—L. H. Stubbs, St. Joseph. 
Franklin, Pa.—R. B. Rudy, Neosho. 
Fidelity--J. M. Sitton, Linneus; C. C. Wolff, 
Linneus. 
Fire Assn.—G._ C. aser, Brookfield. 
Germania—C. C. Donaldson, Sheldon; C. A. A. 
Sleeth, Butler; E. V. & C. M. Koch, Lagrange; 
Stout & Watson, New London. ; 
Ger. Alliance—Roberts Bros., Flat River. 
Ger. Amer. i —— & Beadles, Hume; 
O. H. Thias, Washington. E 
Georgia Home—R. P. Ryan, Centralia; W. H. 
& S. A. Godding, Macon. ; 
Glens Falls—Graham & Barker, Kansas City. 
Home—J. T. Hall, Campbell; M. P. Geatley, 
Catawissa; A. F. Vaughn, Lupus; S. S. Potter, 
Iantha; J. E. Long, ina. 2 
Imperial—C. J. Kehoe, St. Louis. 
Jefferson—Stowell-Meeker Company, Kansas 
City. ; 
Mercantile—W,.L., Bryant, Springfield; H. H. 
King, Excelsior Springs. 2 
Netional, Ct-—Ieaiah Knott, Keytesville; H. 
W. Lockett, Downing; A. Farrar, zark. 
New Hampshire—B. B. Frazier, Lexington. 
N. W. Nat’l—Arthur Conger, Harrisonville. 
Pa, Fire—S. Winn, Kirksville. 
Phenix—A. C. Stemmons, Carthage; H. L. 
Garrell, Crocker; A. L. Veasman, Dixon; A. W. 
Burchard, Waynesville; L. i. Hemenway, 
Liberal; T. W. Schultz, Senath. 
Prov. Wash—W. L. Beeler, Neosho; H. F. 
Hettel, Sarcoxie. 
Queen—J. L. Dunn, Clever; Huffman & Bear, 
Savannah; —e & Coeeeie, eae. 
Reliance—Paul Saxton, Maryville. 
Roch. Ger.—W. I. Burney, Harrisonville; H. 
B. Hunk, Rockport. 


Company, Kansas 


Minnesota Agency Appointments 
American, N, J.—F. O. Larson, Starbuck. 
Amer. Cent.—W. F. Just, Frazee. 
Camden—C. K. Goodnow, Hutchinson; M. N. 
Koll, Cass Lake. 

Cent. Natl.—P. J. Somers, O. W. Randall, 
_: Frank Gouze, Chisholm; I. A, Myers, 
ovey. 

Connecticut—W. E. Feeney, Maple Lake. 
Firemans—A. P. Riggs, Brainerd; F. E. 
Hodgson, Fergus Fallis;’ Charles Vaughan, 
Morris. 

Firemans Fund—P. O. Unumb, Alexandria; 
. A. Dezell, Owatonna. 

Ger, Amer., N, Y.—T. L. Jones, Warroad. 
Girard—E. E. Greeno, Staples; C. L. Strom, 
Minneapolis. 

State of IllL—C. A. Patterson, Lanesboro; 
M. Glemmestad 7. 

LL&L. & a. ng.—J. C. Gans, Odessa; J. 
H. Erickson, Clinton; A. F. Cronquist, Erskine. 
Mich. Coml.—A. A. Michaud, Duluth; F. W. 
Giles, Holland; T. J. Wilby, Lonsdale; A. 
Abrahamson, Raymond; E. A. Pettelkow, War- 
saw; G. H. Shields, Woodstock. 

New Brunswick—H. J. Mullin, Duluth. 
Northern, Eng.—J. E. Vanstrum, Chisago City. 
North River—Lyman Signor, V. Schallern, 
Little Falls. 

Pennsylvania—E. R, Rosser, New York Mills; 
Burdick, Kremer & King, International Falls. 
St. Louis—E. A. Anderson, Minneapolis; F. 
H. we Lake - H. M. Hirschey, Litch- 
field; A. P. Pierce, Red Wing; E. 4 Hurd, 
Wabasha. 

Scott. U. & N.—D. D. Greer, Coleraine. 
Shawnee—W. J. Power, Hibbing. 
Sovereign—T. H. Reeves. 

Sun, Eng.—B. F. Fowler, Two Harbors. 
Teutonia, La—Guy Ewing, Princeton. 

4 Westchester—First Natl. Bank Agency Wa- 
ena. 





IOWA NOTES 


Willis H. Hogan for eighteen years secretary 
and treasurer of the Dubuque County Mutual 
has retired and his son, Jesse H. Hogan, suc- 
ceeds him. 

Iowa fire writers report an unusual amount of 
small losses over Iowa this month. The redeem- 
ing feature is that companies are writing more 
business than they did last year. 

Clear Lake, Iowa, was visited with a dis- 
astrous $386,000 fire last week. The Larson 
hotel, the Landry & Hinesburg implement house 
and the Catholic church were destroyed. 


The Iowa Inspection Bureau at Cedar Rapids, 
which prepares the rate sheets for Iowa, has 
adopted the town reports of the Iowa Fire Pro- 
tective Association as good things. These re- 
— are now being printed by the Cedar Rapids 
ureau and are being sent out all over the state. 
It is expected that the town reports will be re- 
sumed this present month. 





MISSOURI NOTES 
Huffman & Bear succeed O. V. Sells at Savan- 
nah, Mo. 


J. C. R. Doggett has taken over the local 
agency of Wm. R. Gillette at Crane, Mo. 

Charles Leman has been appointed special 
agent for the New York Underwriters as assist- 
ant to Walter L. Maillott, state agent for Mis- 
souri. Mr. Leman has been in the fire insur- 
ance business in St. Louis for many years, being 
formerly with the agency of Kreistman & War- 
field and latterly with Crane & Co. 





MINNESOTA NOTES 


The fire losses in Minnesota for July 
amounted to $825,000 as compared with $115,000 
for the same month in 1908. 

The loss of James Rudy at St. Paul has been 
compromised out of court. The assured made 
claims for machinery as part of the building, 
which the companies contested. 





GENERAL WESTERN NOTES 


The Bismarck, N. D., local agency of the 
North British and British America has been 
taken by the Merchants State Bank. 


The LaMoure County Farmers Mutual of 
LaMoure, N. D., has recently been licensed to 
transact insurance in LaMoure county. 


The Queen City of Sioux Falls, S. D., is 
not writing business in North Dakota, pending 
a verification of the company’s last examination 
statement. 


W. H. King, special agent for the Royal Ex- 
eae in Minnesota and South Dakota, has 
established headquarters in the Security Bank 
building, Minneapolis. 

The Page-Benedict Land Company of Fargo, 

. D., has entered the general insurance agency 
field and has been appointed agent for the 
National Surety and the Casualty Company of 
America. 


J. D. Bowersock of Lawrence, Kan., a former 
member of Congress and an influential manu- 
facturer, who is credited with much of the re- 
sponsibility for the recent 12 percent reduction 
in rates in Kansas, has issued a letter in which 
he states that he is strongly opposed to the 
Kansas _ rate-regulation law. He holds _ that 
practically all rates charged by stock fire in- 
surance companies are excessive, but admits that 
he has for a number of years been an officer 
of mutual companies and his argument 
upon their experience, which eliminates agents’ 
commissions and many other rges. 





The Millers National of Chicago has been ad- 
mitted to New York. 

It was very — ey ‘of the insurance ban- 
queer who pinn the menu and wine list 





le his coat, so that in case of a total loss 





Royal—J. R. Gallemore & Co., Fayette. 
rer, Ct.—H. A. Young, Salem. 





W. IRVING OSBORNE, President 


JAMES A. PATTEN, Vice-President 





OTTO E. GREELY, Secretary 


CALUMET INSURANCE COMPANY 


171 LaSalle Street, CHICAGO 





JOSEPH L. EBNER, Prest. 


American Central Life Building. 


Indiana State Fire Insurance Co, 


Tudianapolis, Ind. 
ASSETS, DECEMBER 31st, 1908, $147,901.85 


We desire correspondence with Agents who have excess lines on which the 
capacity of their own offices is exhausted. Pindings by telephone or telegraph, 
Prompt and careful attention to all matters submitted. 


ALVIN T. COATE, Secy, 


ALVIN T COATE, 
Secy, 





J. HENRY SCATTERGOOD, Pres. 


M. F. GRIM, General Agent, 


INCORPORATED 1794 


The Insurance Company of the 


STATE OF PENNSYLVANIA 


PHILADELPHIA 
M. JOS. NOWLAN, 1st Vice-Pres. 


Ohio, Kentu: 
Street, Col 


MONTGOMERY & FUNKHOUSER, Gen. Agts. siscesote end Upper tichican, 100 LeSule 


E. R. DANNELS, Sec’y 


and Southern Michigan, 33 North High 
us, Ohio. 


Street, Chicago. 





Louisville Insurance 
Company 


FIRE AND TORNADO INDEMNITY 





In pusiness continuously under the same 
management since 1872. 


Application from leading agencies solicited. 


Henry P. Magill & Co. 
General Agents 
184 La Salle Street 





Chicage 





STRICTLY FIREPROOF 
wore BREVOORT 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 





Directors, the PEOPLES NATION. 
has been remarkably successful. 


newing your choicest risks. 


their friends. 


protection, and secure: 





it would be a schedule of what he contained. 


No. 159 La Salle Street 


The Quality of Strength!! 
CASH CAPITAL, ONE MILLION DOLLARS 


MOORE, CASE, 
LYMAN & HUBBARD 


Managers for Chicago 
and Cook Gounty 


TELEPHONE CERTRAL 31! 


Tut PEOPLES NATIONAL 


FIRE INSURANCE COMPANY 
305-307 Walnut Street, PHILADELPHIA 


The Quality of Strength 


is embodied in the PEOPLES NATIONAL. 


q@ ONE MILLION DOLLARS Cash Capital and a —— to policyholders exceeded 
only by a few of the largest companies means INDE T 


is the only quality that counts in fire in- 
surance. THE QUALITY OF STRENGTH 


Y that cannot be excelled. 


With conservative management, high-grade investments, and a strong Board of 
Direc A hs Selene universal confidence and respect and 


@ THE PEOPLES NATIONAL deserves to be given your preference in placing or re- 


Pro owners frequently demand a policy in the PEOPLES NATIONAL because 
# is any strong, safe Company, and because over TWO THOUSAND business — 
are interested, as stockholders, in its success, and they, in turn, have interest 


q KEEP your fire insurance premiums at home by demanding our policies for your 


LOUIS S. AMONSON, President 
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PAPERS THAT WERE READ 


DETROIT CONFERENCE MEETS 





President Fibel Delivers His Annual 
Address and Comments on Cur- 
rent Conditions 


(From es Staff Correspondent) 

Clifton Hotel, Niagara Falls, Ont., 
Sept. 15—At the opening session of the 
Detroit Conference, President L. H. 
Fibel read his annual address, which 
received thoughtful attention. 

He referred to the recent business 
depression, that seriously affected the 
business of the members, and expressed 
the belief that the country is now on 
the verge of a wave of unparalleled 
prosperity. He referred also to the in- 
crease in membership during the year, 

' stating that the conference companies 
now write 90 or 95 percent of all the 
industrial health and accident business 
in the United States. On other topics 
he spoke in part as follows: 


In my last address after one year’s experi- 
ence of what is known as our standard dollar a 
month policy, I congratulated you on its ado 
tion. After another year I can today only 
emphasize emphatically everything I said then. 

New Manual and Classification 


This, the most important of all our pending 
work, has come to a standstill for several rea- 
sons, including the failure of a sufficient num- 
ber of companies to furnish the statistics neces- 
sary and the feeling by the committee that 
there is no assurance that its work would be 
generally adopted if pleted 

Bureau 

Nothing practical has resulted from the labors 
of this committee and every day furnishes us 
cumulative evidence of the crying need for the 
exchange of information in regard to agents 
who are robbing us. 


State Legislation 


I hope to see you go on record as favoring 
cooperation with other bodies of insurance com- 
panies, with the insurance commissioners and 
with the legislatures in bringing about the en- 
actment of laws insisting on fis and prohibiting 
unfair conditions in insurance policies. 

I trust you will further record the Detroit 
Conference as opposed to any restriction of our 
freedom in making contracts and above all as 
unalterably —— to any individual ever 
having the right to approve or disapprove policy 
forms excepting for their compliance or non- 
compliance with enacted law. 


Cooperation with Other Bodies 


_I respectfully Suggest that the time has ar- 
! for the Detroit Conference to cooperate 
in matters of mutual interest with other ies 
ot kindred insurance companies, such as the 
Board of Casualty and Surety Underwriters, the 
International Association of Accident Under- 
writers and the Federation of Commercial Trav- 
elers. For the purpose of such cooperation the 
full executive committees would far too 
cumbersome and’I propose that you establish a 
standing committee of two to be always com- 
posed of the president and chairman of the 
executive committee and known as “the confer- 
ence committee,” to present the views of your 

y or your executive committee and to meet 
and cooperate with other interests. 

Protection Against Adverse Legislation 

The present tendency to the introduction of 
legislation to regulate accident and health in- 
surance has developed a burden which has fallen 
upon a few of our members and which 
grown until it is now intolerable. 

It has proposed in a sister organization 
that all companies writing casualty, surety and 
miscellaneous lines unite in appointing a bureau 
under a salaried representative who will devote 
his whole time and attention to protecting our 
interests and whose compensation and that of 

iS necessary assistants shall be divided among 
all the companies upon some —— plan to 
be determined later. If you wish to participate 
in this movement it will be wise to refer the 
matter with power to a competent committee. 

The State as an Insurer 

With a firm belief that industrial insurance is 
the coming form which will eventually sweep 
this country and bring our companies to a 
Srowth yet undreamed of we note with con- 
cern any proposition for the furnishing of such 
Msurance by the state. 

a one state at least, Wisconsin, the thought 
1 
sul 





$ ripened into action in the introduction of 
slation tending to this 
ject which might well 
new conference, committee 
Create it. 


rpose. Here is a 
referred to our 
if you decide to 


TALK BY GEORGE W. HATCH 


Some Thoughts on Supervision and Pater- 
nalistic Regulation by States 





George W. Hatch, of Insurance Age, 
spoke on “Industrial Accident Insur- 
ance in Its Relation to the State.” He 
said in part: 

r Industrial life insurance has had the benefit of 


experience and a more extensi' lica- 
tion than industrial accident insurance, and the 





amount of its benefits in dollars and cents is 
larger as a matter of course. But it seems to me 
that an insurance which cares not merely for the 
families of the dead but sustains the living 
man in case of disability, and often aids in 
nursing him back to health and usefulness, has 
a still higher mission. I see practically no limit 
to its possibilities. The surface of this fertile 
field has been but barely scratched. 

Your enterprise has within it the seeds of an 
overwhelming force from the point of view of 
the political economist. It is a remedy which 
will do much to remove the curse of famine 
and of poverty. 

What Is the Right Attitude? 

If, therefore, this business has done, is 
doing, and is destined to continue to do so 
much for society at large, which constitutes the 
state, what should be the attitude of our gov- 
erning bodies towards your companies? If the 
insurance corporation is a creature of the state, 
is it also its slave, to be harassed, annoyed and 
weighed down by burdens which are almost im- 
possible to bear, or should it be treated as an 
organization having within it the germs of great 
usefulness, and to be fostered, encouraged and 
protected? In an address delivered in this city, 
possibly in this very room, by Hon. Arthur I. 
Vorys, ex-insurance commissioner of Ohio, him- 
self an adroit and astute politician, he made 
the admission that “No institution in the United 
States is subjected to so much inspection, super- 
vision, regulation and dictation as insurance.” 
He might have put the case a little a 
and have said that no business is so saddled 
with taxes, so hedged about with burdensome 
laws, and so generally bedeviled with harsh and 
useless restrictions as insurance, 

It is true that such legislation and super- 
vision should prevail as will protect the honest, 
the liberal and the well meaning companies from 
the frauds and shams which so frequently 
spring up into a sort of corporate existence. But 
it ought not to be so difficult to discriminate 
that the innocent should be made to suffer for 
the sins of the guilty. 

I cannot agree with Commissioner Hartigan 
of Minnesota, in the parallel which he makes, 
in a recent address, between insurance and the 
public highways or the postal service. The 
former is essentially a ——- enterprise in 
which the capitalist embarks his money, hoping 
that after his contracts are fulfilled he may 
realize some little return on his investment. 
The latter are purely public institutions paid 
for out of the public treasury, and most prop- 
erly objects of paternalistic regulation. 


Commissioners Set Thinking 


While speaking of the relations between the 
companies and the heads of insurance depart- 
ments, it is only just to remember that the 
commissioners of some of the states have been 
set thinking along these lines; that they are 
inclined to cooperate with the companies in such 
measures as may be for the good of all, and 
that they are desirous of heeding the expressed 
wishes of the insurance corporations for such 
legislation, and such only, as is required to 
— the sound and well managed from the 
raudulent and the irresponsible. , 

Nor can pass unnoticed the comparison 
which Mr. Hartigan makes between fire and 
accident insurance when he cites the standard 
fire policy and its general adoption as a reason 
for proclaiming standard policies for casualty 
companies. The honorable commissioner glides 
gracefully over the fact that there is a vast 
difference between a fire contract and an accident 
contract, in that the former covers loss against 
one event and one only, while the latter em- 
braces the countless casualties from a million 
causes arising from the infinite network of cir- 
cumstances made possible and positive in our 
modern civilization. As a matter of fact, so 
diverse in character are the two kinds of in- 
surance, that both comparison and analogy are 
practically impossible. 

You are to be congratulated upon your or- 
ganization and the good which it has already 
accomplished. It has promoted harmony, estab- 
lished a feeling of common fellowship, and by 
combined effort has done much to maintain 
wholesome and honorable business practices. 
And it is to be noted that this has been achieved 
without the aid of the state’s paternalistic inter- 
vention—perhaps even in spite of it. Left to 
take its own course without more than a reason- 
able amount of interference, I perceive no 
limit to the extent of the operations of com- 
panies of this class, either in America or Canada. 


BANKERS AS COLLECTORS 


B. CG. Budlong of the Bankers Accident of 
Iowa Presents a Paper 





E. C. Budlong, second vice-president 
of the Bankers Accident of Iowa, had 
as his subject “The Banker vs. the Bar- 
ber as a Collector.” He said the mat- 
ter of collections on monthly payment 
business is a serious one and enters 
largely into the lapse ratio. Mr. Bud- 
long said in part: 

The statute in some states requiring premium 
notices is regarded by many as unfortunate, but 
that it is a good thing for the company as well 
as the insured is shown by the large number 
of remittances from scattered policyholders im- 
mediately on receipt of the reminder. 

Inst of sending out the folding receipt 
book with the policy, we mail it a Le days 
before the first payment is due, with a form 
letter calling particular attention to the good 
points of the policy, and inviting correspondence 
if there is any dissatisfaction. he subsequent 
adjustment of many misunderstandings proves 
the value of the follow-up system beyond ques- 
tion, and justifies the postage. 

The collection of premiums in small towns 
is the proposition paper is intended to 





cover, and in suggesting the use of banks for 
that purpose, I assume that no will deny that 
the logical collector in any town, large or small, 
is the man who writes the business. It is true 
it takes some of his time, but I say let him 
write less business and get after the real money 
for the company for a few days in the month, 
and a gradually increasing collection debit will 
surely reward his efforts. But if the compen- 
sation of the agent is barely enough to pay car 
fare, then of course his time could be more 
profitably spent hunting for policy fees, and 
the company must rely on the local collector. 

Which shall we use, the banker or the barber? 
In taking the name of our tonsorial friend in 
vain, I include under the same heading the 
druggist, cigar store and restaurant proprietor. 
Some of them make good collectors, but the 
majority of them take the collections to reduce 
the cost of their own insurance; and under the 
most favorable circumstances the dollar or two 
in collection fees seem trifling compared to the 
labor of making up a report and buying a 


draft. 
Collect Small Amounts 

The banker, on the other hand, is accustomed 
to making small collections. His interest and 
exchange account is made up of hundreds of 
ten and 15 cent credits; and that such small 
transactions are considered profitable by the 
country banker is evidenced by a report we 
recently received enclosing eight New York 
drafts of 85 cents each, inquiry developing the 
fact that his collection agreement calls for cost 
of draft in addition to 5 percent collection fee. 

The banker does not move away. The barber 
is continually changing, and sometimes your list 
of items due mailed to the collector at Podunk 
comes back to you about the twentieth of the 
month after being forwarded to Seattle, Los 
Angeles, or some other distant city, and your 
patience is sorely tried, particularly when he 
writes you later that he forgot to resign. 


Experience with Banks 


It is the barber who returns your report sheet, 
blank with this comment: “You didn’t treat Jones 
right, and we are all going to quit.” The banker 
will treat your business as confidential, and 
remit collections as soon as made—often at the 
close of business on the first day of the month, 
rarely later than the fifth; and by actual count 
in our office in August, out of over 200 bank 
collectors only three had failed to report on 
the tenth, thus permitting the early mailing of 
lapse notices, resulting in many reinstatements. 
You cannot expect x! banker or any collector 
to do the work of the agent in reviving the 
interest of a lagging or dissatisfied policyholder, 
but I maintain that if your member is willing 
to pay, the bank will collect in a most satis- 
factory manner. There are, however, some 
things which must be done to conform with 
banking methods if satisfactory results are de- 
sired, and which I believe are necessary from 
experience as collection teller in a large city 


What the Banks Will Do 

Every transaction in a bank is represented 
by a pieec of paper. Each check, draft, note or 
bill of exchange is complete in itself, and can 
be handled, listed, checked off and disposed of 
without reference to any other item. Send the 
banker your monthly renewals to collect in 
such a form and they will work right in with 
his other business. But if you send him merely 
a list of names, or expect him to sign receipt 
books, or issue receipts himself, you will pro 
ably fail in the attempt to collect through banks 
—as many others have in the past. 

It is our custom to mail a monthly paper 
to each member, in an envelope addressed on a 
stencil machine, and the same stencil is used 
to print a coupon receipt which is sent to the 
bank for collection. pon payment of a pre- 
mium the banker stamps the coupon paid, and 
delivers the receipt, the coupon being returned 
with report showing actual date paid. I might 
add that the cost of the stencil is less than a 
quarter of a cent, and it can be used in follow- 
ing up lapses and general circularization of 
policyholders when desired. Since the adoption 
of this system we have had almost uniform suc- 
cess in collecting through banks, and also a 
marked improvement in results from local agents 
and collectors. 


SOME HISTORICAL DATA 





Paper by J. B. Boyer, Attorney of the 
General Accident 


J. B. Boyer of Philadelphia, attorney 
for the General Accident, read a paper 
on “The History of Accident and Health 
Insurance,” saying in part: 

Accident insurance as we have it today origi- 
nated in England shortly after and as a direct 
result of the introduction of the steam railway. 
Its germ, oddly enough, was primarily not per- 
sonal but property insurance—insurance not 
against bodily injury so much as loss of 
in railway accidents. The pioneer company in 
the accident business was the Railway Pas- 
senger’s Assurance Company which opened for 
business on the 22nd of March, 1849. Its first 
policies were issued to travelers only, and cov- 
ered accidents which occurred to _— ers only 
while actually riding in the coaches—the terms 
of the policies, although not enforced, even ex- 
cluded indemnity for collisions occurring at sta- 
tions. 

Birthday of Accident Insurance 


But the real birthday of modern accident 
insurance is June 8, 1850, when the Acci- 
dental Death Insurance Company, which was or- 
ganized a short time before with a view of in- 
suring against fatal accidents only, adopted the 
plan of its actuary, Edward Riley, and ex- 
tended ite insurance to cover all violent bodily 
injuries, 

nm the year 1851, double ind for rail- 
way accidents was first given and policies 





were extended to cover accidents by sea. The 
year 1854 marks the appearance of the first 
world-wide general accident policy, and the year 
1855 the first and only attempt to combine fire 
and accident insurance. 

In 1852, Cornelius Walford suggested that the 
true field lay among business and professional 
classes. He was at first scouted as a fanatic— 
the individual hazard appearing too slight om 
which to found a successful business. However, 
it was a brilliant success and accident insurance 
was soon written virtually as it is today. 

Beginning in the United States 

Although accident insurance was written in 

Massachusetts as early as 1850 and in Pemn- 
sylvania im 1858, the Cesiness was not a success 
and all the companies soon retired from the 
field. Accident business in the United States 
may be said to have been founded in 1863 by 
James G. Batterson, a Hartford builder. He 
thoroughly investigated the system as conducted 
by the Railway Passengers Assurance Company 
and other English concerns, and thought it would 
be well adapted to the needs of this country. 
The English corporations generously assisted him 
and placed their experience at his disposal, but 
this proved very misleading under American 
conditions. On his return to Hartford, he asso- 
ciated several other Hartford gentlemen with 
himself and a charter was procured on June 17, 
1863 for the Travelers Insurance Company, but 
owing to the entire popular disbelief in the sys- 
tem, no regular business was done until April 
1, 1864. On Jan. 16, 1864, the charter of the 
Travelers’ was amended so as to permit “all 
and every insurance connected with accidental 
loss of life or personal injuries sustained by 
accidents of every description.” 
_ Notice was early prse that arrangements were 
in course of — etion to provide tickets for 
travelers, purchasable at any railway ticket office, 
for one or thirty days travel. 

In May, 1865, six of the leading companies 
that were then transacting a railway accident 
ticket business organized the Railway Pussenness 
Assurance Corporation for the purpose of con- 
solidating this business under one head. By 
1877, however, all these companies, with the ex- 
ception of the Travelers, had retired from busi- 
ness, and it then reinsured the Railway Pas- 
sengers Assurance Corporation. 

On May 1, 1876, the Knickerbocker Casualt 
comeena, whose name was changed to the Fidel- 
ity asualty Company on March $1, 





in New York, 


admitted to Pennsylvania the following year. 


Health Insurance of Long Ago 


Health insurance was practiced in Europe at 
an early date by numerous friendly societies and 
trade guilds. As early as 1816 the exigencies 
of industrial life in England resulted in the 
formation of the Generous Society of Insurance, 
a mutual organization for protection against dis- 
ability and to provide for maintenance and edu- 
cation of the children of the insured. Health 
insurance was written in Germany as early as 


While some authorities state that the Massa- 
chusetts Health Insurance Company of Boston, 
which was organized April 21, 1847, was the 
first company in America to engage in the health 
insurance business, it appears that the Wagle 
Life Health Insurance Company of Jersey 
City, N. J., chartered Feb. 2, 1847, by special 
act of the New Jersey legislature was empowered 
to insure against illness a few months earlier. 

While several Massachusetts companies were 
permitted to do both a health and accident busi- 
ness as early as 1850, it does not appear that 
they combined the health and accident features 
under one policy, and it is therefore likely that 
the Nationa Health Insurance Company of Penn- 
sylvania was the first company to issue a com- 
bined health and accident policy. This com- 
pany soon retired from business. 

Begun by Industrial Companies 

After the retirement of the Mutual Health 
Insurance Society little attention seems to have 
been id to health insurance, except possibly 
by a few fraternal and mutual accident associa- 
tions, until 1891, in which year the Northwest- 
ern Benevolent Association of Duluth, Minn. 
and the United States Benevolent Society 
Saginaw, Mich., were organized. 

he certificates went into benefit immediately 
for illness, did not exclude the first seven days 
illness or require confinement to the house and 
medical attention. After a trial of three months, 
Mr. Gardner of the United States Benevolent 
Association realized that too many claims were 
being presented for disability commencing imme- 
diately after the issuance of the certificate; and 
in order to remedy this defect, it was made 
operative after ninety days. A few monthe later 
benefit for the first week was excepted. 

In 1895, the Northwestern adopted the profit- 
sharing form of agency contract, and in 1898 
the present usual accumulative features were 
added to their contract. In 1897, a little rider 
covering eight symotic diseases was issued as @ 
special feature, with accident pelicies, and im 
1899, several accident companies began te issue 
separate illness policies covering ten or twelve 
diseases at a premium of $2 for each $5 ef 
weekly ey Under stress of competition, 
the number of diseases covered by policies 
has gradually increased until today, indemnity 
paid for every known disease. 








Believes that Uniform Law Will be Good 
Thing for Companies 


R. R. Koch, president of the Ameri- 
can Assurance of Philadelphia in his 
paper, “Blessings in Disguise,” said 
that with no experience to fall back 
upon, the monthly payment disability 
companies pioneered the way in an im- 
portant movement. He congratulated 
the venturesome spirits who blazed the 
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path, assumed the hazard and are now 
seeing the plans being perfected. Presi- 
dent Koch referred to the different 
positions assumed by prominent men 
as to federal supervision, quoting 
former Commissioner Vorys of Ohio, 
Commissioner Drake of the District of 
Columbia, and Chairman Breckenridge 
of the insurance committeee of the 
American Bar Association. 

What concerns the casualty com- 
panies more than the federal super- 
vision issue is the action of the insur- 
ance commissioners in recommending 
standard provisions and prohibitions 
law. On this subject President Koch 
said: 

Pavors Uniform Laws 

It is my opinion that if laws of uniform 
character were enacted by the various states, 
and if these laws were made to apply not 
only to the stock and mutual companies now 
spunes to the insurance departments, but to 
all organizations of every character undertaking 
to provide indemnity in case of sickness or 
accident, except fraternals operating under the 
lodge plan, that such laws would indeed be a 
lessing to the regular companies. The mem- 
bers of the Detroit conference and all regular 
health and accident companies ought to, it 
seems to me, assist the commissioners in pass- 
ing uniform laws in the different states and 
insist that all corporations be made subject to 
such laws, except, as 1 have said, only fra- 
ternal orders operating under the lodge plan. 

If this were done the regular companies 
would then be protected from the numerous 
ifregular organizations, hundreds of which are 
today in existence, paying no taxes, bein, 
under no state supervision of any kind, operate 
with a total disregard of any well-defined rules 
of action such as govern regular companies, 
and which may be, therefore, compared to 
barnacles clinging to the bottom of a ship and 
which serve to retard its progress until they 
are removed. Since this particular species of 
barnacles seems to have fastened itself upon 
the great and scientifically constructed insurance 
craft of this country, and its removal seems 
unlikely until such time as the insuring public 
has had a surfeit of disappointing experiences, 
the nearest approach to a permanent and 
beneficent remedy would be to bring all such 
under the supervision of the insurance depart- 
ments of the various states and require that 
they contribute their proportionate share of 
taxes, and, in general, be made to help b 
the brunt of the battle, the same as is required 
ef regular companies. 


Chief Objection Offered 


A chief objection to standard policy conditions 
seems to result from the fact that companies 
will be put to additional expense and incon- 
venience in preparing and printing new policies 
in conformity to the new order of things. 
Companies are now put to great expense and 
inconvenience in attempting to conform to the 
laws of the various states in which they do 
business and in order to meet the views of this 
or that insurance department. But I believe 
that eventually, by the cooperation of health 
and accident companies with the commissioners, 
the laws can be made grectens uniform in ali 
the states, and especially in the leading ones, 
in which event it seems to me the expense and 
inconvenience of preparing uniform contracts 
will be greatly reduced as compared with pres- 
ent requirements. 

Can Appeal to Courts 

As to clothing commissioners with additional 
powers, this is a matter of course which con- 
cerns us deeply; but against unfair discrimina- 
tions or unjust exactions we have always @ 
sure remedy in an appeal to the court of last 
resort, where the citizens of this country, act- 
ing in their sovereign capacity, sit in judg- 
ment. My experiemce with state departments, 
while not as extensive as that of many of the 
distinguished underwriters affiliated with this 
and kindred organizations, convinces me that 
the average commissioner, whether a recognized 
politician or otherwise, endeavors, Renesty and 
conscientiously, to enforce the laws as he in- 
terprets them or has them interpreted for him. 
And, while it is an acknowledged fact that there 
are a few commissioners who are lacking in that 
experience which would seem to be a necessary 

ualification for the proper performance of the 
duties of this exalted position, yet in these ex- 
treme cases I thimk we shall find an able, ex- 
perienced and conscientious chief deputy upon 
whose shoulders cests the real responsibility of 
administering the affairs of the department. But 
if, peradventure, we now and then run up 
against a department that is perniciously antago- 
nistic the companies operating under that juris- 
diction, by uniting together and working in 
harmony, and by finally appealing to their 
policyholders, will be able to bring sufficient 
pressure to work a reform. I realize fully the 
annoyance and expense and trouble that a com- 
missioner can make for a company, when evilly 
disposed, but I realize quite as fully the power 
of concentrated effort against unreasonable re- 
quirements and unjust attacks. 

Greater Cooperation Seen 

Fortunately for us, health and accident com- 
panies are becoming more and more closely 
united with each advancing year, and are realiz- 
ing more than ever the necessity for ae | 
cooperation along proper lines; and eventually 
believe that standard provisions a conditions 
will result in placing all companies, conducting 
a legitimate business along honest and conserva- 
tive lines, upon a perfectly equal and correct 
foundation. When that time shall come the 
policies of all companies will be uniformly con- 
sistent with regard to safety, honesty of pur- 
pose, and that high degree of fairness between 
assured and assurer that shall result in a mu- 





tuality of interest that must in the x nature 
of things be of 2 lasting character. Then no 
company or association will be permitted to 
promise more than it can perform, expenses of 
management will be reduced to a minimum, 
and each policyholder and all others in interest 
will receive a strictly square deal. Then, in 
my humble opinion, we shall realize manifold 
blessings no longer disguised. 


ILLINOIS AGENTS ENTHUSED 
(CONTINUED FROM PAGE 2) 
helpless because they are immune un- 
der the present laws. ‘hese shady con- 

cerns are defrauding the people. 

Wants Surplus Line Law Changed 

Mr. Ryon pointed out the defects of 
the surplus line law which permits an 
agent to take out a license to represent 
unlicensed companies to write insur- 
ance on big risks where the capacity 
of admitted companies is exhausted. 
There is no penalty for the violation of 
the provisions of this law except a re- 
vocation of the license. If a license is 
revoked some one else in the same of- 
fice takes out another license and there 
is no halt. Mr. Ryon declares much of 
the business placed in surplus line 
companies is not excess lines. Some 
agents do not go to the trouble of as- 
certaining whether licensed companies 
will write a line but place it in their 
surplus companies. Again assured out 
in the state object to paying the tariff 
and send an order to Chicago where it 
is placed at a cut rate in surplus com- 
panies. Furthermore, the department 
has no regulation over the surplus com- 
panies. k surplus line agent may rep- 
resent a shaky or irresponsible concern. 

All these defects should be remedied 
because they take thousands of dollars 
from regular agents and the assured is 
not afforded proper protection. 

Asks for Antirebate Law 


Mr. Ryon also urged an antirebate 
law to protect legitimate agents and to 
prevent discrimination among assured. 
He can find no valid objection to it but 
everything in its favor. It will put a 
penalty on unscrupulous agents. 

Mr. Ryon thus outlined a course of 
legislation for the benefit of regular 
companies, agents and assured. It will 
be the rallying cry of the Illinois as- 
sociation and its campaign should draw 
to its support every legitimate agent in 
the state. This will be the avenue along 
which the association will travel and 
work. 

Several members urged immediate 
preparation for legislative efforts not 
alone in the framing of these bills 
but in the more essential personal ef- 
fort with legislators. With a bulletin 
service, members can have full knowl- 
—— of what is being done at Spring- 

eld. 

In supplementing Mr. Ryon’s ad- 
dress, C. M. Cartwright of THe West- 
ERN UNDERWRITER gave some personal 
observations as to the way regular 
agents and the assured are being im- 
posed on by wildcat Lloyds and the 
abuse of the surplus line law. 

L. M. Drake of Chicago introduced a 
resolution which was passed unani- 
mously, pledging the association to an 
antirebate measure coupled with an act 
to set some qualification for agents. 
There are 30,000 fire agency licenses 
granted each year by the Illinois de- 
partment which indicates perhaps 12,000 
agents. Many of these are incompetent, 
ignorant of fire insurance conditions 
and the qualifications for agency work, 
and are only in it to pull a few dollars 
‘in commissions. The resolution re- 
quests the National association to make 
an effort to get through a uniform law 
of this character in every state. 

Mext Move of National Body 

Secretary ‘Putnam stated in the dis- 
cussion that he felt the next big move 
in the National association would be 
along this line, viz., to establish some 
recognized standard of agency qualifica- 
tion either by legislative enactment or 
by means of a certificate of some des- 
ignated body. This will tend to get a 
higher grade of men in the agency 
ranks. 

The National Association of Credit 
Men which is giving fire insurance 








much attention, has asked for a confer- 
ence with the National Agency Associa- 
tion on this very subject, having dis- 
covered that much of the friction be- 
tween assured and companies is due to 
the work of incompetent and ignorant 
agents. 


Secretary Putnam’s Address 


Secretary Putnam spoke at the after- 
noon meeting, being introduced by 
Vice-President H. F. Arnold of Gales- 
burg, who presided at that session. Mr. 
Putnam said the National association 
aimed to protect and defend agents. 
First it aimed to protect the territorial 
rights of agents and then the expira- 
tion rights. It secured the overhead 
writing pledge from companies by ap- 
pealing to the army of agents. It was 
mass play to arouse public opinion. It 
crowded the practice to the corner and 
reduced it to a minimum. 

The cut-rate, nonresident broker, who 
placed part of the line in regular com- 
panies at tariff and the rest in Lloyds 
and surplus lines at a cut, thus reduc- 
ing the average-rate, was dealt with. 
The regular companies were first in- 
different as their policies were cor- 
rect and the rest of the line did not 
concern them. It came up to the joint 
conference committee and the company 
members suggested that reputable 
companies would agree to do their ut- 
most not to take part of a line unless 
they felt sure that all of it was placed 
according to local rules and rates. 

The National association defended the 
celebrated Yonkers case and thus es- 
tablished the agent’s rights in his ex- 
pirations which made them a salable 
asset. 


Multiple Agency Issue 


While the National association has 
endeavored to encourage sole agencies, 
it has not been able to formulate a 
definite program as local conditions 
differ and “underwriters agencies” and 
annex companies further complicate the 
situation. 

The national body has been success- 
ful in its campaign against rate wars. 
It takes the ground that it is an unjust 
method for companies to use in dis- 
ciplining agents or attempting to hold 
business. 

Traction Lines and Trust Property 


The immediate issue is the writing of 
traction lines, municipal public utility 
properties and “trust” business where 
the financial control is usually in a big 
city, and the brokers, with powerful in- 
fluence over companies are getting con- 
trol of them. While the National as- 
sociation seemingly has blocked the 
plan to open a central bureau to take 
care of these lines, yet Mr. Putnam as- 
serted some comnanies are writine such 
lines over the heads of their agents 
through large city brokers. He said 
the National association is in a position 
to make an issue out of this and does 
not fear to do so. 

Uniform Blanks 

Another feature started is uniform 
blanks, such as accounts current, en- 
dorsements and daily reports. The as- 
sociation has adonted forms and the 
question is up to the companies. Some 
companies are already using the blanks. 
The company committee in charge is 
Correa of the Home, Evans of the Con- 
tinental and Case of the London, The 
committee has not been able to do any- 
thing during the summer, but expects 
to take the subject up and see if suf- 
ficient companies will agree to use them 
to warrant giving the plan its approval. 
C. F. Hildreth of Freeport, IIl., is chair- 
man of the agents’ committee. Mr. 
— believes the plan will soon pre- 
vail. 

It was voted to invite the National 
association to hold its next meeting in 
Chicago. 

Secretary Moisant reported 102 mem- 
bers in good standing and thirty-six 
who had not yet paid their dues. 

The attendance today represented the 
thinking men of the state, who are go- 
ing to make the Illinois association a 
bigger factor. They were here for duty 





and the meeting was full of interest 
every minute. 


Alton Gets Next Meeting 

Messrs. Giberson and Steck from 
Alton began booming that city for the 
next meeting place from the time they 
arrived here and kept up the war cry 
until it was voted to atcept the invita- 
tion, the time to be left to the officers. 
The new Illini hotel just opened affords 
splendid opportunity for conventions. 
A banquet will probably be arranged 
for at the Alton meeting. The Alton 
delegation made a good impression and 
participated actively in the discussions, 

Considering the brief notice, the local 
agents of Champaign did very well in 
attendance. There were eight present 
in the afternoon. The veteran agent, 
H. - Sperry, was on hand from the 
start. 


May Have More Frequent Meetings 
_ There was some sentiment expressed 
in favor of quarterly meetings, each to 
be held at different parts of the state so 
that locals in these various sections can 
attend. If this course is decided on 
two of the meetings will assume the 
form of district conferences. 

A. R. Chamberlain of Chicago, IIli- 
nois agency supervisor of the Equitable 
Life of New York, was in attendance 
at the convention. Two ladies graced 
the meeting. Miss Edith Goodspeed of 
Joliet, the well known agent, gave two 
informal talks that were appreciated. 
Miss Olive Spitler, daughter of the as- 
sociation’s president, was present dur- 
ing the afternoon. 


Those Who Were Present 


Agents present were: 

Alton—J. A. Giberson, J. B. Steck. 

Aurora—N. W. Tomblin. 

Champaign—Geo. W. Harwood, G. A. Turell, 

M. Campbell, H. T. Sperry, J. N. Beers, 
E, H, Frison, Dan Ryan, E. S. Clark. 

Chicago—R, W. Hosmer, L. M. Drake, J. S. 
Hubbard. 

Danville—E. G. Snapp. 

Elgin—E. F. Prideaux. 

wardsville—C. A. Bartlett. 

Greenville—E. W. Miller, 

Galesburg—H. F. Arnold. 

Herscher—John E. Wright. 

Joliet—Edith I. Goodspeed. 

Kankakee—S. E. Moisant. 

Mattoon—A. aoe, Miss Olive Spitler. 

Monmouth—J. F. Davis. 

Peoria—W. A. Wittick. 

Pontiac—Chas. J. Le Messurier. 

Streator—O. B. Ryon. 

Field Men—Woltersdorf, Atlas; Miller, Se 
curity of Connecticut; La Teer, Security of 
Iowa; Owens, National of Hartford; Lehnberg, 
O. C. Kemp General Agency. 





MOVEMENT IS OPPORTUNE 
(CONTINUED FROM PAGE 5) 
ordinances governing building, wiring, 
storage of inflammables and the like 
are weak in very many places and 
likely will remain so for some time to 
come. Ambitious villages want build- 
ings and are not inclined to put obsta- 
cles in the way of those who would 
erect them by making the requirements 
too severe. Even with some poor con- 
struction, however, the fire hazard can 
be materially diminished if premises 
are kept clean and too bad conditions 
are abated. With constant educational 
work along these lines, the public will 
be brought to regard vood ordinances 
with favor and they can be enacted or, 
better yet, sentiment mav be developed 
to the extent that a state building code 

can be put through. 

Nebraska has one shining example of 
the benefits of good municipal regula- 
tions and inspection right here at home. 
Waldemar Michaelsen, electrical inspec- 
tor of Omaha, has a reputation as wide 
as the country for the efficiency of his 
work. Fires from electrical origin are 
said to be practically unknown in 
Omaha. How much property this 1s 
saving the city every year can not be 
estimated, but it is a large amount. 


Guy Anderson of Omaha, manager of the 
Nebraska cotton glove factory which was = 
— by fire on Saturday night to the on 
of $10,000, has confessed that he robbed the 
safe and set fire to the building. 


The Atlas Fire of Des Moines has asked for 
edploden ‘- Mississi i and Louisiana and will 
make a bid on the baled cotton business in those 
states. 
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NEWS OF FIRE PROTECTION 


OUTLINE FOR 





INSPECTIONS 





Electrical Inspector of the Michigan 
Bureau Gives Schedule of Com- 
mon Defects 





At the annual convention of the 
Michigan Agents Association at Lans- 
ing, J. H. Cunningham, electrical in- 
spector for the Michigan Inspection 
Bureau, gave an instructive talk on 
electrical inspections. Copies of a 
handy schedule of common defects in 
installation and equipment were handed 
to the delegates, and as it will be found 
useful by all agents it is here reprinted. 
It is as follows: 


Service ENTRANCE: 

Drip loops outside. 

Tubes to be slanted down toward outside of 
building; or 

Conduit with service head. 

Inside Arrangement—Order to be main fuse 
block, main switch, meter, branch fuse 
blocks, 

Fuses anp Fuse Biocks: 

To be cartridge or plug type, or link on slate 
base in cabinet. 

_ Improper fusing—conductors overfused. 
SwiTCHEs: 

Knife—Mechanical . condition. 

Snap—To be lined—mechanical condition. 
Conpuctors: 

Rubber covered wire—to be used in _ con- 
cealed work, in moulding, in conduit (double 
braid), in damp places. 

ayn Ee roof wire. 
open work in dry places. 

Fiexisre Corp: 

Ordinary—not to be used except for pendants; 
—condition. 

Portable—condition. 

Jornts: 
To be soldered and taped. 
MecuanicaL ConDITIONS: 
Wire to be on insulated supports—knobs— 
cleats—moulding—conduit. 
For concealed work, wires to be 5 inches 
apart and 1 inch from surface wired over. 
For open work, wires to be 2% inches apart 
and % inch from surface wired over. 
Maximum distance between supports, 4% feet. 
Fixtures: 

To have insulating joints. 

To be kept away from metal ceilings. 
Motors: 

Size of conductors, 

Installation of rheostat—on slate slab. 

Cleanliness—away from inflammable material. 


Only for 





Common and Special Hazards 
Those features most generally spoken 
of as common hazards are as follows: 
Power, which covers the steam or 
other generating plant. 
Fuel, which includes the use of hard 





and soft coal, the latter with its tend- 
ency to spontaneous combustion when 
piled above a certain height. 

Heating, of which there are many 
forms, all of which should be properly 
safeguarded. , 

Lighting, whether by kerosene (coal 
oil) lamps, gas or electricity. 

Oils, their use and storage. 

Drugs, acids and chemicals of the 
ordinary type. 

Paints and varnishes, their use and 
storage. 

Benzine, naphtha, gasolene and tur- 
pentine, their use and handling. 

Soldering. 

Forges. 

Fuel oil, its use and storage. 

Oily waste and its disposition. 

Waste paper and other refuse. 

Matches. 

Special hazards are those peculiar to 
some manufacturing or other enter- 
prise, such as refuse of the sort liable 
to spontaneous combustion; unusual in- 
flammability of material, processes re- 
quiring the use of oils or fire, or even 
of heat, etc. They are as various as the 
different classes of industries. 


REDUCE LIGHTNING’ LOSSES 








Efficiency of Lightning Rods is Shown 
—Mutual Company to Write Only 
Protected Risks 





The Protected Mutual Fire of Des 
Moines is a fire company that has been 
organized to write farm that is pro- 
tected by lightning rods. The com- 
pany will accept insurance only where 
both buildings and fences are protected 
by properly grounded lightning rods. 
It was organized by Dodd & Struthers, 
manufacturers of lightning rods. 

The organization of this company 
calls attention to the value of light- 
ning rods in protecting buildings from 
that hazard. Figures of mutual insur- 
ance companies in many states show 
that losses from lightning on protected 
property are insignificant. At the an- 
nual convention of the mutual farm 
companies of Ohio it was reported that 
not a single company had suffered a 
loss on protected risks during the year. 
The Protected Mutual in one of its cir- 
culars gives the experience of Iowa 
farm mutuals for 1905 and 1908. The 
losses of fifty-three Iowa companies in 





REDUCE YOUR INSURANCE COST 


BY USING 


IMPERIAL 





Non-explosive Tanks, Cans and Safety Devices for all 
Explosive Liquids. 


Imperial Cans are the only Cans Inspected and Labeled by the 
National Board of Underwriters. 





MANUFACTURED BY 





UNIVERSAL SAFETY TANK & CAN COMPANY 


72-78 North May Street, 


CHICAGO 





LOOK WHO'S HERE!!! 
THE FIRE PROTECTION CO. 


Indianapolis T. M. Goodloe, Pres. 


M. DeF. Sample, Sec’y-Treas. 


Detroit 


ALL KINDS OF FIRE PREVENTION AND PROTECTION DEVICES 
Goods sold f. o. b. cars or installed subject to approval. 





LIGHTNING RODS 


The demand for good rods is growing every day. Every farming com- 


munity is aroused over th 


ce immense lightning loss, and 


good conductors are 


LOGANSPORT, IND. 
Manufacturers Fire Apparatus 


customer and save money for your companies. 





AGENTS, ATTENTION! | 


Help reduce the fire waste. HOW? 


other fire retarding devices. Have the assured write us. 


C. G. Folsom Manufacturing Co. 
South Bend, Ind. 


OBENCHAIN & BOYER 


Insurance Agents, write us and learn how you can protect your 


By showing the assured how he can improve his risk, thereby getting 
reduction in rate. Our line is fire doors, fire shutters, fire escapes and 








S A FE ’TY 


Is one of the most important features in the storing and 
handling of volatile liquids. 


The Bowser System for handling hazardous fluids is safe 
in every particular. No matter how explosive the liquid 
may be, there can be no explosion when it is stored in a 
Bowser Tank and, even though fire may rage about it, it 
cannot possibly get to the liquid and cause an explosion. 


Bowser Outfits are constructed so as to insure the measure 
of safety prescribed by the National Board of Fire Under- 
writers. 

Write for our Safety Bulletin No. 32. It explains the 


Bowser System thoroughly and will give you lots of 
valuable pointers on the subject. 


S. F. BOWSER @ CO., Inc., 


FORT WAYNE, IND. 


209 Fisher Bildg., 612 Howard St., 50 Church St., 255 Atlantic Ave. 
Chicago San Francisco New York Boston 


1341 Arch Street, Philadelphia 66-68 Frazer Ave., Toronto 











FIRE PROOF 
FOOL PROOF 


RECORD IN SERVICE 


VER sixty thousand 
machines in use for the 
average period of three and 
three-quarter years. First 
machine went into com- 
mission in March, 1901. 
Total number of accidents 
attributable to these ma- 
chines, direct or indirect, is 
sixteen. Total loss $4,928.50. 
Average fr annum per 
machine, 2 cents. 
Estimated value of prop- 
erty at hazard three hun- 
dred and sixty million dol- 
lars. Loss per hundred ad 
annum, therefore, zs /ess 
than thirty-seven hundreths 
of a mill. 


Insurance Men Please Note: 


If you want the best, cheapest and safest lighting and cooking facilities in the 
world, communicate with 










MODEL C 


PROVEN SAFEGUARDS 


Insurance men can make good money selling our goods. Get our literature and prices, 


E. A. FOY & CO., 


4ll E. Eighth St., Cincinnati 





THE INCANDESCENT LICHT & STOVE COMPANY 


Paid up Capital $1,500,000. 426 East Pearl Street, CINCINNATI, O. 
Manufacturers of “F. P.”” GASOLINE GAS MACHINES 
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1905 were $1 on protected and $34,386 
on unprotected risks. The losses of 
sixty-eight companies in 1908 were $126 
on protected and $46,079 on unpro- 
tected property. It has been often de- 
nied that lightning rods are any pro- 
tection to a building, and some people 
even assert that they attract lightning. 
The experience of insurance companies 
effectually answers such assertions. 

It is only of late years that farmers 
have been induced to “ground” their 
wire fences, but experience has shown 
such grounding to be advisable. A sin- 
gle discharge of lightning killed 
twenty-eight head of cattle that were 
lined up along a wire fence on a farm 
near Plainfield, Ill. Seven were killed 
in a similar manner near Troy, Ohio. 

Ground wires on fences should be 
installed in every section of fence, at 
distances not greater than ten rods. A 
simple arrangement is to take an end- 
gate rod from a wagon and drive its 
whole length into the ground at the 
base of the post. Then cut a piece of 
smooth fence wire long enough to ex- 
tend from the bottom of the hole to at 
least two inches above the top of the 
post. Staple to post so that each wire 
comes in contact with the ground wire. 
The two inches of wire that extends 
above the post should be cut so as to 
be sharp at the point. 

Local agents who write farm busi- 
ness can reduce the losses of their com- 
panies by instructing farmers in this 
simple method of protection. 


ow oe 


FINE SYSTEM OF PROTECTION 





Pennsylvania Railroad Has Perfected 
Its Plans for Cutting Down Its 
Loss from Fire 





To determine the efficiency of its 
own system of fire protection, the Penn- 
sylvania Railroad has undertaken a 
thorough test of its fire-fighting facili- 
ties in Altoona, Pa., where there has 
just been finished a new and unique 
high-pressure water system, for fire- 
protection purposes only, and without 
connections with any other distribution 
pipes. 

That it is of great importance that 
this system should have been developed 
may be realized in the fact that a con- 
flagration in Altoona would seriously 
interfere with the operation of the en- 
tire Pennsylvania system, because Al- 
toona is the mechanical center of it. 
Besides, the insurable value of the ma- 
chine and car shops at Altoona, with 
the equipment in adjacent yards, is 
more than $6,000,000.00, not to speak of 
the large Juniata shops, where the 
company builds many of its locomo- 
tives. 

Gridironing the expensive machine 
and car shops at Altoona are more 
than 7 miles of large water mains, with 
72 two and three-way hydrants, sup 
plying 184 streams of water. These af 
ford a protection which, from ex 
haustive tests, has been shown to make 
eg remote the possibility of a serious 
ire, 

In addition to two fire engine com- 
panies, chemical extinguishers are dis- 
tributed through the shops, while sand 
and water pails, hose racks, chemical 
engines, water casks and ladders add to 
the equipment with which these railroad 
fire fighters are armed. Some 31,000 
feet of cotton rubber-lined hose are 
available for utilizing the water from 
the hydrants, which, owing to the 
unique arrangement of the mains and 
valves, cannot be shut off from their 
water supply by breaks in the pipe lines. 

To guard against breakages in the 
mains, clogs from mud, and similar 
troubles experienced so frequently by 
municipal fire departments, the com- 
pany has, in its system of fire protec- 
tion, adopted the method of laying 
parallel mains under its shops and 
equipment yards, so that by the use of 
gate valves, any part of a broken main 
can be cut off to itself, and in no way 





interfere with the flow of water to the 
different hydrants. 

On account of the congested areas in 
the machine shop, the railroad has 
found it necessary to erect four story 
buildings. These structures are more 
than 100 feet high, and an important 
part of the test was to determine if 
the recently installed high-pressure 
system would throw a stream of water 
on top of these buildings. 

By the use of what is known as a 
“deluge set,’ which is nothing more 
than two lines of hose siamesed at one 
nozzle, a two-inch stream of water of 
400 gallons a minute was thrown on the 
top of the machine shops. 

A further unique feature of the Al- 
toona fire system is that by means of a 
reservoir in the Pottsgrove Hills, back 
of Altoona, there have been dammed 
some 180,000,000 gallons of water, 
which, even in event of a _ severe 
drought, will be available for fire-fight- 
ing purposes. The high elevation of the 
reservoir gives to the system a static 
pressure which cannot be interrupted by 
a breakdown of a pumping station or 
fire engine. 

In the same way as at Altoona has 
the Pennsylvania Railroad established 
its fire protection at every large and 
small terminal and station. At the more 
important points, such as New York, 
Jersey City, Pittsburg and Baltimore, 
systems proportionately as elaborate 
have been installed to nrotect the prop- 
erty of the company. Networks of 
fire mains with plugs at convenient 
places make it very unlikely that the 
company will suffer serious loss from 
fire. 

At the test at Altoona, a number of 
suppositious fires were started in dif- 
ferent parts of the railroad shops, and 
firemen, with their helpers, responded 
to fight imaginary flames. Some 32 reg- 
ular firemen, and a score or more of 
the auxiliary force, directed the streams 
of water, while inspectors checked up 
the results. 

To make the test thorough, seventeen 





streams were brought into service. At 
intervals of two minutes streams were 
turned on, and, after all of them were 
throwing water on the buildings, read- 
ings were taken of the pressures. The 
test continued for one hour and a 
half, during which time some 185,000 
gallons of water were used. 

Not only have these exhaustive pre- 


cautions been taken in Altoona, but in. 


the realization that fires are liable at 
any time to occur at places which can- 
not be reached by ordinary extinguish- 
ing apparatus, the Pennsylvania has 
equipped 423 locomotives with fire- 
fighting apparatus. These locomotives 
are used continually in yard service at 
various points on the company’s lines 
and are available at all hours of the 
day and night. On a given signal, their 
crews, all of which have been trained 
in fire-fighting, hurry their engines to 
the scene of the fire, and all tracks are 
cleared that no time be lost en route. 
So successful has this method of pro- 
tecting property at out of the way 
places proved, that an additional num- 
ber of yard engines are being similarly 
equipped. 

Exactly 1,397 fires occurred in 1908 
on Pennsylvania Railroad property val- 
ued at more than $260,000,000. It was 
damaged only to the extent of $346,149. 
Of these fires, 274 were extinguished by 
the railroad’s employes with the com- 
pany’s own apparatus with slight loss. 
The reduction of its fire loss to such a 
minimum means that the railroad has 
had to make it practically impossible 
for a conflagration to start in its yards 
and terminals. It has been working to 
this end for thirty odd years, and today 
its system of fire protection represents 
the most extensive and comprehensive 
undertaking of its kind as yet made by 
any private corporation. 





Weekly Inspection Reports 
If a concern has a private fire de- 
partment, it should be kept in good or- 
der and be frequently inspected. Once 
a week a report should be made on the 





Approved Acetylene Devices. 


The following is a list of approvedacetylene gas generating devices: 


CLASS A. 
STATIONARY APPARATUS FOR ISOLATED INSTALLATIONS. 






















Name of Machine— ro Mfd. by Mfd. at— 
Abner Giant .........++++- Krein MEG. Cosescccccccccccsccsccns -- Wapakoneta, O. 
Ce eer SGM FREE, COs cccccsccccsccncs .. Wapakoneta, O. 
OB SSS Cl Eee .- Maryville, Mo. 
EN Oe. Se SS CE errr .++-Chattanooga, Tenn. 
DT. ciniccescoceetgee PE EEE esdaiesthccsavececesssensed Crawfordsville, Ind. 
NE Tata chicacn in on Gchen ati aie Brauer Acet. Lighting Co..............++++00. Marshalltown, Ia. 
Ere Peat. RiGee ONG MaRNG Co... .ccccccccsccces - Freeport, O. 
Bammell ...cccccccccscvece PE EE ED seccenccesecscsdesdcscuecste Sycamore, Ill. 
BEE chenccccceccreseensen Niagara Falls Acet. G. Mach. Co............+- iagara Falls, N. Y. 
C. KB. Sober....ccscccccess Se et enk eben ne tres teetes<asseenéin Lewisburg, Pa 
CINE cvrcccosccconsions eee Cleveland, O. 
Se ERE Mes ca sccvsenes MIR Sarw'<ou'sew puiretcoxbecrencatoen ew York, N. Y 
eS rere Bee EE i Waniintesascetnksiewknsseapedaal New York, Y 
>See eee Ce ee, SINE Db cicccsescccesuedad Alexandria, Minn. 
ee i, i DN sccbinsecetesbensciveessae een Philadelphia, Pa. 
Dav, Model B.......0-c0ss als aaniwintidheaacaneeecaudel Elkhart, Ind. 
Davis, Model C........ OU ee ent Elkhart, Ind. 
OS aS ED A ME GR osc cicvedcntivasenecsul Louisville, Ky. 
Daytonia .  / Serre r= Dayton, 0. 
Eagle . . Eagle Generator Co., St. Louis, Mo... ..«.Chicago, Ill. 
Gate City ee «» Keokuk, Ia. 
reer ..-Commercial Acet. Co....... -»New York, N. Y. 

CE DOES vcarcccsesese Ss eo ree , -.-Grand Rapids, Mich. 
DD ata tovrenreaccwoneene cit nine chen wkwanwnnswoen veined Emmitsburg, Md. 
Hercules .....ccccrcccccees Si MN Cis s kde vcccectecteweasaaael Chattanooga, Tenn. 
ED eho vbennvadsciawneun Davis Acet. Co., for Home Carbide Co., Chi- 

RS ere ern rey Elkhart, Ind. 
DMR: ciewnsecdegnens onde Springfield Acet. Generator Co.............+4. Springfield, O 
Hunter’s Carbide Feed...... oo Ee OS Se re a Elkhart, Ind. 
Ideal Epworth, Type D..... EE CE, OR sce cs cecascacncnsnees Waterloo, Ia. 
Ideal Epworth, Type D..... OE re ee eee Johnstown, Pa. 
EID caccccccsccescocees Monmouth Acet. Elect. Mfg. Co..........++++- Monmouth, III. 
Cea Pere Se ah ok VGA ebibaee cases eneceennsancee Norwich, N. Y. 
SPS err inl anes o4ax ene a4 indie seeewedl Chicago, Ill 
Model ....... tee eseeseseee i i i Cs i cccncccstnenseoue Buffalo, N. Y 
Monarch Carbide Feed..... Monarch Acet. Gas 0 peeebibe cet ekeedinnnneil maha, Neb. 
Monarch Carbide Feed..... ES, 0n0 wose sncicqneieseecdede Buffalo, N. Y. 
Night Commander ......... U RS eee aa Voorheesville, N. Y. 
ME Sisesecesedeivciagen Matteson Acet. Gas Generator Co., successors 

= 9 Boonville Acet. Generator Co., Boone- 

ville, N. Y. 
Phelps Carbide Feed....... New Eng. Mfg. Co., Chicago, ill... 


Phelps Measured Feed 
— ~ = Seer 
i ME Bin cncccanaves 





ings. . 
CLASS B. 
STATIONARY APPARATUS FOR CENTRAL STATION SERVICE. 
TO. nv. 00.aceeeede .-.Acet. Apparatus us ORBEA BL ay Chicago, Tl. 
CLASS D. 
PORTABLE TABLE LAMPS. 
Beck-Iden ........ oncatpnee, Bie TI nica <cncenconss ses vihiaanee New York, N. Y. 











equipment. Here is a blank used by 


one concern for its weekly re : 
FIRE PAILS: . aie 


Number out of ghaee? .ccces Number of barrels 
— 609000 
oTz—There should be two fire pails hun 


beside every barrel inside the mill, and one pai 
hung in every barrel outside the mill. Every 
barrel less than two-thirds full will be consid. 


ered as aay 

HYDRANTS AND HYDRANT HOUSES: 
Hydrants open easily?........ Free from snow 

and ice and easily accessible?........ 
Note—Each hydrant should be given a thor- 

ough test by flushing at least twice a year, 

spring and fall. One turn to open should be 

sufficient at other ins: ions. 

HOSE, PLAY PIPES AND SPANNERS: 


Condition?..... éeeesee any missing, what and 
©” ERG EERE ERE Srey eee PEPE aap pana 
CLEANLINESS: 

Oily waste well cared for?.......... Belt en- 
closures clean?........... Shafting and bearings 
well cared for?........... Clean under benches? 


Note any suggestions you have to make as to 
possible improvements in cleanliness?.......... 
STEAM PUMP: ’ 

Notze—Pumps should be given a thorough test 
with rated number of hose streams at least twice 
a year, spring and fall. They should be started 
once a week, and water discharged through 
relief valve or otherwise to make certain pump 
is in order. i . 

Valves in steam connection from boilers to 


pump wide open?.........+...+ inimum steam 

ressure for pump during week?............+.+. 
Started? prene ee oe ee hose 
streams? Condition?.............- Supply of oil 
on hand?..... eccce 


FIRE PROTECTION NOTES 


Bottineau, S. D., has voted to install a water- 
works system. 

Monticello, Iowa, will add a reinforced con- 
crete addition to its waterworks reservoir. 

Little Rock, Iowa, has voted to install a new 
waterworks system and has purchased a site for 
the plant. 

The Milwaukee board of public works opens 
bids on Sept. 18 for furnishing one  85-foot 
aerial hook and ladder truck for the Milwaukee 
fire department. 

The city council at Early, Iowa, has let the 
contract for a 40,000-gallon steel tank and a 
60-foot tower to the Des Moines Bridge & Iron 
Works, work to be completed this fall. 

Besides asking for more buildings at the Ohio 
State Fair grounds, the state board of agri- 
culture will ask the legislature, next winter, to 
provide better fire protection. Improvements to 
be asked for will total $200,000. 

The city council at Greenfield, Iowa, has let 
the contract for the tower, tank and motor 
pump for its new waterworks to the Turner- 
Roland Company of Des Moines and the con- 
tract for the pipe lines, hydrants and connections 
to the I. E. Brooks & Sons Company of Jack- 
son, Mich. 

The Columbus, Ohio, city council gave second 
reading, Monday night, to an ordinance for the 
regulation of moving picture shows, machines 
and films, and referred it to the judiciary com- 
mittee. The measure, as drawn, was approved 
by the Ohio Inspection bureau and State Fire 
Marshal John W. Zuber. 





Said one field man to another, “Jim, you look 
so concerned and anxious that if it wasnt 
assuming too much, should say you had some- 
thing on your mind.” 


NOW MEETING AT NIAGARA 


(CONTINUED FROM PAGE 1) 


not. On motion a poll of the delegates 
was taken on the question whether the 
companies wanted a_ manual and 
whether they would adopt it if com- 
piled. It was understood that a vote in 
the affirmative included a pledge by the 
company voting to furnish its exper! 
ence to the committee. The vote was 
unanimous for the manual except for 
two delegates not voting. 
Committee on Reporting Bureau 

The report of Chairman Koch of the 
committee on reporting agents and bu- 
reau stated that the companies seemed 
to be divided as to the advisability of 
such a bureau. However, an offer ot 
the Hooper-Holmes bureau of New 
York to act as a clearing house for 
names, the information to be obtained 
when wanted from the company report- 
ing the name, was submitted, and after 
considerable discussion was adopted. 

The report of the committee on taxa 
tion was discouraging as to the pros- 
pect of relief from present excessive 
burdens. The committee was inclined 
to concur with a similar committee of 
the International Accident Association 
that a campaign of public education 15 
necessary in order to accomplish re- 
sults. 

The convention adjourned at 12:30 
o’clock until tomorrow morning. This 
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afternoon the delegates took a trolly” 
ride to Queenstown, and thence a boat : 


ride on the lake, arranged by the enter- 
tainment committee. A euchre party 
was the feature of this evening. A ban- 
quet will be given tomorrow evening, 
at which Commissioner James V. Barry 
of Michigan will be toastmaster. 

Among the visitors present are Presi- 
dents Edson S. Lott of the United 
States Casualty and Edwin W. De Leon 
of the Casualty Company of America. 

The entire ticket of last year may be 
renominated in recognition of past serv- 
ices. 


WESTERN UNION CONVENES 


(CONTINUED FROM PAGE 1) 
isting conditions were not disturbed and 
that any company could have a hearing 
on any question at anv time. He urged 
that the companies reclassify the towns 
accordir~ to fire nrotection as many 
with superior facilities were paying the 
same rates on dwellings as those with 
little or no protection. He insisted that 
the people of Kansas were willing to 
pay the cost of insurance, with a rea- 
sonable profit, but were opposed to the 
inequities that now existed. 

A number of questions were asked 
Mr. Barnes by *4~e Bates, George W. 
Law, P. D. McGregor, J. Montgomery 
Hare, Conrad Witkowsky, A. J. Hard- 
ing and others to draw out his posi- 
tion more fully. At the conclusion he 
was cordially thanked, and it was 
agreed that he had made an able de- 
fense of his position and won many 
friends. 





Attendance is Large 

This is the thirtieth anniversary of 
the Western Union and the attendance 
is the largest since the Silver Jubilee. 
President 7. H. Lenehan, of Chicago, 
took an optimistic tone in his annual 
address, but urged that the companies 
should not waive the protection of the 
sixty day clause in loss settlements, as 
it tended to encourage incendiarism. 

J. M. Neuburger, of Chicago, who 
recently retired as western manager of 
the Atlas, and Charles E. Chase, presi- 
dent of the Hartford, were elected hon- 
orary members. 

It was decided to make the rule on 
calcium carbide conform with the new 
requirements of the National Board. 

W. N. Johnson, of Erie, Pa., for the 
committee on publicity and education, 
reported on the work done and prom- 


ised the announcement of a manager 
soon. 


To Resist Indiana Demands 

The demand of Indiana for a repay- 
ment of taxes appropriated by former 
State officials was discussed, and it was 
agreed that it should be resisted, but 
was a matter for individual action. 

H. C. Eddy, of Chicago, for the com- 
mittee on fire protection engineering, 
announced that the important electrical 
hazard was being reduced by the grow- 
mg adoption of stricter requirements 
and reported on the great work being 


-_—. 





done by the Underwriters Laboratories 
in Chicago. 

After the Barnes meeting in the af- 
ternoon the session was devoted to in- 
formal discussion of conditions in the 
states where the business has been de- 
moralized. The advisability of testing 
the Kansas law was referred to a com- 
mittee, and explanations were made of 
the complaints against the Parker act- 
uarial bureau. 


POINTERS & 


FOR LOCAL AGENTS. 











Question—I wrote a fire policy for 
a partnership concern covering one 
building. A little later I persuaded 
them to take a policy on the shop, 
machinery and tools while contained 
in the same building. They paid for 
the policy on building, but on the 
machinery I agreed to give thirty days 
in which to pay one-half and sixty days 
to pay the balance. They having just 
started in business I did not call to 
collect until after sixty days, at which 
time one of the partners (being the 
manager) said that he believed that 
they would not carry any insurance on 
their machinery, and would talk it over 
with the other partners. I called sev- 
eral times to see about it and he always 
said that he thought they could get 
along without insurance on machinery, 
but he never offered me the policy for 
cancellation. I thought it best to let 
them alone for the time being until 
they were in better financial condition 
and then they would pay it. 

I waited until the policy had been 
in force for six months and called and 
the manager said that he supposed the 
policy was canceled. Later in the fore- 
noon I saw him on the street and asked 
him if he wished it canceled and he 
said, “Yes,” so I said I would be down 
to the shop in the afternoon and get 
the policy. I called as I agreed and 
had to ask him for the policy again. 
He gave it to me and now he claims 
that he did not know that the policy 
was in their possession. I canceled 
the policy at short rates for the six 
months and they refuse to pay any- 
thing. Since that time they have in- 
corporated a stock company. Do you 
think I could get anything by suing 
them; of course I would have to sue 
the old concern. 

Answer—In our opinion if the as- 
sured is good for anything and you 
could satisfy the judgment, the as- 
sured is liable for the short rate earned 
premium. No cancellation was effected 
by the assured and the fact that he did 
not know the policy was in his pos- 
session would not constitute a defense. 
If there had been a fire you can rest 
assured that the concern would have 
found the policy in its possession with- 
out much trouble and would have made 
a claim on the company. 


Question—A building is on fire and 


_a tenant who is in the adjoining build- 





The Highest Class of Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
tepresentation in the United States of the following high class English 
Companies for SURPLUS BUSINESS: 
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en Insurance Co.ofLondon Essex é Suffolk Equitable of England 


eather Trades and General of Liverpool 


Legal Ins. Co. of London 


BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 
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Keep this“ 4q— You may Need our Fasilities. 
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y value risks .after the capacity of the local agents is exhausted.— 
ess protected. — Strong Companies. — Standard form policies | 
out a Warranty Company.—Losses adjusted and paid through | 
Applications may be addressed to 


HERBERT DARLINGTON 


171 La Salle Street, CHICAGO 





ing thinks that the fire is going to 
spread to his building and he removes 
part of his valuable instruments. The 
fire, however, does not reach the build- 
ing in which he is located and he takes 
back his instruments to his office. The 
next day he discovered that a small 
case of valuable instruments is lost or 
stolen and this being the case in Mich- 
igan according to lines 32-33-34-35 of 
the standard policy, the assured claims 
he complied with the requirement of 
his policy and did his best to save his 
property and at and after the fire or 
when the property is in danger by fire 
in neighboring premises. He feels that 
in behalf of his efforts the company 
should pay him. I, of course, take the 
stand that the company is not liable 
for this loss, but I would like to have 
the opinion of some good authority on 
this point. 

Answer—A company is clearly liable 
for removal damages and such claims 
are adjusted on their merits. No com- 
pany is liable for stolen property under 
a fire policy. The exclusion of loss by 
theft is found in line 32 of the New 
York standard form. In the case you 
mention we should say that the com- 
pany is not liable. 

Question—A fire insurance policy is 
written to cover on a dwelling house 
for $1,000 and during its life, smoke 
was seen to be coming from the eaves 
of the house and a fire alarm sent in. 
The fire company responded and could 
not find any fire and the firemen tore 
off the boards at the gable ends and on 
entering the garret, found that when 
building the house, a chimney had been 
built up to the garret and left unfin- 
ished. When the fire was started in 
the grate the smoke was admitted to 
the garret with the result given above, 
there being no fire damage to the build- 
ing. The loss was only that of tear- 
ing the boards from the side of the 
house and would amount to about $5. 
Under the above, could the company 
be held liable for the loss? 

Answer—lIn the case you give us a 
company is not strictly liable in a legal 
sense, but if the firemen acted in good 
faith and thefe was apparent good 
cause for calling them, most companies 
would pay the loss without hesitation. 


Question—Will you give the form of 
permit used when a telephone switch- 
board is installed in a country store? 
Will it advance rates on the risk? 

Answers—The following is the usual 
telephone damage clause to be used in 
the case you submit: 

“This company shall not be liable 
for any loss or damage resulting from 
any electrical injury or disturbances, 
whether from artificial or natural cause, 
in or to any of the property hereby 
insured unless fire ensues, and then for 
the loss resulting from fire only. 

“It is further understood and agreed 
that in case of any loss or damage by 
fire, the assured is at liberty to make 
immediately all necessary repairs, no- 
tice of such loss to be given to the com- 
pany without delay.” 

There will be no advance in rate 
where this telephone permit is used. 
(Supplementing “Pointers’”’ book, chapter 

on “Policy Forms.’’) 








Want Column 








Two dollars per insertion of five lines. 
Additional lines, 40 cents 
each per insertion. 


@Quesene 


WANTED—Bby large Wisconsin corporation, 
capable young man with experience in under 
writing department of fire company’s gen 
eral office. Must be competent to handle cor 
respondence of insurance’ nature. Address 
44-R, care The Western Underwriter, giving 
full particulars and field handled. 








WANTED—By Chicago company, young man 
familiar with the insurance business, who is 
accurate and careful, of good habits and will- 
ing worker. Address 43-Q, care The Western 


| Underwriter. 





WANTED—Position in Chicago insurance 
office by young lady of several years’ experi- 
ence in casualty office. 45-S, care Western 
Underwriter. 





Prominent Chicago Agents — 


Members of the Chicago Underwriters Associatior 


FRED. ©. JAMES & So. 
a Salle Street, i 
icut, Phenix, Mochanica & Tendon, 


nics 














The Beer & Sofie, Eigenabie ne ane 
x juita! 
Lloyds—Special Exclusive Binding Contract with Guaran- 





RITCHELL MILLER 
WHITNEY & BARBOUR 


138 La Salle Street, Chicago 
Sole Agents: Pheonix of Lendon; 
FP. &@M.; American, N. J.; 
Spring Garden; Security, Ct.; 
Camden; Teutonia, La.; Pelica 
serve; Commercial Union; Commoowealth. 





HAS. A. NEWTON & CO 
559 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 











Leading Agents and Brokers 

~ CHURCHILL WHITTEMORB CO 
= Successors to Wall & Whittemore 

118-120 North Fourth Street - - 8T. LOUIS 


Commission allowéd non-resident agents 
on insurance on 8t. Louis properties. 


PETTIBONE & KROUSE, 
General Agents 
325 Walnut Street, Philadeiphia 





Representing Queen City Fire Insur- 
ance Co., Ohio, Penna., N. J. & West Va. 
and Hawkeye Ins.Co. Ohioand West Va. 








Actuartal. 
ie H. NITCHIE, 








ACTUARY, 
153 La Salle Street, 
919 Association Building 
Central 739. Automatic 3992 


CHICAGO 


TELEPHONES: 





tnsurance Attorneys. 
RoOY M. MARSH 


Attorney at Law, 
530 Oxford Building, 84 La Salle Street 


CHICAGO 


Life Insurance matters given especial 
attention. 














Hartwell Cabell. 
C— & KOHL, 


J. Louis Kohl, 


Attorneys at Law, 
810 First Nat’! Bank Bidg., Cincinnati, O. 


Special attention given to Insurance cases. 
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See the Wide Scope of the Book 
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Send $2.00 at once § of this book bound i 
meta 3h ese 


THE WESTERN UNDERWRITER COMPANY 
145 LA SALLE STREET, CHICAGO, ILL, 

























ILLINOIS LIFE 


INSURANCE COMPANY :: CHICAGO 


JAMES W. STEVENS, President 


Off. infesemento to ethan ent who 
‘ere exceptional ishlo oe quomee are experienced in or who weald lke 


*° ‘Aadcem the HOME OFFICE: 
1s MONROE STREET 


NORTHERN INSURANCE CO. 
OF NEW YORK ».°2°"*S. SS 


NEW YOR EK 
FINANCIAL STATEMENT, JANUARY Ist, 1909 
Capital, $350,000.00 Assets, $1,041,638.91 | Surplus to Policyholders $510,670.22 


RELIABLE AGENTS WANTED IN 
Minnesota, ; Wisconsin, , Illinois, Michigan, Ohio, Indiana and Missouri 
ORGANIZED 1870 


Tue CONCORDIA FIRE ORTEN T’ 


INSURANCE COMPANY INSURANCE 


OF MILWAUKEE, WIS. 


Cah Capt sects nc or COMPANY 














Reserve for all other Liabilities........... 136,991. 
| __ A N  ARNERERE 1.487,620.57 OF HARTFORD, CONN. 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr., Vice President | 
H. AUG. LUEDKE, Vice President | 
FRANK DAMKOEHLER, Secretary 
W. C. HUGHES, Supt. of Agencies 


CHARLES E. DOX 
MANAGER 








BIERCE & SAGE, General Agents for Michi 
and Ohio, Whitney Opera House Block, 
troit, Michigan. 


GraciaL AGENTS: a T. KIRKWOOD, as 
FRANK M, SAGE, Detroit; GEO. 
SEDGWICK, Ishpeming, Michigan. 


AGENTS—ATTENTION! 


You can add greatly to your in- 
come by selling THE COLUMBUS 
MUTUAL LIFE INSURANCE 
COMPANY’S Life, Health and 
Accident Policies. 

Some good territory still open in 
Ohio. 

Correspondence confidential. 





WESTERN DEPARTMENT 


71 La Salle Street, Chicago, Ill. 


PROOF 


of the popularity and salability 
of “Unity protection” is found 
in the fact that we have several 
one hundred thousand dollar a 
month men. A few others 
wanted. Address, 





Address, HEALTH & ACCIDENT DEPARTMENT 


The Columbus Mutual Life Ins. Co.) ORDER OF UNITY, 
COLUMBUS, OHIO Lewis Building, Pittsburgh, Pa. 


VIRGINIA STATE|IGERMANIA 


INSURANCE COMPANY FIRE INSURANCE CO 
OF RICHMOND NEW YORK 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 


Assets - - $844,501.74 
Surplus to Policyholders 285,146.38 


Agents Wanted in Illinois and Indiana | A 


SHIPMAN & WAYNE 


General Agents 
159 La § Salle Street 


Samuel Gans Company 


FIRE AND 
MARINE SALVAGE 


43 North Franklin Street 
CHICAGO 
TELEPHONE MAIN 275 
SOUTHERN DEPARTMENT 
1005 Washington Ave., ST. LOUIS 





ORGANIZED 1859 


——. 


Cash Capital, - - 
Assets, saad a = 

Net Surplus 

Surplus sy Policy Holders $2,509, 442.33 


HEAD OFFICE: 
William and Cor. Cedar Streets 








CHICAGO 





Telephone Main 2010 


MOONEY & COMPANY 


(INCORPORATED) 
184 La Salle Street 
CHICAGO 


EXCEPTIONAL FACILITIES FOR 


September 16, 1909. 





UNION LIFE INSURANCE CO. 


OF CHICACO 


HOME OFFICE 


FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 


S. W. Corner State and Madison Streets 








Live Men of Ability can secure the best contracts offered by 
any sound, conservative company to men who can 
deliver the goods. 


FOR GENERAL AGENCY Address, THE HOME OFFICE 














The Aetna Indemnity Company 


of Hartford, Connecticut 
ExecuTes— 


Surety bonds for Contractors, 
S.sety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 

IssuEs— 
Burglary insurance policies, 
Health insurance policies. 


Plate glass insurance policies. 
Personal accident policies. 


We have desirable territory for agents and would be glad to correspond with 
business producers. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 





R. P. CHEW, President R. W. ALEXANDER, Secretary 





Cash Capital Surplus to 
ee 


$200,000 
$304,002.76 


LN UARANEEN (OMAN 


GHARLES TOWN, WEST VIRGINIA. 


For agencies in West Virginia, Virginia, Maryland, Pennsylvania, New 
York and Ohio, Address Home Office. 


OHIO FARMERS INSURANCE COMPANY 
LEROY, OHIO 

FIRE, LIGHTNING AND TORNADO INDEMNITY 

STATEMENT JANUARY 1, 1909 


Reserve for Reinsurance - $1,487,930.64 
Reserve for Losses - - 49,554.79 








Reserve for Contingencies - 125,000.00 
Net Cash Surplus - = - 637, 926.86 
Total Assets, - + $2,300,412.29 


JAS. C. JOHNSON, President 
M. L. BENHAM Secretary 


Organized in 1848 
Losses Paid More Than $14,000,000.00 

















UNITED STATES FIRE INSURANCE CO. 
NASSAU FIRE INSURANCE CO. 
DUTCHESS FIRE INSURANCE CO. 
EMPIRE CITY FIRE INSURANCE CO. 


CRUM & FORSTER, General Agents 
NEW YORK CITY 


Agents wanted in Ohio and Indiana 
ADDRESS 


F. F. MURRAY, Special Agent 








1. F. Smail, Superintendent 


Bell, Telephone 3081 HANDLING SURPLUS BUSINESS. 


Commercial Tribune Bldg. Cincinnati, Ohio 
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competent and successful field men 

and agency managers among the 
new companies. Not a week passes but 
this paper is asked to recommend the 
right kind of a man for such a position. 
The younger companies are becoming 
more seasoned and getting away from 
unorthodox methods. Their former 
agency men were largely given to get- 
ting business by artificial means. Ad- 
vances were used to secure agents and 
considerable money was spent, resulting 
in the surplus being materially de- 
creased or wiped out. 

Companies that are in the business 
seriously are profiting by these mis- 
takes of the past and now desire to 
get men trained along conservative 
lines to do field work or take charge 
of the agencv department. The ma- 
terial unfortunately is scarce. Hich- 
class agency managers are not found in 
abundance. It is a field fertile with 
possibilities for young men of big 
enough caliber to hold down the job. 
The wail often heard that the profes- 
sions and callings are crowded should 
subside in the face of the demand for 
capable agency managers. _ 


T HERE isan increasing demand for 








The stock-selling craze is proving a 
serious matter to some of the life com- 
panies, as many of their best agents 
are leaving them to become stock sales- 
men. One of the Indiana companies 
recently wrote to its Texas state agents 
to learn why they were not sending in 
more business. In reply the company 
received a four-page letter giving a list 
of the new companies being organized 
in the Lone Star state and the names 
of some of the company’s best pro- 
ducers who had gone to the new con- 
cerns on more attractive propositions. 

Some of these men probably have 
been regular life agents in the past. 
but it is a safe guess that a good part 
of them have heen trained to work 
some “scheme.” When a life agent once 
embarks in the “chromo” business and 
gets away from selling life insurance 
solely on its own merits, he is the 
exception if he ever again amounts to 
much in the legitimate life field. The 
taste of “easy money” spoils him for 
regular work. 





Aside from the general counsel of 
the North American Life of New Jer- 
sey, the board of directors is com- 
Posed entirely of the leading officers 
and prominent general agents. Aside 
from J. F. McGiveran of Chicago, who 
was formerly with the Northwestern 
Mutual, the general agency directors 
are all former New York Life men. 

It will be an interesting study to note 
the development of this company, be- 
Cause its directorate is composed of 
Practical life men. It is a condition 
not present in any other company so 
far as is known. Some companies have 
a general agent or so on the board 
and some companies are influenced to a 
large extent by their big field men, 
but the North American’s destiny is en- 


tirely in the hands of its officers and 
general agents. 





4 Teach a vouth economy,” says An- 
Trew Carnegie. “and you have started 
_ on the road to success.” A general 
ra said the other day that in his 
fi o rounds he aims to give some 
aendly advice to fathers whose sons 
od eginning to earn a living. The 
endency is to spend and not to save. 











To instill into the mind of youth les- | gives security in peace and freedom 


sons of frugality, this general agent ad- 
vises the father to suggest that a son 
take out an endowment policy. It is 
one of the safest investments, one that 
can not be pulled down at any time, 
and it will mature perhaps at a time 
when the young man has use for it. 
This general agent is able to get a 
number of cases lined up and he always 
gives the boy some practical advice and 
encouragement when the policy is de- 
livered. 





Elbert Hubbard of the Roycrofters at 
East Aurora, N. Y., in his notable arti- 
cle on “Life Insurance and Business,” 
published by the New York American, 
Aug. 21, shows the value of protection 
in financial emergency. 
brains and genius. 


money making machine by his own 








; the New York department. 
Hubbard has | 
He has built a' 


from doubt. 

“It is time to get rid of the idea that 
life insurance is a quasi-charitable or 
benevolent institution. It is no more a 
matter of charity than fire insurance. 
It is true that it had its rise in benevo- 
lence, and its first manifestation was a 
passing of the hat for the afflicted 
family. But now it is a matter of busi- 
ness. A life insurance policy is a com- 
modity. Its value lies in the ability of 
the company to keep its contract.” 





The Equitable Life of New York in 
its annual statement carries a net re- 
serve of $382,448,339, which is $646,964 
greater than the amount reported by 
The differ- 
ence arises from the fact that certain 
annuities are valued by the department 
on the American experience table at 
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initiative and mental powers. If Hub- 
bard died, the output of ideas would be 
checked. With him alive the value of 
his plant is assured. When he needed 
money during the pamic of 1907, it was 
made requisite that he put up life in- 
surance policies as collateral. This is 
Hubbard’s comment: 

“Business is built on confidence. The 
greater our faith in each other, the 
more safe, secure and enjoyable be- 
comes the voyage of life. And life in- 
surance eliminates, to a great degree, 
the disturbing and distressing factor of 
death. It makes of society and busi- 
ness a body without decline. To use 
the language of Professor Ernst 
Haeckel, “It gives us financial and so- 
cial monism.” It makes for unity and 
oneness. Also, it makes for morality, 
for the boozer and the rounder can’t 
insure. It cements the social fabric and 





3% percent and valued by the society 
on the Government Annuitants’ table at 
3% percent, while the gold bond and 
continuous installment policies issued 
from 1898 to 1900 are valued by the de- 
partment on the American experience 
table at 3% percent and by the society 
on the American Experience table at 3 
percent. 





Some of the Chicago life men who 
are members of the local underwriters 
association have found a financial value 
in the membership cards issued by the 
association. On the back of the card 
is the antirebate agreement. In this 
agreement, which is signed by the mem- 
ber he pledges his word on his honor 
not in any way to give a rebate. Some 
of the members on having the sugges- 
tion of a rebate come from an appli- 
cant, have exhibited the card with the 


signed pledge and it has resulted in 
i business being saved. The applicant is 
impressed with what seems to be the 
serious aspects of the practice and an 
agent can prove to him that no money 
is saved by insuring.in a rebating com- 
pany. 





In commenting on the rehabilitation 
of the Provident Savings, Field Notes 
of the Northwestern Mutual shows the 
stability of the old line system. The 
Provident Savings had a_ substantial 
amount of business on its books, pay- 
ing an adequate premium. It was mis- 
managed, changed hands a few times, 
was buffeted about until its capital was 
impaired $414,601. A new manage- 
ment took hold headed by the honest 
and forceful E. E. Rittenhouse and 
now its surplus is $70,823. It all shows 
the wonderful strength of the old line 
plan and its remarkable recuperative 
powers. 

The Northwestern Mutual says: 

“It may occur to the minds of some 
that if the discontinuation of new busi- 
ness has so favorable an effect on the 
finances of a company it will be diffi- 
cult to justify an agency organization 
In the first place the retrenchment of 
the Provident Savings was not con- 
fined to discontinuance of purchase of 
new business. Furthermore the ques 
tion depends on the value of new busi- 
ness to the company. New business is 
worth more to some companies than 
to others. If the new business is writ- 
ten under circumstances such that it 
does not maintain or improve the gen- 
eral mortality of the company then it 
cannot be shown to have any value 
that may be expressed in commissions 
to agents. Even if the new business 
improves the general vitality of the 
membership the price paid for it may 
still be excessively high. If a company 
has persisted in paying more for new 
business than it was worth to the 
membership the time must come when 
it will have to discontinue in whole or 
in part its agency activities simply be- 
cause the cash in hand is more essent- 
ial to its continued existence than the 
vitality of new members in the main- 
tenance of its rate of mortality. The 
problem, therefore, of every life insur- 
ance company is to so adjust its ma- 
chinery as to secure through its agency 
organization such an amount of care- 
fullv selected new business duly pro- 
portioned to its income as will event- 
ually pay for itself out of mortality 
savings.” 





REQUIRES SALESMANSHIP 

There is probably no other business 
in which the percentage of individual 
failures is so great as the life insurance 
business—and yet there is no business 
under the sun in which the rewards are 
so swift, so sure and so magnificent. 
This is due to the fact, in my judg- 
ment, that it is a business which re- 
quires the highest order of salesman- 
ship. The life insurance man is selling 
something which every prudent man 
ought to have, and yet which very few 
men will admit (even to themselves) 
that they want. 

But I say—nay, I shout it—that no 
man can fail in the life insurance busi- 
ness who will honestly and intelligently 
try. It is true that, to be a fine insur- 
ance salesman, a man must have more 
than the ordinary amount of industry 
and intelligence; but it is equally true 
that, in this business, energy (system- 





atically directed) outweighs mere bril- 
liancy of address—Stamina, 
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HARD TIMES AND COOD TIMES 
ALL THE SAME TO THE ACENT 


. B. Bishop, Man Massachusetts Mu- 
(By L. B. B ap, Mansees 

Hard times and good times in the 
life insurance business are largely made 
by the agent himself, by his efficient 
or inefficient conduct of the business. 
As in all matters pertaining to life, the 
principal foes he has to contend with 
are not without but within. No par- 
ticular attempt will be made in this pa- 
per to show that it is easier or as easy 
to secure new business in hard times 
as in good times. If this could be 
shown it would simply imply that life 
insurance was in this respect unlike 
other lines of business. As a matter of 
fact, it is much affected by the general 
prosperity or depression of trade 
throughout the country. 

Life insurance is a necessity. The 
sale of luxuries is much affected by 
hard times, but there is always a steady 
sale for the necessities of life. Many 
kinds of business are essentially de- 
pendent upon people having spare mon- 
ey. Not so the business of life insur- 
ance. In fact, when the business out- 
look is not particularly bright, the at- 
tention of men is called as never be- 
fore to the necessity of giving to those 
dependent upon them that protection 
which the large majority can only give 
through life insurance. 





A man cannot afford to be without 
life insurance in hard times or in good 
times either for that matter. To tell 
the truth, the people of this country 
have never had continuous hard times, 
and if an agent moves steadily on, the 
record of his work will show that the 
times have little affected his business. 
If an agent will allow his business to 
be affected in this manner, he will find 
that good times make men optimistic 
and careless of the benefit of life in- 
surance. In good times they are so 
much occupied with their growing busi- 
ness that they begrudge giving proper 
time and attention to the agent, and so 
postpone action. 

The staple lines of business are al- 
— fairly active, even in hard times, 
and the life insurance salesman can 
select those lines when trade is good 
and leave the soliciting of the sellers of 
luxuries until luxuries are more in de- 
mand. The successful man moves on 
to victory alike in good or in hard 
times, overcoming the obstacles which 
prove so formidable and fatal to unsuc- 
cessful men. 

* * s 

It is inspiring to read the lives of 

great men and women of the past who 


have succeeded although tremendously 
handicapped. In Chicago lives a man, 
an agent of the Mutual Benefit. The 
company wrote asking him for his pic- 
ture, as it was printing the pictures of 
its leading hundred agents. He wrote 
back that he could not send his picture 
because in the last ten years he had 
shrunk from 5 feet 8 inches in height 
to 4 feet 11 inches and was bent like a 
bow. He said he was over 70, quite 
deaf, and able only to read print with 
the greatest difficulty and the assist- 
ance of the strongest glasses. Not- 
withstanding all this, he had for five 
years been one of the leading hundred 
agents of the company. All honors to 
such a man. No hard times that have 
ever come to this country could be half 
so hard to overcome as the obstacles 
to success surmounted by this old hero. 

A look at the record of many of our 
successful agents would show that 
their business year after year showed 
little difference in quality or quantity, 
except for the better, and this although 
the country during this time passed 
through such financial crises as the 
panic of ’93, the free silver scare, the 
Spanish-American war and the life in- 
surance investigation. 

If a man remains with one company, 
tells the truth to his customers, solicits 
four hours a day, uses his brains other 
hours, gets acquainted with new peo- 
ple (an all-important point), has a sys- 
tem, insures the same people over and 
over again, their friends, sons and rela- 
tions, joins the local life association, 
enters the social and civic life of his 
community with a desire to be of ser- 
vice, shows a genuine interest in his 
clients, and becomes their confidential 
and trusted adviser in things pertaining 
to insurance, such a man must succeed. 
It is hard to find a man who can be 
trusted. When a man such as is de- 
scribed is found in the life insurance 
business with even ordinary ability his 
success is assured. If he have extraor- 
dinary ability his success will be in 
proportion. 

In good times men need insurance 
because hard times, though only tem- 
porary, will surely come again. The 
sentiment of the old song “Hard Times 
Come Again No More” has never been 
accepted. In good times the continual- 
ly increasing risks and values call for 
more protection, and in hard times the 
general feeling of insecurity is a po- 
tent factor which can be used by the 
solicitor to secure prompt action. 

+ 


A fine and inspiring thought was 
lately recalled to my aaled. It is con- 


tained in the little volume entitled 


“Seven Rules of Successful Salesman- 
ship,” which the company is now send- 





GENERAL AGENCY 
OPENINGS 


A young, middle-western life 
company with a fine record and an 
exceptionally bright future has 
good openings for 


CENERAL ACENTS 


IOWA AND SOUTH DAKOTA 


If low expense ratio and low 
mortality record, and a _ policy 
without any board or other ques- 
tionable schemes means anything 
to you. 


Address in confidence, 


CENTRAL LIFE INSURANCE 
COMPANY, OF ILLINOIS 


OTTAWA, ° ILLINOIS 


Stock Salesmen 
Wanted 


§ One Million Dollar Casualty 
and Life Insurance Company, ~ 
i Biggest in the South. 








Home Office in Memphis. 

500 strong letters of Endorse- 
ment from Stockholders among 
leading Bankers, Manufacturers 
and Merchants. 
| Write with references, present 
and past connections, to 








Great Southern Insurance 


Company 
Field Headquarters 
James Bidg., Chattanooga, Tenn. 


or 





Memphis Trust Bidg., Memphis, Tenn. 


ACENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 
tract, address, 


LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND, 
C. K. McCullough, Pres. R. P. Grimes, Secretary 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHARD H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH S. POTTER, Treasurer 








This Company is operated on careful and conservative lines, and is meeting with 
Its plans of securing the active co-operation of its policy-bolders in obtain 
ive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY’S HOME OFFICE 
DREXEL BUILDING, - - - PHILADELPHIA, PA. 


HAMILTON NATIONAL LIFE INSURANCE COMPANY 


SOUTH BEND, INDIANA 


We have the best proposition ever offered to the insuring and investing public. 
Good Live Insurance and Stock men—Take Notice. 


Address, W. R. SCUDDER, President. 


Indiana Agents—Attention! 


Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC, LIFE, ASSURANCE COMPANY 
The Commercial Life Insurance Company 
of INDIANAPOLIS, INDIANA 


wants a good reliable man to take charge of its office at Evansville, Ind. 
Only men with good records need apply. Address 


ALBERT J. HELIKER, Home Office, President. 
1894. 1909 
The State Life Insurance Company 
INDIANAPOLIS, INDIANA 
Unequalled in Splendid Achievement—Management Economical—Growth 


Unparalleled—Security of Every Policy Guaranteed by Deposit With 
the State of Indiana. 


tional success. 
its business is very attract- 

















Assets, December 31, 1908, $7,378,853 Surplus, $860,562 
RECENT GAINS. 
1906—$ 1,226,696 $74,309 
Admitted Assots| 1907— 1,001,409 Surplus 27,778 
1908— 1,023,700 153,161 


Unusually Attractive Agency Contracts--Liberal Commissions—Renewals on New 
Plan—Contracts Direct With Company. 





Address all Communications on Agency Matters to CHARLES F. COFFIN, Second 
Vice-President, 1231 State Life Building. 


REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law or mouna 
Reliable Agents Wanted. Address 


- a 


THE GREAT AMERICAN’S LIFE BOND AGENT’S CONTRACT 


WITH MONTHLY SALARY 


@omething entirely NEW in the agenoy line, securing the agents work as & 
Permanent Life Investment 
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Fer Particulars Apply to 


THE GREAT AMERICAN LIFE INSURANCE COMPANY 





ST. LOUIS, MO. 
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ing around to the agencies in the trav- 
eling libraries. It is that a man need 
not remain the man that he now is, but 
he can by his own endeavor make him- 
self into the man he desires to be. That 
he can increase the positive qualities he 
already possesses and can dispense with 
or at least make less those negative 
qualities which now militate against 
his success. To the man who will 
work to this end, to the man who will 
learn not only to be a thinker, but a 
doer, to him hard times and good times 
will indeed be all the same. For there 
is nothing more certain in life, nothing 
more heartening than that men may 
rise on the stepping-stones of their 
past mistakes to higher things. As 
Carl Schurz has well said: “Ideals are 
like stars; you will not succeed in 
touching them with your hands, but, 
like the sea-faring man on the desert 
of waters, you choose them as your 
guides, and, following them, you reach 
your destiny.” 


SOME THOUCHTS ON CLOSING 
A PROSPECT FOR BUSINESS 


An agency leader in commenting on 
the closing of a case says that no gen- 
eral rule can be laid down to bring 
about the consummation of the trans- 
action. He regards it necessary to 
keep a prospect from giving a nega- 
tive answer, because it will be more dif- 
ficult thereafter to secure the busi- 
n 








ess, 

In the first place the agent must take 
it for granted that the application will 
be signed and his canvass should be 
directed in that course. In some cases 
an agent finds it a good plan to enter 
into the details of settlement, etc., 
with the purpose of drawing the net 
more tightly. 

Certain it is that an agent must never 
fail in his ammunition. At the close 
the heavy artillery should open. Sali- 
ent and vital points should be present- 
ed and the ground covered before 
can be hastily reviewed. Be sure that 
the prospect understands you. An 
agent has to be more or less elemental 
in his conversation on life insurance 
because but few are conversant with 
its mechanism. 

Get your prospect in attune with 
yourself. The proposition you pre- 
sent must appeal forcibly to you if the 
position were reversed. Be a reader 
of others’ thoughts, quick to grasp the 
entrance of new ideas into the mind of 
another. When the iron is at the prop- 
er heat, strike. 


HARD COMPETITION 


Life men are enceuntering the new 
Policies of the Metropolitan whose rates 
are very low. Although these policies 
are not sold in a less denomination than 
$5,000, the competition is very low. The 
expense loading is light and it is said 
the highest commission paid to Metro- 
politan men on this form is 20 percent 
and four 5 percent renewals. 














National Life Insurance Co. 
MONTPELIER, VERMONT. 





Established in 1850. Operating in 36 States. 





Joszru A. DeBorr, 


- + President. 

Frep A.HowLanp, - - - Vice President. 
Jaues B. Estee, - Sec. Vice President. 
Osman D.Crarx, - - - - Secretary. 
H.M.Curigr, - - - -, - - Treasurer. 
A.B. Bispgz, - - - - Medical Director. 
. E. Moutton, - © Crs Actuary. 





This Company held 1, 1908, and 
gained during P omrm J decade: 


ASSETS, 8 44,026,069.73 Gain, 173% 
suRPLUs, $ 5,279,925.70 Gain, 174% 
NSURANCE,  $155,755,039.08 Gain, 93% 


Absolute Security and Ecenomy of 
i, Management. 














SUGGESTIONS 


The hardest thing that you have to 
do as a salesman is to interest. Here 
are some things that I have found in- 
terested on a first interview and re- 
sulted in applications: 

“In case of your death your wife and 
son would be dependent upon your 
mother, should you lose the large sum 
of money now invested in a gold mine.” 

“Your corporation should protect the 
capital invested by placing $100,000 on 
A. B.’s life whose skill is so essential 
to the completion of your patents and 
upon which the success of your whole 
enterprise rests.” 

“You have two marrigeable daugh- 
ters; you should create an independent 
income of $1,000 each payable during 
their life time after your death.” 

“You admit you owe on an average 
$250,000 in your large and profitable 
business. Now in good health make the 
total of your insurance that amount and 
leave your estate free of debt.” 

“Instead of making a will, which 
might be broken, or trusteeing to an in- 
dividual imposing a charge, elect to 
have a life income paid by our com- 
pany of $1,500 to your wife and $1,000 
to your daughter, which can not be as- 
signed or commuted.”—H. H. Hoyt. 





FIT PREMIUM TO INCOME 


Too many agents in canvassing when 
they find a prospect frightened at face 
amounts of policies, keep on talking 
$3,000 or $5,000, instead of reverting 
to the amount of premium which rep- 
resents the amount a man can invest 
annually. Then the agent can ascer- 
tain how much this will buy. One of 
the companies in commenting on this 
very point says: 

“One of our agents recently inter- 
ested a man in insurance. He put this 
question at him, ‘How much money 
can you yearly invest for your family’s 
protection, for your own old age, and 
to meet possible business setbacks?’ 
The man replied, ‘Oh, I could put in, 
say, $500 a year if it appealed to me.’ 
He was then shown the merits of in- 
vestment insurance and the fact that he 
could get $10,000 insurance for his $500. 
‘Oh,’ he replied, ‘I don’t want more 
than $2,000 insurance; in fact, I don’t 
want any insurance; I would like to 
make some money.’ The agent said, 
‘Why, Mr. Jones, you just told me you 
could invest $500 yearly. I have shown 
you the best investment you can get 
for a long term and with it comes in- 
surance. If I didn’t sell you that much 
insurance for your $500 I’d be cheating 
you. The agent stuck to the fact 
that the man had committed himself 





| Comes of Insurance 


to saving $500 yearly, and he won his | 
man for that premium. 


: Dh gong men a reserve fund in | is | Education 

ound in investment insurance, and in OUR ¥ 
= — a Say to a prospects, | —— for Fur 
: can show you a splendid, sure in- | pec 
vestment, how much can you spare’ Get nishing f Tos ts 


your man to go on record. 
him to a policy. You are the judge. | 
No matter how much insurance he | Will plough the field and assure 


buys, you have educated him to dis- | the harvest for good agents. 
cern the great points in investment in- | 


surance. the man who | UODixX Mutual Life Insurance Co. 


“Another thought: 
says to you, ‘If I should insure my life | HARTFORD, CONN. 
| Write Home Office, 


Then fit | New “Model Policy” 


I wouldn’t want more than $1,000 or | 





















Opportunity Knocks But Once 











q And when it does be ready. This 
is every man’s chance to increase 
his earning capacity. 


QWe want men who can “do things” 
to handle a proposition that excells 
anything hertofore presented by an 
insurance company. 





QIt is so attractive to those seeking 
safe investments that the salesman 
finds no difficulty in its negotiation. 


@An interview with me will con- 
vince you of the extraordinary merits 
of our offer. If unable to call, a let- 
ter will receive equal consideration. 








Union National Life Insurance Co. 


W. E. A. WHEELER, President 


- PHILADELPHIA, PA. 








Home Office: Pennsylvania Building, 
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history of the Company. 





The Northwestern 
Mutual Life Insurance Go. 


GEO. C. MARKHAM, President 
A. 8S. HATHAWAY, Secretary 


New Business Paid-For 


8 90,334,038 


Each year larger than any in the previous 


Commenced Business 1858 


NSURANCE MEN will note the significant in- 
crease in The Northwestern’s new business dar- 
ing the past four years. 
IMPORTANT FACTS relating to this business 
are shown by the following percentages: 


Expenses Mortality Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 


It is capable of easy demonstration that The North- 
western is the best Company to insure in. 


93,563,452 See The Northwestern's policy contract with its 
102,233,634 Dividend Opti Paid and Endowment Options, 
109,773,709 ngae4 cs 


Options of Settlement and the Premium Lean feature. 
Issues Partnership and Corporation Insurance. 
For further information or an Agency, address 


H. F. NORRIS, 
Superintendent of Agencies. | 
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$2,000 insurance,’ forgets what a paltry 
sum that would be to his wife and fam- 
ily when death claims him. If they 
used the principal, how long would it 
last? If they put $1,000 or $2,000 out at 
interest, what a pitiful sum it would 
earn yearly. Drive from the man’s 
mind wrong ideas. Force your argu- 
ment home through reiteration of the 
query, ‘How much money can you 
yearly save if you see a proposition to 
your liking?’ Keep playing on that 
string—till you land him.” 


INSURANCE VS. LUXURIES 


Americans are an extravagant peo- 
ple. They indulge in luxuries. If an 
inventory be taken of what has been 
expended it would be found perhaps 
that 50 percent was not eoseneeey 
Large sums are spent ror pleasure. Life 
insurance comes in with its spirit of 
saving and laying up for the future. 
It teaches a valuable lesson to extrav- 
agant people. It urges them to save 
enough to protect dependents. A com- 
pany in commenting on this subject 
says: 

“The American people are free, and 
want to enjoy their liberty, and the 
agent who makes use of arguments 
against indulging in luxuries, must be 
discreet and thoughtful, lest he injure 
rather than benefit the cause of fru- 
gality. If a prospective who is known 
to indulge in expensive luxuries, pleads 
poverty as an excuse for not protect- 
ing himself and his family with life in- 
surance, then it is the agent’s oppor- 
tunity to call attention to cases which 
show the importance of protection and 
the comparatively small cost of secur- 
ing it. The best course to pursue is 
to prepare the mind of the prospect- 
ive to include in his fixed charges the 
maintenance of life insurance. He can 
then afford to indulge in luxuries be- 
cause he has both himself and family 
protected. If, however, he excludes 
the maintenance of life insurance from 
his fixed charges, and indulges in lux- 
uries without accumulating anything, 
he is doing an injury to himself and 
family.” 








DON’T LET HIM SAY “NO” 

We are trying to deliver a policy and 
it is apparent to us that we are not go- 
ing to be able to close. The more we 
say the less we are going to get. The 
man is prepared, his mind is made up. 
He is ready to give objections and he 
states his objections. Very often I 
come upon such a situation and I give 
it close attention. I listen very inter- 
estedly to what he is saying. Every 
one of his arguments I could answer 
but I do not. He tells me all the rea- 
sons. I say, “Mr. Smith, I want to 
think this over. I do not know just 
what I ought to say to you in this case.” 
And I go away. I would rather have 
that than the policy back. He thinks 
he has impressed me _ considerably. 
That is the basis upon which we part.— 
George Pick. 





EXHIBIT TAKEN FROM THE 


EQUITABLE EXAMINATION 


One of the exhibits in the recent ex- 
amination of the Equitable Life of New 
York gave the factors assumed in deter- 
mining the hypothetical surplus on 
semi and free tontine policies, fifteen to 
twenty year periods. The interest 
rate is 44% percent. The expense rate 
the first year was 50 percent and in 
subsequent years 10 percent. 

Mortality for policies with fifteen- 
year periods—First year 60 percent of 
expected by American table; second 
year, 80 percent; subsequent years, 100 
percent. 

Mortality for policies with twenty- 
year periods—First year, 50 percent; 
second year, 62% percent; third year, 
834% percent; subsequent years, 100 
percent. 


Lapse rate for policies with fifteen- 
year periods: 





Percent. 
So crac bcees deren acawtnd 20 
en er SOD cc vctessessneseeav eae 3 
et ap asensereeesnssceeeesye 7 
i dass e been nedeeknnen 4 
das bil dnadcwnssetheondoon 3 
cnc ddehieadwanedeekawan 2 
i Oe Pe UE, scccrccccnvesseseces 1” 
Se Oe I a i vicceestsvesencceseues 1 
ee Oe GE SON i ecnasccncaccesescceen’ 
End of subsequent years.............0+e None 


Lapse rate for policies with twenty- 
year periods: 


Percent 
ee re 
EE OS ree 4 
i i Ce davicecneesedtecnheeebes 8 
Evins dcebeetseensdsucne 5 
i i cok scams pentoensesanen 4 
_- ££ % "eee PPS eeeITISs> 3% 
Ore 3 
Pe OE OD SON occ ccccccssecsmeevenes 2% 
SD EE am 2 
ON a aoe acenn eine emeeees-eer 1% 
End of eleventh year....ccccccccccccscces 1 
ee se cctnpeddantecteeeoe 4% 
End of subsequent years........cseeeeees None 


The reserve was charged as a sur- 
render value on policies terminated af- 
ter being in force three years. 

The hypothetical surplus on these 
policies was: 

FIFTEEN YEAR PERIOD. 
Ord. 10-pay. 15-pay. 20-pay. 15-yr. 20-yr. 
Age. life. ile lite. life. endow. endow. 
25.$ 96.94 $101.22 $120.88 $111.47 $185.40 $150.14 
85. 180.71 131.69 157.31 145.84 211.80 175.12 
45. 199.656 190.42 229.18 214.85 271.00 235.07 
55. $81.48 344.84 412.64 393.25 441.10 404.72 
TWENTY-YEAR PERIOD. 
Ord. 10-pay. 20-pay. 20-yr. 25-yr. 30-yr. 
Age. life. life. life. endow. endow. endow. 
25 .$176.67 $156.78 $204.87 $280.20 $241.51 $217.05 
85. 242.01 207.51 271.89 883.20 293.76 269.88 
45. 393.67 318.61 424.30 469.30 429.09 408.51 
55. 918.17 721.24 950.44 979.00 938.16 ...... 


The percentage of surplus paid on 
deferred dividend policies was: 


Semi- Free. Old G. 2% per 
Year— tontine. tontine. Tropical.C. V. cent. 


1909. ..es06 83% 74 150 122 102 
1908....... 80 72% 145 102 95 
1907....... 85 75 145 113 ee 
1906....... 92 80 150 120 
1905....... 98 86 160 122 
1904....... 95 83% 150 

1908....... 103 90 165 

902.....+- 95 83 150 
1901.....0. 95 83 140 
1900....... 100 83 125 





WANTED— 


District AGENTs AND AGENTs IN OHIO 





TO SELL 





Tue Best Lire INsuRANCE Po .icies OFFERED 
J. W. A. Staudt, Agency Supervisor, 
209-212 City National Bank Bldg., Canton, Ohio 


Royal Union Mutual Life Insurance Co. 


Des Moines, lowa 


THE BEST POLICY IN THE SAFEST COMPANY 








AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 





SPRINGFIELD, 


ADDRESS: 





THE FRANKLIN LIFE INSURANCE COMPANY 


ILLINOIS 


—— 








Oldest in America 


The MUTUAL LIFE INS. CO. of New York 


Strongest in the World 





Largest Margin of Assets in Excess of Legal Liabiliities. 

No Company More Economically Managed to-day. 

No other company has, by increasing its scale of annual 
dividends four years in succession (1906, 1907, 1908, 
1909), reduced premium payments so rapidly. 





34 Nassau Street Fy 3 





For terms to producing agents address: 


GEO. T. DEXTER, Second Vice-President 


: 3 New York, N. Y. 











The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for each of the last fifteen years has had more new 
insurance accepted and issued than any other Company in America. 

THE DAILY AVERAGE BUSINESS DURING 1908 
441 per day in Number of Claims Paid. 6,343 per day in Number of Policies 


Placed and Paid for. 


$1,202,352.87 per day in New Insurance Placed and Paid for. $166,633.89 
~ day in ——— to Policyholders and addition to Reserve. $126,996.37 per day 
n 


Increase of Assets. 








ing with the one 





When you are investigating 
companies with a view to connect- 


you most in a practical way, write 
to SECURITY MUTUAL LIFE, 
Binghamton, N. Y. 

C. H. Jackson, 


which will help 


Sup’t of Agencies. 











AMERICAN 
ASSURANCE 
COMPANY 


WRITES 


ACCIDENT 
SICKNESS anpD 
DEATH 


COMBINATION POLICIES 
(Monthly Premiums) 
sold to men and women, all occupations. 


SALESMEN WANTED NOW. 


CARL SAUER Cook County Manager 
209-10 Roya! Insurance Building, 
Cuicaco 

















The Columbian National Life 
Insurance Company 


of Boston, Massachusetts 


Life, Accident and Health Insurance 


The Only Massachusetts 
Non - Participating Company 








The New Columbian Policies (Sept. 
09) are Unexcelled in Clearness and 
Liberality. 


Good Contracts and Ter- 
ritory for Good Producers 


ARTHUR E CHILDS, - - President 











THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch in the development of that rich section of the United States 


own as the Dou is marked 


by the accomplishment of the State 
Mutual Life Insurance Company of : 


eorgia. 


Forty Million Dollars of Insurance have been pout on the books 


of this Company the first 
tution. Over a milli 


two years of its life as a 
on and a quarter of assets have been accumulated 


egal reserve insti- 


in this period and the Company's income in 1907 was $1,600.000. 
Its contracts are readily saleable in the hands of reputable in- 


surance solicitors. 


State Mutual Life Insurance Company of Georgia 


C. R. PORTER, President 


HOME OFFICE, ROME, GA. 


D 
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ANALYZING SOLICITOR’S WORK 
The Columbian National is endeavor- 
ing to collect some data on the work 
of its agents in order to find the most 
successful method of canvassing. It 
is sending the following blank to its 
agents after a case has been closed: 


Among the Companies 








The Northwestern Mutual recently 
showed the written business of 1908 
was distributed as to the different 
plans, by amounts, lives and policies. 


The table given herewith shows the 1. Name of applicant eee eeececees 
distribution by ages. It was found that] 2 Date of application ............ 
the total ages of all the persons to 3. Name of agent .....-.+-.s0++e- 
whom policies were issued in 1908 OEBOD c cccscccscees se eeeees 

amounted to the enormous aggregate 4. Number of policy ..... Amount 
of 1,223,398 years. That is, these men] ---+-+-+++-:- EEE: gc sanumaw nee 


had lived in the world a total of 
1,223,398 years. 

It will be noted that the largest num- 
ber of lives applied for and received 
the largest number of policies at age 
29, but the largest amount of insurance 
was, for obvious reasons, issued at a 
higher age, to-wit, 38. By dividing the 
aggregate age by the number of lives 
we find that the average age of entry > 
is 33 years. The tabulation is as fol- cation! 
lows: 9. If through introduction, was it 
by person, card or letter? 


5. At the time you got this applica- 
tion how long had you known appli- 
cant? 

6. Did you know him aside from 
this transaction? 

7. Was the acquaintance a business 
or a social one? 

8. Did you secure first interview 
through introduction, previous ac- 
quaintance or solicitation of this appli- 


. Policies. Amount. 











10. When did you first solicit this 
16 173 179  $ 280,000 lication? 7 
Pca neal 295 810 475,250 | “PP — , 4 did 
” aaa pelea ter 520 563 797,500 11. ow many interviews did you 
8 seecccescosocecs = bi 4 Lory have concerning it from first to last? 
a1 lI aae7 2,301 a%o70'500 | 12 At which interview did he first 
eeganbaptabeeinene 1335 15476 2.382.450 | Show any interest in the matter? 
Dtisavseweencens 1,431 _ 1,578 2,770,000 WE beac randevashsceseseween » 1909. 
- Seebdereanaiot: 1,453 ‘1,606 2,825,850 
EPS 1,387 1,550 es  seseerneeseyseetearer ores 
ai as wcgaunenel 11382 «1,579 8,232,200 Agent 
a7 ELE ES: 1,413 1,626 8,705,600 
OTE ROS. ' 3,862,500 
BB veseeeeeeaeeeees 1,463 1,688 8,950,000 LOPS OFF DEAD ONES 
MRE RRE: é x 25,700 : a 
| ERR Rg Re: 1/347 1,603 47112'312 | .. Secretary Hall of the Lincoln Na 
——_ S anibeareeambes: 1,394 1,667 4,567,600 | tional Life says that about twice a year 
RE ES 1,310 1,568 4,752,250 | the company uses the pruning knife 
a cccccar cae’ 1,278 1,572 4,347,350 | on its agency to lop off superfluous 
Tihcdicicektaadhend 11156 1,426 4.434.500 I y : P 
RR Rat aaa 1,091 1,330 4,622,500 | men. In every company’s agency there 
= sevcvesescoeccee sae yo —— |is more or less dead wood. They are 
Riicsicsecstiene a ia 4370900 ,28¢nts who have not been producing 
M0 veeeeeseeeeeees 1,018 1,920 4,508,118 om. if anything. re 5 agg ee 
eatcabbriniense 4 1,18 4,487,380 | the ive no promise of being able or 
inieschiabeonn’ 842 1,101 4,626,463 wilhine ‘oe Le Th S 1 
asta ete 774 964 807,117 g produce. cy are merely 
“ pie Ok eis 650 803 3,212,700 a drain - re amg wey — — 
ELT TE 407, are on the mailing lis r i 
Mihiixeccvhcudomn 610 767 8,373,918 | matter and su ies ‘-_ h. a ae nd 
” SAeSe eat x: 542 691 2,967,500 r _ SUppies. st pays a com 
‘ Ses Soke anes 637 683 2,980,000 mad . ee this driftwood. It 
ERO io 6,1 sim ocks the movi 3 
8 vieeeeeseee sees 419 640 2,106,826 Ply — en 
denccn wen taliuaacn 1 0,20 
 rerererrrr rs 338 441 1,854,700 | If you are prepared to put your con- 
53 sesseeeceseceees 256 349 1,670,100 | centrated energies, your very life force, if 
| Ree 226 294 1,503,500 1 to thi f f lif 
J erp 213 3038 1,444,142 | YOu please, into this profession of life in- 
i érndnvecsenasibe 170 217 7,560 | surance and stay with it, you will not 
BT veeeeeeeeereeeee 136 167 855,800 | only learn but earn the price of success 
Ot, ccssaatlactioses 120 149 776,500 d be h 
89 visseeeeeseeeees 118 165 633,500 | an come its happy possessor—H. C. 
iMakiedeeen mens 142 192 872,150 | Fire. 











Look Up Our Record 


rs YET PROGRESSIVE 


+ .Everything the Agent Needs 


Annual Dividends and Non-Par Forms. 

Guaranteed Coupon Policies. Disability Riders. 

Liberal First-Year and Non- Forfeitable Renewal 
Commissions. 


INDIANA, OHIO, MICHIGAN, PENNSYLVANIA 


LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA 




















SECURITY LIFE 


INSURANCE COMPANY OF AMERICA 


ROOKERY BUILDING, CHICAGO 
W. 0. JOHNSON, President 


OPPORTUNITIES 
FOR HUSTLERS 


WIS! LIFE 


INSURANCE COMPANY 


Oashkosh, Wisconsin 


Capital Stock, $400,000 
ISSUES ONLY NON-PARTICIPATING POLICIES 
NO ESTIMATES & & A EVERYTHING GUARANTEED 


OFFERS EXCEPTIONAL OPPORTUNITY TO LIVE 
MEN OF ABILITY WHO CAN GET THE BUSINESS 


For an Agency Appointment address the ‘Home Office. 


Address J. B. SELLS, 
Assistant to Presi ‘ent 





SCONSIN NATIONAL |. 


ce GEO.M.PAINEparsiotnT 
Fone OFFICE OSHNOSH-MILWAUNEE OFFICE 





CASweEct BLOCK. 








RELIANCE LIFE 


prrsepunen 


Policies that can’t be beat. 
Assets over two and one-half million. 
Exceptional opportunities for General Agents in: 


Pennsylvania, Ohio, Iowa, Illinois and Alabama 
The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 
First Six Months of 1909 





UIE OD CRI kok siinnd ccessesesvced 69% 
Increase in disbursements ................ 13% 
Gross assets, company standard.. ... $ 290,000 
Surplus to policy holders............. 240,000 
Insurance written,—6 months....... 1,265,000 


Insurance in force June 30, 1909 .... 3,772,000 
GOOD territory for GOOD producers 
in OHIO ONLY 


LOT H. BROWN 
Superintendent of Agents 


DR. W. 0. THOMPSON 


B, F. REINMUND 
President 


Secretary 








Life Insurance Men who are looking 
for the right kind of a connection will 
learn of something to their advantage 
by communicating with THE OLD 
COLONY LIFE INSURANCE 
COMPANY, 445 Old Colony Building, 
Chicago. 


United States Annuity and Life Insurance Co. 


WILLIAM T. SMITH, Secretary 
Home Office: Heyworth Buliding, Chicago 





Issuzs Poriciss THat Sait Because or 
Annual Dividends. 
Management expenses limited by policy contract. 
Reserve deposited with State of Illinois. 


Annual additions on Twenty Payment Life and Endowment, 
Maturity when reserve and accumulations are sufficient. 


For attractive contract and territory, address 
ZENO M. HOST, Director of Agencies 
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VALUE OF THE DIFFERENT 
FORMS OF PROTECTION 


(By A. B. Reich, New York Life, Chicago) 

Different kinds of insurance were 
originated because of the different 
needs of people. Agents who devote 
their entire time to the ordinary life 
policy make a mistake, in my opinion, 
for the following reasons: 

1.—They want to write as much in- 
surance as they can with the least trou- 
ble, which naturally results in a low 
premium average. 

2.—They look for the largest com- 
mission in percentage instead of the 
largest commission in money, which is 
a second reason for low premiums. 

3—They do not study their appli- 
cant’s need in the majority of instances 
and therefore can see nothing but in- 
surance for protection instead of talk- 
ing from the investment standpoint. 
Again we have a low premium average. 

Permit me to make a suggestion as 
to how to determine the plan of insur- 
ance to offer a man. First, get ac- 
quainted with applicant, ascertaining in 
a brief interview everything you pos- 
sibly can. Then inform him that it 
will be necessary for you to talk con- 
fidentially to him, asking him some 
personal questions, so that when he 
answers them you will be placed in a 
position to sell him the form of policy 
he desires and the amount he can af- 
ford to carry. 

There is a certain class of people 
who cannot be interested in insurance 
for protection at any price, but who 
can be interested in insurance from an 
investment standpoint. By giving this 
class of people insurance as an in- 
vestment you are satisfying them, you 
are fulfilling your mission by protect- 
ing them in case of adversity in busi- 
ness and old age, and their families or 
dependents in case of premature death. 





I beg to repeat that there is a class! 


of people who feel they are carrying 
all the insurance they ought to, or 
who have no one to carry insurance 
for, and whose attitude toward insur- 
ance is antagonistic. Many of them 
have never been properly approached 
from the investment point of view and 
do not appreciate that they can secure 
an amount of actual cash at a certain 
stated period, and then take that mon- 
ey and buy an annuity for life. 

Insure these people. It means an ad- 
ditional source of income for you. It 
is the foundation of a higher average 
premium rate. It means a lower ex- 
pense ratio for your company. 


second, I have sense enough to see that 
I would lose money by doing so. 

To illustrate how my business works 
out I quote as follows from my last 
year’s record: 

Business paid for in year 1908...... on0e.00.08 


Premiums on ordinary life.......... +770. 
Premiums on limited-payment life.... 2,442.62 
Premiums on endowment............ 5,767.96 
Total premiums ...........++++- $ 11,981.25 
Average premi r th Bocccee 63.84 











You will notice the large amount of 
premiums on ordinary life. This is on 
account of the age of the applicants, 
which averages 43 years. You will also 
note the large amount of premiums on 
the endowment, which represents in- 
vestment insurance. In connection 
with endowment insurance I must ad- 
mit that I could not have interested a 
large number of my prospects if it had 
not been for the fact that I talked in- 
surance from the investment stand- 
point. 

My plan makes valuable friends for 
me. I think if other members of Nylic 
will ignore the question of commission 
rate and will seek to help some of their 
clients to protect themselves in their 
old age, the result will be a higher 
grade of business, more money in com- 
missions, a lower percentage of lapses, 
a lower expense ratio for the company, 
which necessarily means higher divi- 
dends to the policyholders. 


ROYAL LEAGUE’S SHOWING 
_ The Royal League began the read- 
justment of its rates January 1, 1908, 
on the National Fraternal Congress 
tables. Its official paper shows the 
results as follows: 


Our showing on certificates is as follows: 
Certificates not re-rated.......ccccecceees 17,292 





Certificates for whole life..............0. 9,619 
Certificates term to 70...........seeeeees x 
Cestificastes term to 60.....cccccccccccece 343 
Certificates term to 50.......ccccccsccces 410 
0 ee ne er, eee 30,873 


Our membership Dec. 31, 1908, was 29,369, 
leaving a difference of 1,504, which is, approxi- 
mately, the number of certificates re-rated for 
| part whole life and part term to 70. 

At the time the laws were passed providing 
for re-adjustment of rates, the valuation as made 
by Mr. dis showed that if our entire mem- 





bership re-rated under the option for whole life 
on options based upon membership divided as 
, follows: those joining previous to Jan. 1, 1898, 
at their attai: age at that time, and on those 
joining after Jan. 1, 1898, at age of entry, the 
deficiency would be $5,199,252. 
| If, om the other hand, all members availed 
themselves of the option to be carried to age 
, 70, it would leave a deficiency of $3,403,585. 
We had at that time in resources, approxi- 
mately $1,100,000, which would leave a de- 
ficiency to be overcome under each of the above 
' statements as follows: If all took whole life, 
| $4,099,252; if all took term to 70, $2,303,585. 
It is of great interest to note effect of 
readjustment, so far as valuation is concerned. 
Those who did not re-rate are valued as term 








4 ith the right of re-rating at 65 on the Na- 
I practice what I preach. I| find out! o ae Oe Cc J i 

. | ongress rates. The valuation: 

the needs of my customers. I sell many | Those not re-rating...........++... $1,233,153.00 

of them investment insurance who' Re-rated for whole life............ 1,542,648.00 

could not be approached on the sub-| Tem to 60......c0s0ssssssssesee a8. 85 

ject of any other kind. I use the same | Term to 50..........+..:00es0eeee 878.55 


rate-book other members of Nylic do, 
and have no special form of policy to 


which my efforts are confined. 


I do not aim to write insurance that cal deficiency of $1,611,242.40, 
pays the highest rate per cent for two! — 


reasons: 


First, it is unjust to the public; and, 


| Total reserve requirement..... $3,134,242.40 
| Our surplus Dec. 31, 1908, amounted in 
| round res to $1,523,000, leaving a net techni- 
r nder the re- 
which showed most etventagnoney for 
| the gue, viz., term to 70, we id have, 
| not considering mortality or other savings, a net 
technical deficiency of $1,880,585. 





$3,200,000.00 ASSETS 


Of First Farm Mortgages. 


of any company in America. 


Lowest net cost of insurance 
That’s why we grow. 


Old Line Bankers Life Insurance Company 


LINCOLN, 


NEBRASKA 





A FOURTEEN MILLION DOLLAR COMPANY 


urance for protection on a 


A Plan THAT HAS STOOD THE TEST FOR ONE-THIRD OF A CENTY 
.. stem. 


Modern Reserve Fund S; 


RY 
ttractive, 


licies with Disability Benefits that appeal to bankers and business men. 


rite both men and women on 
and dollars. Cost at age thirty, $10. 
on other ages. 


chance. ns of s 
contract and state territory desired. 


es 18 to 66, on amounts from one to five thous- 
per thousand annually, proportionate amount 


If you want to be relieved from selling high 
experience 


ced or lodge insurance, this is your 
ability ae at once for attractive 


ted in Pa., Va., Ga., Tenn., Ky., S. Dak., Nebd., Ark., Utah and Wash. Leadi: 
State managers wan 2 ‘a., Ga., Tenn. ys ° ° Us a wat ing 


district managers wanted in Mich., Ind., Wis., lil.. lowa, 


Address HENRY PYLE, Sec’y and Mgr. 


o., Kan., Tex., yo. and N. Mex. see 
TIONAL s 
NATION AY MOINES 1OWA 


WANTED-—Manager for Cleveland 


(,00D proposition, salary and commission for 
high class man---others will waste postage. 
Life, Health and Accident, and Monthly Pre- 

mium Departments. Attractive special policies, 

Address, 
W. C. CULKINS, 
Vice-Prest. and Genl. Mgr., 
The Columbia Life Insurance Co., Cincinnati. O. 








@ The Western and Southern Life, of Cin- 
cinnati, offers exceptional opportunities to 
agents capable in both industrial and ordi- 
nary branches. 

Frank CALDWELL, President. 














Life Insurance Agents will find our new Policies the 
most attractive contracts to sell now on the 
market. 

The Cleveland Life led all other 
companies in increase in Ohio 
for the year 1908. 













The 
Cleveland Life 
Insurance Company 


WM. H, HUNT, President. 
HOME OFFICE : 


ROCKEFELLER BLDG., CLEVELAND, OHIO 





LIFE INSURANCE STOCK 





If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 


The Western Underwriter. | 
Say, Mr. Agent! You've looked for the square deal 


company for many moons—it’s here— 


Ghe 


MODERN LIFE INSURANCE COMPANY 


Ff INDIANA 














Liberal Commissions and non-forfeitable renewals. 
The best policy contract extant. Honest Individual Accounting. 
Modern in every respect. Ask to be shown. 





Home Office: SOUTH BEND, INDIANA 


to-,' 
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COMMENT ON ALCOHOL AND 
LIFE INSURANCE EXPERIENCE 


(From Northwestern Field Notes.) 

While everyone agrees that the ex- 
cessive use of alcohol is destructive of 
health and morals, there are two views 
regarding its temperate use. In a pa- 
per before the Insurance and Actuarial 
Society of Glasgow, Scotland, Dr. Ebe- 
nezer Duncan, while showing that on 
the average the total abstainers in the 
temperance section of his company live 
three years longer than the non-ab- 
stainers in the general section, gave 
as his opinion that daily use within the 
so-called physiological limit of one 
ounce of alcohol (said to equal 2% 
ounces whisky, 8 ounces claret and 
20 ounces beer) was not injurious to 
the average man and might in old age 
be seen favorable to longevity. 

A discussion of the same subject ap- 
peared in the Journal of the Institute 
of Actuaries for January, 1904, with ref- 
erence to the experience of the United 
Kingdom Temperance and General 
Provident Institution with abstainers 
and non-abstainers during a period of 
sixty-one years. The lives included in 
both classes were stated to have been 
drawn from the same social class, there 
being no difference, it was claimed, so 
far as could be ascertained, except in 
the one particular, namely, abstinence 
and non-abstinence. The statistical re- 
sult of this experience shows a mortal- 
ity among abstainers considerably less 
than among non-abstainers. 

It must not, however, be supposed 
that a record such as indicated fur- 
nishes adequate grounds for excluding 
all persons who are not total abstain- 
ers from the benefits of life insurance. 
There are many degrees of indulgence 
and the effect of a given amount of al- 
cohol on different persons will differ 
widely. There is always the suspicion 
that the higher mortality among non- 
abstainers is due to the presence in 
that class of a small percentage of per- 
sons who are secret drinkers or per- 
sons who have allowed a temperate 
habit to become intemperate. It does 
not necessarily follow that the experi- 
ence of another company, where the 
selections are made with suitable dis- 
crimination as to the kind and rela- 
tive quantity of liquor used, would 
show a similar difference in favor of 
total abstainers. It would seem to be 
a chance that life insurance companies 
should take, while guarding as carefully 
as possible against the acceptance of 
poor risks and those likely to become 
so, that a certain proportion will in 
time acquire an injurious liquor habit 
at as others will contract consump- 
ion. 

_ The effect of moderate liquor drink- 
ing is a question that has been much 
discussed and will receive further at- 
tention in the future because it lies 
very near to the lives of a very large 
Proportion of the public, but whatever 
individual opinion may be, no person 
who is honest with himself will take 
exception to the extreme care exercised 

y conservative life insurance compa- 
nies in weighing the answers of the ap- 
Plicant regarding his habits. 








The Northern Life 


Insurance Company 
OF ILLINOIS 
HOPE THOMPSON, President 





It has no schemes to interest agen’ 
or mislead the public. - “ 


Good renewal manager 
a few competent insureies eae ” 





Home Office : 
ROCK ISLAND, ILL. 





DON’T STOP TO PICK DAISIES 


Stalled in the middle of the road is 
the fate of many an automobile when 
the engine is slowed down at the sig- 
nal from some crossing policeman, or 
for some other reason, and then the 
chauffeur must dismount and crank the 
engine to get under way again. This 
same thing happens to the solicitor 
who slows down in his work for some 
cause or other. He gets stalled, and 
as with the automobile, it is often a 
very hard matter to get the machinery 
going again. The man who has made 
good is often tempted to let up on his 
rigorous work and slow down a trifle. 
He feels so sure of his ability to keep 
going that he relaxes his efforts and the 
first thing he knows he is stalled. All 
unconsciously he loses ground every 
day, forfeits something of his keenness, 
capability, quickness and force. Before 
he is aware of it the engine has stop- 
ped, and the moment progress ceases 
deterioration begins. Unfortunately 
the majority of salesmen seem to be 
unaware that this rule applies to sell- 
ing goods and relax the rigid disci- 
pline which caused them to rise to the 
top of the heap and before they know 
what has happened their astuteness and 
executive powers have gone to seed 
without their dreaming of the change 
that was taking place in them. Unless 
he gets back into the running quickly 
and persists in the same line of self- 
discipline which kept him keyed up to 
the moment heretofore, the result will 
be that he will be numbered with the 
has-beens in his line in short order. 


THE FIRST INTERVIEW 


If we wish to do better, to sell more 
insurance, to make more money, we 
must see more men, or we must see 
those we do see to better advantage, or 
we must see a better class of men. 
Preferably, let us do all three. 

Canvass then, in the way you find 
best, for information, for birthdays and 
for interviews. You cannot tell whether 
you have found a prospect until you 
have had an interview. The man him- 
self does not know whether he is in the 
market or not until he understands 
what you have to suggest or offer at 
the end of a good fair hearing. Be 
bold, aggressive, earnest and energetic 
and courteous, and above all, have con- 
fidence; absolute confidence in yourself 
and your company; confidence begets 
confidence. Bacon says in answer to 
the question, “What is the great prere- 
quisite to success.” The answer is 





“Boldness”; what next, “Boldness”; 
what the third, “Boldness.,—R. H. 
Sabin. 





VERSATILITY IN SOLICITING 

An agent is inclined to get into a rut 
in his talk until he becomes a machine 
and leaves the impression that he is 
speaking from memory. This method 
savors too much of the Friday after- 
noon school exercises. 

An agent must be versatile and elas- 
tic in his talk. Aside from injecting 
fire into the canvass, he should adjust 
his talk to the particular case in point. 
One line of argument will not be ef- 
fective because the mental tempera- 
ment, knowledge and personality of 
men differ. 

Again, one form of policy will be best 
for one prospect while it does not fit 
another’s needs. A life agent can find 
many avenues of approach and he has 
many tools with which to work. Like 
the golf player, he carries a number of 
clubs, each suited for a particular pur- 
pose. If a man used but one club and 
always made the same sort of stroke, 
his golf playing would be very unsuc- 
cessful. 





ASSUMED CONFIDENCE 

It is not necessary to create an im- 
pression of overbearance, but the at- 
titude of assured confidence and cer- 
tainty cannot’ fail to be a power in di- 
recting action on the part of the pros- 
pect, which will go far toward securing 
is signature—The Banner. 





THE CONSERVATIVE LIFE INSURANCE COMPAN 


Has over 1000 stockholders in Ohio and West 
Virginia. Every one a man of influence. 
Every one a helper. Besides it issues the 


MULTIFORM POLICY 


which is in a class by itself. Men who can 
make good, can make good contracts direct 
with the Company. 


jetecmetion regarding the pest, present and fature of this 


HOME OFFICE, - - Wheeling, W.Va. 








The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
T. A. NORRIS, Agency Superintendent 








Desirable Territory Available to Keen, Active, Reli- 
able Solicitors. 


Liberal Commissions. 


Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 














The Very Name THE OHIO STATE LIFE 


Should appeal to Ohio people everywhere, b of the pr i 
guaran under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the country. The business 
getter will appreciate the advantages. 





To the agent contemplating a permanent connection, address 


THE COMPANY, - Columbus, Ohio 
Commercial Life Insurance Company CHICAGO 


HAROLD DYRENFORTH, President 
Incorporated under the Lews of the State of Illinois 








Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesota 


Continental Life Insurance & 


Investment Company 
SALT LAKE CITY, UTAH 





Operating in nine states and territories, with splendid territory 
open for General and Field Agents. 


THOS. R. CUTLER, President 
W. H. CUNNINGHAM, General Manager 
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_ LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 





Taken from Bulletins 


On an income of $500 per annum, a 
$1,000 policy equals the money value of 
life for two years; a $2,000 policy for 
four years, and so forth. Assuming av- 
erage earnings of $500.00 a year of a 
man aged 35 (who has an expectancy 
of 32 years), and 4 percent interest, we 
get the present value of such life to be 
$8,937.00—this amount being required 
to produce $500 a year, on a 4 percent 
interest basis, for the 32 years. 

The insurable value of a life at all 
ages, assuming average earnings of 
$500.00 per annum and 4% interest, will 
be noted from th following table. 
(Higher incomes, or the same income 
with a lower interest rate assumed, will 
increase the insurable value in just pro- 
portion.) 

Expec- Insurable 








Expec- Insurable 





Value. Age. tancy. 

$9,996 41...... Pere 
9,896 42...... 96. cccce 
9,896 43...... 26. cece 
9,792 44...... BB.cccee 
9,684 45...... Py Pee 
9,684 46...... BB.cccee 
9,571 47.2000. BB..c000 
9,454 48...... BB.nccoe 
9,454 49...... Bl. cece 
9,832 650...... 80. .c006 
9,206 61...... 90. cece 
‘9,074 62...... 19. cece 
9,074 68....6. 18. cove 
8,987 54...... 18. .cces 
8,794 655...... 17. wccce 
8,794 656...... 1 
8,64 BT. ccces 
8,492 58...... 1B. cccvs 
8,331 59...... 14..ccee 
8,331 60...... 14. cove 





—Security Agent. 





Illinois is noted for the longevity of 
its people but the following “family 
history” completing an application re- 
ceived from that state is regarded as 
unusual: 


Age of applicant..........ssee0+ 85 

Father living, age......+seeeeees 70 

Mother living, age......-.+++-++ 65 ari 
Brothers (4) ages....... 49-47-45-89 (all living) 
Sisters (3) ages........00- 43-41-37 (all living) 
Father’s father, deceased, age....105 

Father’s mother, deceased, age... 95 

Mother’s father, deceased, age.... 85 

Mother’s mother, deceased, age... 90 


The applicant is a total abstainer, has 
never been confined to the house by 
illness and has never had the care of a 
physician.—Galic. 





Have you ever met a man who was 
making fifty dollars a month clerking 
in a bank or store who thought it be- 
neath his dignity to become a life in- 
surance agent? That is one reason life 
insurance is a good business. That 
kind of a man is afraid of it and stays 
out. 

Have you ever heard it said that men 
who failed in other lines took up life 
insurance? Very often they do; and 
because they can make money in life 
insurance when everything else fails 
proves that life insurance is an ex- 
traordinary good business. 

Do you know any men who are up 
against it because business in their 
line is very dull just now? Life in- 
surance is never dull, because it is 
dealing with all lines of business, and 
they are never all dull, and that is an- 
other reason why life insurance is a 
mighty good business.—Reliance Life 
Bulletin. 





A few weeks ago a _ policyholder 
called at the office on some business 
in connection with his policy, and in- 
cidentally mentioned that two of his 
friends were considering the purchase 
of life insurance. Asking particulars 
in reference to securing the business, 
he was advised what to do, and also 
that if he would bring the prospects 
to the office he would receive every as- 
sistance in closing the business. He 
had already explained the terms of his 
own policy, and his friends were fa- 
vorably impressed. 

A short time afterwards another 
premium being due on his own policy, 
he was again in the office, and said 
that before he saw his friends again, 
the agent of another old line company 
had seen them and talked with them in 
regard to insurance and had taken their 


applications and a payment of $5.00 
from each, with the understanding that 
if they passed a favorable medical ex- 
amination, they were to pay the bal- 
ance. The medical examinations were 
found acceptable to the company, and 
because the original deposit had been 
made, his friends went ahead with the 
transaction with the other agent and 
paid the balance. 

The moral of this little anecdote is 
in the fact that the agent who got the 
business realized the binding force of 
a payment with the application. Even 
though it was only five dollars, it held 
the business in line for him. 

Some men learn their lesson early, 
and others late, but all finally come to 
the conclusion that it is the only right 
way to get the business. Real money 
with the application gives it an appear- 
ance of a business transaction, which 
impresses the mind of the applicant 
with the fact that he is expected to pay 
for the policy. 

Let us all remember this little practi- 
cal demonstration from real life when 
we are out after the business.—U. S. 
Annuity & Life Banner. 





That success is all in the man is 
particularly true of the life insurance 
salesman. No man achieves success in 
this business who has not within him- 
self the prerequisites to success, namely, 
energy, enthusiasm, self-confidence, a 
wholesome willingness to work, ability 
to master the principles and details of 
the business, and a laudable, insatiate 
ambition to rank as a leader among his 
fellow workers. A man possessing 
these qualifications, together with up- 
rightness of character, and honesty of 
purpose, will succeed in any line of 
business, but his career will be more 
conspicuous in life insurance soliciting 
than in commercial pursuits for the rea- 
son that in a profession each man 
stands alone, and success or failure is 
clearly traced to its immediate source. 
Ability without energy accomplishes 
nothing. Energy with but small ability 
oftentimes accomplishes wonders.—IIli- 
nois Life Bulletin. 





There are two distinct kinds of 
agency costs in the life insurance busi- 
ness: the cost of creation and the cost 
of maintenance, the former being at 
least ten times as great as the latter. 
Therefore, in considering the ex- 
penses of life insurance companies, and 
what has been accomplished in return 
for these expenses, it must be borne in 
mind that the statements of the young 
companies include the cost of writing 
comparatively large volumes of new 
business, with only a small maintenance 
charge, while exactly the opposite is 
true of the old companies, against the 
large bulk of whose business there is 
only a low charge for maintenance, 
while comparatively a small part of 
their business bears the heavy creative 
cost.—Stamina. 





reserve. 


A.G. BULLOCE, Pres. B. H. WRIGHT, Sec’y 


State Mutual Life Assurance Co. 
of WORCHESTER. MASS. 
Incorporated 1844 
50% Increase to July Ist. 

June Largest Month. 

WHY? 


Superior Selling Proposition 
Liberal Policy Conditions. deppersial Judgment by 


VICTORIOUS AGENTS 


Our agents have modern weapons, ¢here- 
fore they WIN--the best policies (includ- 
ing a perfect Monthly Income policy), 
brilliant Annual Dividend record, low cost, 
strong literature, dudls-eye competitive data 
This year’s business the largest in our 
long history. Are you satisfied? 





Large Values. ebb’s Comparisons : L. BRACKETT BISHOP, Manage 
Low Premiums. en tl us Bie Merchants Loan and Trust Building , 


Columbus Agency: 1003 Outlook Building. 


MASSACHUSETTS MUTUAL LIFE 
: INSURANCE COMPANY 
SPRINGFIELD, MASS, Inc. 1851 


Pittsburgh Life 


And Trust Company 
W.C. Batpwin, President 
Agency Contracts Made Direct with Solicitors 


Increased Dividend Apportionment. 
Up-to-Date )— ~ = maps 
Agency Department. ttractive Advertising Matter. 
Our salesmen are doubling their incomes. you? 
Investigate. Join us and grow. 


EDGAR C. FOWLER, Supt. of Agencies 


A PENN MUTUAL PREMIUM, less a PENN MU- 
TUAL DIVIDEND, purchasing a PENN MUTUAL 
POLICY, containing PENN MUTUAL VALUES 
makes an INSURANCE PROPOSITION which in the 
sum of ALL ITS BENEFITS is unsurpassed for net 
low cost and care of interests of all members. 














THE PENN MUTUAL 


ASSETS - = $23,549,229.15 
LIFE INSURANCE COMPANY . ; gape 
OF PHILADELPHIA Allodwclaniitee © = >. Aiteeee 








Assets in Excess of all Legal 
Requirements - $1,729,981.65 


Insurance in Force - - + $80,000,000.00 


Home Office, Pittsburgh, Pa. 


COMBINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Mutual Health and Accident Associatio: 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill, 
Endowment Life, Accident 
And Health Insurance 


On January 1, 1909, rates were reduced 
and values increased to full 3 per cent 





The German Mutual Life 
Insurance Company 


An old, reliable company, incorporated 
1875, issues all leading forms of policies, 
non-participating, and is offering first 
class contracts to first class men. 


Contracts direct with company. 
good territory open. 
direct. 


1019 Ashland Block., Chicago, Ill. 


Some 
Address company 


Ona Plan Everyone can Afford. Contracts Up-To 
Date, One Agent can represent both Companies 
giving him a complete equipment. 


Address the Home Office 








THE 
Provident Life and Trust Company 
OF PHILADELPHIA. 


Insurance in Force, $201,185,435 Assets, $67,324,334.35 
The NEW POLICIES of the Provident are ieepeens for conciseness and simplicity of form and for 
adaptability and liberality in all essentials. The Premium rates of the Provident are exceedingly low and 
are still further reduced by large annual dividends. 
CORRESPONDENCE WITH AGENTS SOLICITED. 

YERGER & ELLIS, General Agents, Western Ohio - - 312 Union Trust Building, Cincinnati, Ohio 
8. S. SAFFOLD, General Agent, Eastern Ohio - = = 706-710 Garfield B , Cleveland, Ohio 
CROOK & CHAPPELL, Generai Agents - - - - - - = = $28 The Nicholas, To'edo Obio 
{ANEEY & PIGKERING, General Agents - - - - - = 825 Marquette Building, Chicago, lll. 
ASSETT & REESE, General Agents - - - - - - = 1218- ord Building, Detroit, Mich. 


Hartford Life Insurance Company 
Chartered Forty-Three Years 
THOMAS F. LAWRENCE, Secretary 





GEO. E. KEENEY, President 





or non-participating— 
ULL RESERVE. 
arket. 


1909 Policies Revised— Rates made lower — ge on 
Dividends, annual or deferred. Values based _ 
Nearest to self-sellers ever put upon the m 


For best contracts address Second Vice-President. 
HOME OFFICE, HARTFORD, CONN. 

















Connecticut General Life 
Insurance Company, ot Harttora 





Assets Over : : $8,000,000 





Superior Policies at Lowest Rates. 
Write for Agency. 





Dr. H. C. Castor, Manager 

















163 Le Selle Street, Chicago 





THE PRUDENTIAL GIVES 


real assistance to its field force. A 
reat and continuous advertising pro- 
paganda in the leading publications of] | 
the country, general booklets andj 
pamphlets, ‘‘locality’’ literature andj | 
aerate the ape | 
e 
to write aow business! 
and oy to 
increase his income. 


The 


AGENTS WANTE 


of New Yoru 
SUPETIOR POLICIES 
KIMBALL C. ATWOOD, Presides: 
290-292 Grosdway, ar Yer 


L OR 
NARY LIFE INSUR 
Ni coop | 


COME—PROMOTION 

—BEST OPPOR- 

TUNITIBS—NOW! 

THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 

incorporated as e Stock Compsny by th« State 
of New Jersey 

JOHN F. DRYDEN, 
President. 





Home Office, 
NEWARK, N. J. 
Write for Ageney 




















